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发言总结
发言人1
他首先强调了多个医学研究项目的重要性，包括基于重离子的疗法、免疫疗法和针对肝癌的药物开发，强调了这些研究对于提高治疗效果和降低依赖性的潜力。他们提到的“regence”平台和“BMS”项目，以及“radio farmers dal”平台，显示了公司在提高治疗方案的商业机会方面的关注。他还讨论了通过创新技术，如静脉给药和口服药物，来改善患者治疗体验和疗效的努力。特别提到了“cumani”药物作为新疗法的代表，旨在为特定疾病提供显著改善。此外，他还谈到了公司在癌症治疗、药物产品机会、市场潜力、特别是针对I, P, F（特发性肺纤维化）和P, P, F的产品方面取得的进展。他们强调了新疗法的疗效、耐受性及对生存率的影响，同时提到对AI技术的利用，以提高研发和商业化的效率。最后，他讨论了公司在财务、运营目标调整方面的进展，并感谢参与者参加，强调了公司对非GAAP财务措施的继续关注。

要点回顾
What are the key components of BMS's quarterly slide presentation?
发言人1：The key components of BMS's quarterly slide presentation include the company's future plans and prospects as discussed in the call, focusing on non-GAAP financial measures, and reconciliations of these measures to the most comparable GAAP measures.

Which recent approvals and launches have bolstered BMS's growth portfolio?
发言人1：Recent approvals and launches that have bolstered BMS's growth portfolio include the approval of K莫斯 for an expanded indication, making it the only FDA-approved therapy for pediatric patients with obstructive ACM, and the accelerated approval of zamblesi for the treatment of multiple myeloma.

What are the notable milestones for cell modulators within BMS's pipeline?
发言人1：Notable milestones for cell modulators within BMS's pipeline include the FDA's approval of zamblesi, the first approved Baxi, and the positive results for a registration study of emicizumab in patients with hemophilia A.

What is the status of the pivotal trials for cell modulators and how do their results compare?
发言人1：Pivotal trials for cell modulators include the first-line treatment of Pemphigus Foliaceus (PF) and IPF studies. PF showed clinically meaningful improvements in PFS in patients who progressed following existing British on B therapy, while the IPF results are pending with an expected readout in the first quarter of the following year.

What manufacturing investments is BMS making to support its pipeline?
发言人1：BMS is investing in new manufacturing facilities, including a new state-of-the-art campus in Houston with a $2.3 billion investment for creating nearly 500 skilled jobs, and an investment of over $170 million in Indiana for a new radio pharmacy manufacturing facility, creating up to 100 new jobs.

What are the key priorities for BMS as it enters the final quarter of the year?
发言人1：BMS's key priorities as it enters the final quarter of the year include sustaining momentum across the growth portfolio, translating pipeline progress into filings, approvals, and successful launches, and continuing operational improvements to become faster and more efficient.

What updates have been made to BMS's full year guidance?
发言人1：BMS has further raised its full year guidance based on its performance year to date and outlook for the remainder of the year.

What were the key financial metrics for the third quarter?
发言人1：The thirteen rose margin in the third quarter was 68.4%, operating expenses were $4.1 billion, and the effective tax rate was 14.1%.

How is capital allocation being managed, and what is the strategic priority?
发言人1：Capital allocation is being managed with a strategic and balanced approach, with development as the priority and cash return to shareholders, including a commitment to dividends.

What revisions were made to the full year revenue and non-GAAP EPS guidance, and what factors influenced these changes?
发言人1：Full year revenue guidance was increased based on year-to-date results and current projections for the remainder of the year, including the impact of the third quarter. The non-GAAP EPS guidance midpoint increased by 15 cents per share, with a new range of $6.35 to $6.55 per share. Factors influencing these changes include the impact of acquired in-process R&D charges and licensing income.

What is the company's view on the potential of the new drug and the results from the IPF study?
发言人1：The company believes there is potential for the new drug to be the first in class LBA one and is encouraged by the results from the HI love ABF study. The trial met the primary endpoint of a significant improvement in FVC and showed an excellent safety profile. However, statistical significance was not reached for the mixed results observed.

How is the new drug being received in the market, and what are the company's expectations for its adoption?
发言人1：The new drug is being well received in the market, with positive feedback from both community and hospital settings. The majority of usage is expected to come from the community setting, where 70 to 80 percent of patients are treated. The company's focus is on establishing a broad base of prescribers and reinforcing the efficacy, safety, and simplicity of the new drug.

What is the company's long-term growth strategy, and how does it plan to achieve it?
发言人1：The company's long-term growth strategy is to build a strong company that can deliver sustained growth. This will involve continuing to drive the business that exists today, with an emphasis on long-term focus and value creation.

What are the expectations for the quarterly postings and the late-stage pipeline?
发言人1：The team has done a really nice job of scrutinizing the studies and is looking forward to delivering on the additional adults through the rest of the year and into the next year.

How is the company approaching financial operations and execution?
发言人1：The company is being very disciplined from a financial standpoint, consistently executing, and happy with the performance seen so far. The team is focused on continuing to deliver across each area.

What opportunity does the speaker see with 'Jack' and how does it compare to historical products?
发言人1：The speaker sees 'Jack' as having one of the best launches, potentially being a bigger opportunity than IPF, and possibly becoming one of the company's biggest products, now that IPF data is available.

What is the potential impact of new therapies on IPF and PPF patients?
发言人1：New therapies have the potential to significantly impact patient symptoms, function, and survival rates, with a need for a holistic approach that includes evaluating primary and secondary study points, and managing safety and tolerability challenges.

What progress is being made on the clinical trial and what are the expectations for 2027?
发言人1：The program is tracking well, with a potential for a milestone in the adaptation later in the year and the expectation to read the results from the combination program in 2027.

What are the findings from the open-label period and extension studies?
发言人1：The open-label period and extension studies have shown improvements in psychotic symptoms, and both studies will be presented in Boston. The data support the progression of the company's programs.

What is the current status of the small cell cancer studies and the potential impact of new data?
发言人1：The company has seen impressive data in small cell cancer studies and welcomes this data in a difficult disease context. Ongoing studies with novel mechanisms of action are anticipated to influence market activity and the next steps in treatment.

What is the company's strategy for the press release regarding the atrium lation readout?
发言人1：The company aims to provide an accurate view of the study's outcome in the initial press release and ensure a balance between conveying the data in a full manner at a future medical conference. They are working with partners to achieve this balance.

Is additional data needed for maximizing the commercial value of the IPF drug, and what are the considerations for the business strategy?
发言人1：While the potential for ad on usage for the IPF drug is acknowledged, it is not specified whether additional studies would be needed to maximize commercial value. The existing data set may be sufficient, but the company is considering the business implications and growth potential through the upcoming years.

What are the characteristics of the market expansion mentioned in the speech?
发言人1：The characteristics of the market expansion include an increasing number of patients due to the launch of new treatments for IPF and PPF, where prior to this, there was very limited additional or switch therapies due to high mortality rates. Half of the patients do not survive five years, and 50% of patients discontinue treatment within twelve months.

What are the expected impacts of the new treatments on the IPF and PPF markets?
发言人1：The expected impacts of new treatments on the IPF and PPF markets are significant opportunities for new treatments, as there is a large second line of patients who switch to these new therapies after initial generic use, and the expansion is expected to compliment positive results in IPF.

What is the growth portfolio's performance, and what future contributions are anticipated?
发言人1：The growth portfolio is performing well, with eight products generating over a billion dollars in revenue. Future contributions are anticipated from additional trials coming into the portfolio next year, with a projected step-down in revenue to $1.5 to $2 billion in 2027.

What are the strategic productivity initiatives and their expected outcomes?
发言人1：Strategic productivity initiatives include achieving two billion dollars worth of efficiencies by the end of 2027, which is being well tracked. There is a focus on strong cash generation, with $13 billion of cash on hand, providing further strategic flexibility. There is also an emphasis on R&D to deliver on late-stage and progress early-stage pipeline to drive sustained growth.

What is the company's perspective on executing the business strategy and future growth?
发言人1：The company is positive about the execution of the business strategy this year and the continuation into 2027. There is momentum going into the fourth quarter and a focus on continuing this growth. The company is also investing in AstraZeneca's science spaces and remains disciplined in doing so.

What are the considerations and criteria for mergers and acquisitions in the current strategy?
发言人1：The considerations and criteria for mergers and acquisitions include focusing on opportunities that make sense from a scientific and strategic perspective, aligning with the company's growth portfolio, and ensuring financial sense and value to shareholders. The company will also consider the therapeutic areas where they have scientific capabilities and commercial strength.

What is the strategy regarding the use of AI in business operations?
发言人1：The strategy regarding AI involves embedding AI across the company's entire value chain, from discovery to commercialization, manufacturing, and enabling functions. Specific targets are set to incorporate AI into operational plans, with an example being a 20-30% reduction in drug testing time and halving the time from drug target selection to lead molecule identification.

What is the current status and impact of AI in the company's drug development process?
发言人1：AI is currently being used to accelerate drug development and increase efficiency, reduce costs, and improve the probability of success in clinical trials. Specific examples include increasing the quality of clinical candidates and identifying new ideas for medicines. The company is also using AI to predict outcomes and aid in delivering a robust portfolio.

What is the company's approach to evaluating potential opportunities for growth?
发言人1：The company's approach to evaluating potential opportunities for growth includes a focus on strong sustainable growth, being financially disciplined, and maintaining strategic alignment. They are actively looking at multiple opportunities across various deal structures, partnerships, licensing, and acquisitions, focusing on areas where they have scientific capabilities and commercial strength.

What are the significant results observed in patients using the product mentioned in the speech?
发言人1：Remarkable results were observed in patients using the product, with a marked reduction in Mini Mental State Examination (MMSE) scores, indicating improvement in cognitive function. Additionally, the majority of patients treated with the product in long-term care facilities experienced significant improvement.

What market is the product being aimed at, and what patient population does it serve?
发言人1：The product is being aimed at the Alzheimer's disease market, which includes 7 million diagnosed patients in the US, with an additional 35% of patients experiencing psychosis, including hallucinations, delusions, agitation, and cognitive impairment.

Why are long-term care facilities particularly important in the context of the Alzheimer's disease market?
发言人1：Long-term care facilities are particularly important in the context of the Alzheimer's disease market because the majority of patients with Alzheimer's and psychosis are treated in these facilities, and they face significant safety limitations with current treatments.

What are the safety concerns with current treatments for Alzheimer's patients with psychosis?
发言人1：Current treatments for Alzheimer's patients with psychosis have significant safety concerns, including sedation, cognitive impairment, and movement disorders, which are significant issues in long-term care settings.

What is the role of the new product in the treatment of Alzheimer's patients?
发言人1：The new product is the first to prove efficacy for Alzheimer's disease patients with psychosis and has the potential to play a significant role in treating these patients over time.

What is the projected market opportunity for the new product in the US and China?
发言人1：The projected market opportunity for the new product in the US and China is estimated to be about ten thousand patients diagnosed annually with progressive disease after initial therapy, providing a modest commercial opportunity.

What differentiates the oncology franchise's approach to treating patients?
发言人1：The oncology franchise's approach is to bring differentiated platforms and products to market for patients across multiple tumors and different lines of therapies. This is exemplified by strong performance and execution in commercial activities, as well as the successful launches of products like Cumani.

What are the expectations for the new product in terms of physician adoption and patient transition?
发言人1：It is expected that at least thirty to forty percent of the Intravenous (IV) business will transition to the new product, with a strong track record against expectations. The company is confident about the product's ability to improve physician adoption and patient outcomes.

What is the status of the product candidate in the cell therapy program following recent patient deaths?
发言人1：The program involving the product candidate in cell therapy has been temporarily paused due to patient deaths after cell infusion. However, the company remains excited about the potential of the program following an extensive analysis that identified a change in the selection and activation of the agent as the root cause. The program is expected to resume after proper adjustments are made.

What is the growth rate of BMS's growth portfolio?
发言人1：BMS's growth portfolio reported sales growth of twelve percent.

What was the impact of typical emitter draw down on revenue during the third quarter, and what is expected for the fourth quarter?
发言人1：Revenue was impacted by the typical emitter draw down during the third quarter, which is expected to normalize in the fourth quarter.

What is the updated product performance review mentioned, and what does it indicate?
发言人1：The ban fy revenue group increased from $33 million to $57 million in the quarter, indicating an improvement in product performance.

How is the company preparing for potential changes in therapy lines for patients with cancer?
发言人1：The company is looking at subtype additionalities in cancer treatment and preparing for the need to treat patients with multiple agents across initial and subsequent therapy lines.

