赛默飞世尔科技[TMO.N]2026年第三季度业绩交流会 261021_导读
2026年10月21日 22:20
关键词
financial performance organic revenue growth end markets high impact innovation capital deployment AI technology customer success trusted partner status market share strategic investments free cash flow industry leadership revenue synergy clinical research pharma services distribution center automation innovation centre 

章节速览
发言总结
发言人1
他，代表Thermo Fisher Scientific，着重讨论了加速药物开发策略，强调了通过AI提升临床研究效率以及加强与制药和生物科技公司合作以提高产品成功率和上市速度的重要性。他分享了公司市场领导地位和增长的业务表现，特别提到了在过程处理业务中的增长，以及对AI技术未来潜力的乐观态度。此外，他详细介绍了公司近期表现，包括收入和营业利润的增长，以及在不同市场领域的成功。他还概述了公司的增长策略，包括创新、客户伙伴关系增强和商业卓越，并提到了资本部署的积极进展，如Clarrie收购和过滤与分离业务的整合。最后，他更新了2022年的财务预测，强调了公司强劲的财务表现和对未来增长的乐观态度。

要点回顾
What are the key financial results for the third quarter?
发言人1：The key financial results for the third quarter include revenue growth of nine percent to $12.14 billion, adjusted operating income growth of 15 percent to $2.97 billion, an adjusted operating margin expansion of 120 basis points to 24.5 percent, and adjusted earnings per share (EPS) growth of 15 percent to $6.68 per share.

How did each end market perform in the third quarter?
发言人1：In the third quarter, the performance varied across end markets. With farmers and biotech, there was high single-digit growth, attributed to the performance of the farmer services business in the research and safety market channel and strong growth in the clinical research business. In academic government, revenue was flat. There was good performance in the promoter graphs and mass spectrometry business in industrial and applied sectors, also with high single-digit growth. In diagnostic and healthcare, there was low single-digit growth with strong growth in the transplant diagnostic business.

What was the company's gross strategy and what were the notable product launches in the quarter?
发言人1：The company's gross strategy consists of fostering high-impact innovations, maintaining a trusted partner status for customers, and possessing an unparalleled commercial engine. Notable product launches in the quarter included the Thermo Scientific Orbitrap Exactive HTC Orbitrap mass spectrometer, the first orbit trap system for isotope ratio analysis; the Thermo Scientific Impact G cryogenic detector for electron microscopy; the FDA-cleared LiCor CTD 13 screen in the U.S.; expanding the oto Wa new diagnostics offering for lupus and other connective tissue diseases; and the Illumina NovaSeq 6000, the highest throughput sequencing system for the Illumina Gene Studio S5 platform, with nearly double the sequencing capacity of the previous offering.

What recent initiatives have been undertaken to support the company's growth strategy?
发言人1：Recent initiatives to support the company's growth strategy include a collaboration with Maundy Clinic to launch a precure initiative that combines Maundy Clinic's biological samples and clinical insights with the company's proteomics capabilities and technologies like the Orbitrap master. Additionally, an AI automation innovation center was opened in South Korea to work with customers on the next generation of scientific workloads that accelerate innovation and hands-on productivity. Furthermore, the company continued to invest in better serving its customers by opening a new highly automated distribution center in Kentucky, which enhances service to customers in North America's research and safety market and healthcare market channels.

What are the highlights of the company's gross strategy and capital deployment?
发言人1：The company made great progress in the quarter, focusing on capital deployment with a strategic approach that includes expanding the company's portfolio and returning capital to shareholders.

What is the progress of the Clarrie acquisition and how is it expected to impact the company?
发言人1：The Clarrie acquisition is performing well, integration is going smoothly, and there is momentum building to deliver meaningful revenue synergies. The business is being connected into the company's broader offering for clinical development.

How is the filtration and separation business performing post-acquisition?
发言人1：The filtration and separation business is performing very well, has strengthened the company's presence in upstream and downstream markets, and has improved the company's ability to serve pharma and biotech customers.

What is the significance of the PPI business system?
发言人1：The PPI business system is a key driver of the company's performance, providing strong profitability and free cash flow while continuing to improve the customer experience.

How is AI being utilized within the company?
发言人1：The company is deploying AI across the company to further enhance PPI, empowering colleagues to improve work processes and serve customers more effectively.

What is the updated guidance for the full year in terms of revenue and earnings?
发言人1：The company has raised its full-year guidance on the top and bottom line, now expecting revenue in the range of $47.7 billion to $48.2 billion, representing 7 to 8 percent reported revenue growth over 2025. Adjusted earnings per share are expected to be in the range of $25.13 to $25.43 per share, indicating 15 percent growth over 2025.

What were the key financial performance results for the quarter?
发言人1：The key financial performance results include organic revenue growth of 6 percent, adjusted earnings per share growth of 15 percent, continued strong customer activity, high levels of execution by the team, and leveraging the power of the PPI business system to deliver very strong performance and value for stakeholders.

What does the company's growth strategy imply for future performance?
发言人1：The company's proven growth strategy is resonating with customers more than ever, and the company is well-positioned to deliver a great year and build an even brighter future for the company.

What was the leverage ratio and adjusted RIC for the company?
发言人1：The leverage ratio at the end of the quarter was 3.4 times, and adjusted RIC was 11 percent.

What were the reported and organic revenue growth percentages for life sciences solutions?
发言人1：Reported revenue for life sciences solutions increased five percent, while organic revenue growth was one percent.

What were the reported and organic revenue growth percentages for the unlikeable instrument segment?
发言人1：Reported revenue for the unlikeable instrument segment increased six percent, with organic revenue also increasing six percent versus the prior year quarter.

What was the adjusted operating income and margin percentage for the unlikeable instrument segment?
发言人1：Adjusted operating income for the unlikeable instrument segment increased twenty-six percent with an adjusted operating margin of 26.9 percent, up 430 basis points compared to the prior year quarter.

What was the impact of strategic investments in the unlikeable instrument segment?
发言人1：Strategic investments in the unlikeable instrument segment had a partial offset to very strong productivity and generated good volume leverage and favorable mix.

What was the reported revenue decline and organic revenue flat percentage for the specialty diagnostics segment?
发言人1：Reported revenue for the specialty diagnostics segment declined six percent, while organic revenue was flat.

What was the reported and organic revenue growth percentage for the laboratory products and bio services segment?
发言人1：Reported revenue for the laboratory products and bio services segment increased fifteen percent, with organic revenue growth being ten percent.

What was the adjusted operating income and margin percentage for the laboratory products and bio services segment?
发言人1：Adjusted operating income for the laboratory products and bio services segment increased twenty-three percent with an adjusted operating margin of 15.5 percent, which was one hundred basis points higher than the prior year quarter.

What is the updated full year guidance for 2026 and free cash flow?
发言人1：The updated full year guidance for 2026 includes revenue in the range of $47.7 to $48.2 billion, adjusted EPS in the range of $25.13 to $25.93, and raising the future guidance for free cash flow. The guidance also reflects an updated view on foreign currency tail risks and includes assumptions on interest expense, income tax rate, capex, and expected free cash flow between $7 and $7.5 billion.

What assumptions were made for the full year financial guidance?
发言人1：For the full year financial guidance, assumptions include eighty basis points of adjusted operating income margin expansion, interest expense of approximately $650 million, an adjusted income tax rate of 11.5 percent, net capital expenditures between $1.9 and $2 billion, and an expected free cash flow of between $7 and $7.5 billion. Share buybacks of $4 billion with $3 billion completed in January and $1 billion completed in the second quarter, and capital returned to shareholders of approximately $700 million through dividends were also considered.

What are the expectations for growth and the impact of AI in the biotech and pharmaceuticals industry?
发言人1：The biotech and pharmaceuticals industry is expected to grow mid to high single digits this year, with AI seen as a significant tail wind. There's an increase in confidence due to successful negotiations with governments and progress in scientific research. Funding in biotech is rising, and companies are heavily outsourced, benefiting those with a large service presence in biotech.

What were the key investments during the downturn and how are they expected to benefit as the market recovers?
发言人1：Key investments during the downturn included innovation in products and strengthening of services and clinical research capabilities through AI. These have led to product launches driving meaningful adoption and capacity expansion. Also, acquisitions like the separation business and Gaiola were made to position the company well for future growth. These investments are expected to promote proportionate benefits as the market recovers and to outperform underlying markets with growth acceleration.

How is AI expected to contribute to demand and organic growth in the long term?
发言人1：AI is expected to create demand for products and services while improving customer productivity, thereby forming a virtuous cycle. This is believed to drive long-term organic growth, with a potential to increase the company's organic growth algorithm. AI is seen as a key driver for developing better medicines and positively impacting human health, which is anticipated to create a significant global market and enhance the company's organic growth outlook.

What is the projected growth for the sequel business in the fourth quarter?
发言人1：The projected growth for the sequel business in the fourth quarter is from six percent to four percent.

What is the main driver of the under the sequel growth?
发言人1：The services are the main driver of the under the sequel growth.

How is the commercial momentum in the second half of the year?
发言人1：The commercial momentum in the second half of the year is very strong and is planned out exactly as expected.

How does the company approach setting guidance for growth?
发言人1：The company approaches setting guidance for growth by first considering what was experienced during the year, examining how the end market has evolved, and then projecting growth against those market conditions.

What was the growth rate last year and the company's current trajectory?
发言人1：The company grew two percent last year and is on track to grow four percent this year, with a stronger second half and first.

What are the expectations for growth in 2027?
发言人1：The expectations for growth in 2027 are to exit with a growth in the normal period and to return to even stronger growth over the next couple of years.

What is the company's goal for 2027?
发言人1：The company's goal is to exit 2027 back in a normal period with a growth in the three to six percent range.

What is the company's outlook for the biotech market in the coming years?
发言人1：The company expects a return to even stronger growth over the next couple of years due to the market becoming predictable and the underlying factors setting up well.

What is the impact of biotech on the company's business?
发言人1：The biotech segment showed signs of improvement with authorizations in clinical research picking up, leading to revenue growth and strengthening in the laboratory-based activities in research and safety.

What are the expectations for future biotech market conditions?
发言人1：The expectation is that the biotech market conditions will continue to strengthen meaningfully, and the customer base will likely spend more on technologies in the coming quarters.

What was the organic contribution from the Apple deal in the last quarter?
发言人1：The organic contribution from the Apple deal in the last quarter was not a meaningful driver of the total segment or company-level business.

How is AI integrated into the company's instruments?
发言人1：AI is integrated into the company's instruments to improve workflows and is applied through collaboration with researchers, application specialists, and through the company's websites.

What is the significance of South Korea in the adoption of AI for research?
发言人1：South Korea is significant in the adoption of AI for research due to government incentives that reward researchers for applying AI, creating an environment where researchers are very incentivized to adopt AI.

What are the significant investments made by the company to strengthen its business prospects?
发言人1：The company has made significant investments to strengthen its business prospects, which are expected to result in continued growth. These investments are not dependent on market conditions but are actions taken to accelerate growth.

What are the potential impacts of AI on the company's services and instrument business?
发言人1：The potential impacts of AI on the company's services and instrument business are significant, with the possibility of benefits emerging from a three to five-year timeframe. The effects could be more pronounced in services or in instrument business, and the company is considering quantifying these impacts.

How does the company plan to use artificial intelligence to benefit its customers and patients?
发言人1：The company is applying AI within its products and services to enable customers and is planning to highlight the market implications and benefits of AI. They intend to quantify potential impacts and discuss the long-term benefits for patients.

What value proposition does the accelerated drug development strategy offer to customers?
发言人1：The accelerated drug development strategy offers customers the ability to bring breakthrough medicines to market quickly and with high confidence in their success. It provides end-to-end capabilities from clinical development to packaging and logistics, leading to significant time savings and cost reduction.

What future plans does the company have regarding its bioprocessing business and the impact of its technology on customers?
发言人1：The company plans to leverage its bioprocessing business, which includes process design centers and strong positions in purification and filtration capabilities. This business is expected to deliver strong growth and remain an important area of focus, especially with the introduction of technologies like the 5,000 liter bioreactor that allows for seamless scaling from lab to high volume production.

What was the adjusted operating income and margin percentage for the life sciences segment?
发言人1：Adjusted operating income for the life sciences segment increased six percent with an adjusted operating margin of 37.6 percent, up twenty basis points compared to the prior year quarter.

What was the adjusted operating income and margin percentage for the specialty diagnostics segment?
发言人1：Adjusted operating income for the specialty diagnostics segment increased six percent with an adjusted operating margin of 31.0 percent, which was 360 basis points higher than the prior year quarter.

待办事项
Publish the third quarter earnings on the investor section of the company's website under the heading "news, events and presentations" before the next quarterly earnings call. Task owner: Mr. R. T. Hata, Vice President of Investor Relations.
Review and possibly update forward-looking statements about the company’s future expectations in light of new information and future developments. Task owner: Legal Department and Mr. Mark Jasper, Chairman and CEO.
Prepare and publish the financial measures not prepared in accordance with GAAP alongside the GAAP measures on the investor section of the website. Task owner: Mr. R. T. Hata, Vice President of Investor Relations.
Develop and update the AI strategy to further differentiate products and services, with specific initiatives to be launched in the next quarter. Task owner: Department of Research and Development.
Strengthen the commercial capabilities and trusted partner status to support customer success, with a focus on innovative partnerships and customer engagement. Task owner: Sales and Marketing Departments.
Execute the capital deployment strategy, which includes both strategic acquisitions and returning capital to shareholders, with ongoing monitoring of progress. Task owner: Investment Relations Department.
Continue to enhance and scale the capabilities of the PPI business system to improve efficiency and customer experience. Task owner: Operations Department.
Update the full-year guidance for 2026 based on the strong quarterly performance, taking into account the organic revenue growth and adjusted earnings per share. Task owner: Finance Department.
Prepare for and conduct the upcoming question and answer session, ensuring all participants follow the guidelines to limit their time on the call to one question and one follow-up. Task owner: Call Center Management.

