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发言人1   00:00
Ladies and gentlemen, and welcome to the therm official scientific twenty twenty six third quarter conference call. After today's prepared reMarks, we will host a question and answer section. If you would like to ask a question, please press star one to raise your hand to withdraw your question. 

发言人1   00:18
Press start one again. I would like to introduce our moderator for the call, mister rafle, to hata vice president, investor relations, mr. R. T. hata. You may begin the call. Good morning, and thank you for joining us on the call with me today is mark jasper, or chairman and chief executive officer in gammire sender, vice president and the financial officer. 

发言人1   00:46
Please note this cause being webcast life and will be archived on the investors section of our website for more Fisher that come under the heading news, events and presentation until the next quarterly earnings call. A copy of the pressure lease of our third quarter earnings is available in the investor section of our website under the heading financials. So before we begin, let me briefly cover or save harper statement various reMarks that we may make about the company's future expectations. 

发言人1   01:27
Planet prospects constitute forward looking statements within the meaning of applicable security. Small actual results made different materially from those indicated by these poor looking statements as a result of various ribs and uncertainty ves, including those in the company's most recent reports on for ten k and form ten q under the heading right. These forward looking statements are based on our current expectations and speak only as of the day they are made. 

发言人1   02:11
What we may like to update forward looking statements at some point in the future. We specifically disco laim any application to do so even in the event of new information, future developments or otherwise. Also during this call, we will be referring to certain financial measures not prepared in accordance with generally accepted accounting principles or gap of reconciliation of these non gap financial measures to the most directly comfortable gap measures is available in the pressure lease of our third quarter earnings and also in the investor section of our website under the heading financials. 

发言人1   03:05
So with that, i'll now turn the call over the mark. Thank you. Have good morning, everyone, and thanks for joining us today for a third quarter court. As you saw our press lease, we delivered another excEllent quarter without standing financial performance. We are advancing our proven gross strategy and continue into strengthened or trusted partner status with customers. 

发言人1   03:27
Our ppi business system is enabling outstanding execution across the company looking ahead or incredibly well position to deliver an excEllent twenty twenty sex as we continue to drive long term value creation for all of our stakeout holders and build an even brighter future for our company. To start, let me recap the third quarter financial results. Our revenue grew nine percent to twelve point one four billion dollars. 

发言人1   03:57
Adjust the Operating income grew fifteen percent to two point nine seven billion dollars. Adjust the Operating in margin expanded by one hundred and twenty basis points to twenty four point five percent. And we grew adJusting EP, S by fifteen percent to six dollars and sixty eight cents per share. 

发言人1   04:18
Turning to our performance by end market. Let me provide some details on how the quarter played out. Shorting with farmer and biotech, we delivered high single digit growth during the quarter. 

发言人1   04:29
Performance was made by our farmers services business in our research and safety market channel. We also had strong growth in our clinical research business. In academic government, revenue is flat door in the quarter. 

发言人1   04:43
We saw good performance in our promoter graphs and mass spectrum ely business in industrial and applied. We delivered high single data growth during the quarter. Performance was made by our electra rossby business and our research and safety market channel. 

发言人1   05:01
Finally, in diagnostic and health care, we grow low single digital in the quarter with strong growth in our transplant diagnostic business. So wrapping up so wrapping up the end markets, the improved and market conditions we saw into two continued in two, three, and our team executed very well to capture the opportunities, allowing us to deliver strong growth. I mean, now turn to a gross strategy to share the progress we made during the quarter. 

发言人1   05:30
As a remind of our gross strategy consists of repulse, high impact relation or trusted partners state for customers and our unparalleled commercial engine. Starting with the first pull of our growth strategy, IT was another outstanding quarter, high impact innovation for our company. During the quarter, we launch the number of new technologies that strengths in our industry leadership and help our customers gain deeper scientific insight, enhances productivity and accelerate their innovation. 

发言人1   05:59
In chromatography mass roett, we launch the thermostat entity c orbit trapped a sore, a massic promoter, the first orbit trap system for isotope ratio analysis. IT makes this sophisticated analysis faster and easier to use, giving more researchers deeper insights into the origin and composition samples across environmental and life sciences research. This product lodge, explains the serve market for or by trap franchise. 

发言人1   06:29
In electron microcap, we introduce the thermal scientific impact g to electron detector. This new technology enables faster and more detailed ed characteristic of advance materials, helping researchers gain deeper insights in support of the development of next generation semiconductor m and memory technologies, especially diagnostic. We launch the FDA cleared a lier CTD thirteen screen in the U. 

发言人1   06:57
S. Expanding our oto wa new diagnostics offering. The new test helps laboratory extremely testing for systemic connective tissue diseases, including lupus, helping conditions guide patient care in genetic sciences. 

发言人1   07:13
We introduce the iron five sixty chap, our highest group sequencing ship for the iron gene studio s five platform, with nearly twice the sequences capacity of our previous offering, and enables laboratories to process more samples, need run and meet the growing demand for genomic profiling in oncology research. I also really give an update on Howard are deployed AI technology to further differentiate our products and service offerings. Let me give you two examples. 

发言人1   07:43
In electrical crash cape, we've embedded AI enabled software on our trials five and glacier three trial electron microscopes. Former and biotech customers are using these capabilities to automate workflows and support structure based drug discovery across more molecules, biologics and other modalities. The technology helps generate even higher quality data while reducing manual step set up time by approximately ninety percent as we share before we deploying agencia I into our critical research business. 

发言人1   08:21
The combination of AI with our d capabilities and extensive data gives a unique opportunity to improve the speed, quality and probability of success for clinical trials. As part of our ongoing efforts, we recently launched ed, a new AI based clinical research system. This agent leverages are extensive proprietary clinical and Operational data connecting multiple systems, which enables our team to focus more time on site engagement, risk session and study quality. 

发言人1   08:54
So another quarter of excEllent high impact innovation for the strengthening our industry leadership, advancing our customers important work and driving market share game. Let me now cover the two remaining pillars of our gross strategy. Our industry needing commercial capabilities and trusted partner status enable our customer success. 

发言人1   09:15
During the quarter, we continue to strengthen our position in both of these areas. In partnership with male clinic, we launch a precure, a new initiative that brings together male's clinic extensive biological samples and clinical insights with our difference rentier polio ous capabilities, including our own technology and all by trap master traumatic. Together, these capabilities will help researchers identify the earliest biological signs of disease and provide a foundation of new discoveries in disease biology diagnostics. 

发言人1   09:52
s. In theraputics. In south korea, we opened our first AI automation innovation centre, bringing together are advanced and political technologies with automation and AI the center provides a collaboration vironment where we work side by side with our customers to develop the next generation of scientific workload that accelerate innovation and hands on d productivity. 

发言人1   10:17
We also continue to invest Better service our customers. In kentucky, we open the new highly automated distribution center that strengths are north american research and safety market and healthcare market channels. The new facility explains our capacity and IT hits a speed, flexibility and assurance and supply for our customers. 

发言人1   10:37
So wrapping up on a gross strategy, we make great progress during in the quarter. Turn the capital deployment. We continue to successfully execute our discipline approach, the capital deployment, which is a combination of strategic camera and returning capital to our shadowers. 

发言人1   10:55
We are very pleased with the progress of our clarrie acquisition. The business is performing well, the integration is going smoothly, and we're excited about the momentum building to deliver meaningful revenue synergy from the acquisition. We are connecting these leading capabilities into our broader offering for clinically development. 

发言人1   11:15
In september, we reach the one year anniversary of the acquisition of our filtration and separation business. This business is performing very well and in a strengthen or extreme and downstream by our production capabilities and as our ability to serve our pharma and biotech customers. Finally, during the quarter, we completed the devastator of a microbiologist. 

发言人1   11:37
Overall, we are very pleased with the progress for making as our discipline capital, the point strategy continues to create value for our customers and shareholders. Let me spend the moment on our ppi business system, which is a key able of our performance. We leverage P, P, I to a strong comfortability and free cash flow in the quarter while continue to improve the customer experience. 

发言人1   12:00
We're also deploying AI across the company to further sh french PPI, empowering our colleagues to continuously improve how we work and serve our customers even more effectively. The combination of P, PI and AI is strength or execution today and creating even greater opportunities to drive productivity and value creation overtime. Now I like to review our updated twenty, twenty six kinds at a highland. 

发言人1   12:28
We're raising our guidance for the full year on the top and bottom line, reflecting another quarter of strong Operational performance and continued strength in our end markets. We're raising our revenue guidance to a new range, a forty seven point seven billion dollars to forty eight point two billion dollars, representing seven to eight percent reported revenue growth over twenty twenty five. This reflects an increase to our failure organic revenue growth, which is now four percent. 

发言人1   13:03
We're also raising our adjusted earnings per share to be in the range of twenty five dollars and thirteen cents to twenty five doll and forty three cents per share, which now represents pentuer leper cent growth over twenty twenty five. Jim will take a few the details in his report. So to summarize our key takeaway, we delivered outstanding financial performance in the quarter with organic revenue growth of six percent and adjust the E, P. 

发言人1   13:33
S. Growth of fifteen percent. The improved and market conditions we saw in youtube continued in the third quarter with strong customer activity, and our team is executing at a very high level, leveraging the power of P, P, I business system to deliver very strong performance and great value for our stakeholders. 

发言人1   13:54
Our proven growth strategy is resonating more than ever with our customers, and we're well position to deliver a great twenty, twenty six and build a even brighter future for our company. It's an incredibly exciting time for the m official scientific. With that, i'll turn the call over the gym. 

发言人1   14:14
Thank you, mark, and good morning, everyone. I'll take you through an overview of our third quarter results for the total company and then provide color on our four business segments. And finally, I provide details on our updated guidance for the year before I get into the specifics of our financial performance, i'll provide a high level view and how the third quarter played out. 

发言人1   14:33
First is our expectations. At the time of our last earning call, as you saw on our press release, we delivered another outstanding quarter with six percent organic revenue growth and fifteen percent growth in adjust the earnings per share. These results are significantly ahead of the assumptions included in our prior guidance. 

发言人1   14:52
On both the top and bottom line, q three revenue was more than two hundred million dollars ahead of our prior guidance, including about two points stronger organic revenue growth and favorability from foreign exchange. The organic revenue peak was driven by the teams outstanding execution in the corner. On the bottom line, a justice P. 

发言人1   15:11
S, was twenty six seven ahead of our previous guidance, which includes eight cents from excEllent Operational performance, including the pull through and stronger revenue growth, three cents from foreign exchange and fifteen cents of net impact from tarifa refunds recovered in the quarter. With respect to terrify funds in the third quarter, we received approvals and recognize the associated recovery for the vast majority of our total potential refund claims. The net impact on our third quarter financial results was approximately sixty million dollars in adJusting Operating income or fifty basis points of adjusted Operating margin and fifteen cents of adjusted EP. 

发言人1   15:52
S. The impact on revenue was negligible, and as a reminder, this was not included in our prior guidance. The net amount reference incorporates targeted reinvestment we actively deployed into the business during the quarter, including accelerating AI deployment across the company, incrementally supporting the scale of new capacity and our pharma services business and funding additional investments in our colleagues. 

发言人1   16:18
The one time nature of the refunds provided a unique opportunity to make incremental short term investments to further strengthen the company and support our long term growth. So with another very strong court behind us, we are incredibly well position to deliver a great year. Let me now provide you with some additional details on our performance. 

发言人1   16:39
Starting with earnings for share in the quality adJusting, E, PS grew by seventeen percent to six dollars, sixty eight cents. Gp, P, P, S, in the court with four dollars, sixty four cents of nine percent from two, three last year. On the top line, two, three reported revenue group nine percent year over year. 

发言人1   16:59
The components of our reported revenue change included six percent organic growth if four percent contribution from acquisition, one percent decrease due to the diversity or of our microbiology business, which closed in the middle of the quarter as expected. Turning to our our our organic revenue performance by geography in country, north amErica and europe, both groups made single digits in asia pacific grew low double digits, including china, which also grew low double digits. With respect to our Operational performance, we delivered two point nine seven billion dollars of adJusting Operating income in the quarter in increase of fifteen percent year over year and adJusting Operating marry was twenty four point five percent, one hundred twenty vases pots higher than q three last year in the quarter. 

发言人1   17:50
We continue to deliver very strong productivity and generated favorable volume leverage. This enables us to offset the impact of unfavorable business mix and fund strategic investments to further advance our industry leadership. Included within productivity is the net impact of terre refunds I describe. 

发言人1   18:10
Moving on to the details of the P. N, L. I. 

发言人1   18:13
Adjusted growth. Margin was forty two point eight percent. Think great. AdJusting SGNA in the quarter was fifteen point five percent of revenue on the expense with three hundred and fifty million dollars in q three, reflecting our ongoing investments and high impact innovation. 

发言人1   18:30
RND, as a percent of our manufacturing revenue, was six point seven percent in the quarter. Looking at a result below the line two, three, that interesting expense was one hundred sixty five million dollars. The adJusting tax rate in the quarter was eleven point six percent. 

发言人1   18:47
An average deluded chairs were three hundred seventy one million, one, two, three, eight million lower year of the year, driven by Sherry purchases net of option delusion. Ing to free cash flow in the baLance sheet here. The day cash flow from Operations was five point nine billion dollars and free cash flow was four point six billion dollars. 

发言人1   19:09
After investing one point two billion dollars of net capital expenditure, three, we repay approximately one point one billion dollars of senior notes and return one hundred seventy five billion dollars of capital dividends. We also received one billion dollars from the sale of our microbiology business. We ended the corner with six point one billion dollars of cash and short term investments and forty one point four billion dollars of total debt. 

发言人1   19:35
Our leverage ratio at the end of the quarter was three, four point four times growth get to adjust that ebit down and two point nine times on a net death bed, including my comments on our total company performance. Adjusted RIC was eleven percent. Now or providing color on the performance of our four business signals in life scientist solutions to three, reported revenue increased five percent verses the prior qua prior year quarter in organic revenue growth was one percent. 

发言人1   20:09
Growth in this segment was made by our biotech business two, three. AdJusting Operating income for like sciences solutions increase six percent and adJusting Operating margin was thirty seven point six percent, up twenty basis points verses by a year quarter. During q three, we delivered very strong productivity, which was partially upset by unfavorable mix and the expected impact from the acquisition of our filtration and separation business. 

发言人1   20:36
As a reminder, we reached the one year anniversary of the acquisition during the court in the unlikeable instrument, segnor. Both reported revenue and organic revenue increased six percent versus the prior year quarter. We delivered very strong growth in our electronic ross copy business and also had good growth in our chromatography and mass spectrum ec business. 

发言人1   20:58
In this segment, q three adjusted Operating income increased twenty six percent and adJusting Operating margin was twenty six point nine percent, up four hundred thirty basis points person a year ago quarter. In the quarter, we delivered very strong productivity, generated good volume leverage and had favorable mix in were partially offset by strategic investments in the business. Turning to specialty diagnostics. 

发言人1   21:25
In q three reported revenue declines six percent year over a year and organic revenue was flat. Growth in this segment was made by our transplant diagnostics s business two three. AdJusting Operator income for specially diagnostics increase six percent and adjust the Operating margin was thirty one point zero percent three hundred sixty basis points higher than q three twenty twenty five during the quarter. 

发言人1   21:50
Very strong productivity was partially upset by strategic investments. Finally, in the laboratory products in bio farmer services segment, ported revenue increased fifteen percent in organic revenue growth was ten percent in q three. We delivered very strong growth in our farmers services business, in our research and safety market channel and also had strong growth in our clinical research business. 

发言人1   22:15
Two, three adjusted Operating come in the segment, increase twenty three percent and adjust that Operating margin was fifteen point five percent, one hundred basis points higher than the prior year quarter. In the quarter, good productivity and the expected benefit from the clarian acquisition, but partially offset by unfavorable mix and strategic investments. Turning to guy, 请关注公众号思维纪要社，更多纪要请加V西安20210130。

发言人1   22:48
As mark outline, we're raising our twenty twenty six full year guidance from the top and bottom line as well as increasing our future guidance for free cash flow. We now expect revenue to be in the range of forty seven point seven to forty eight point two billion dollars and adJusting E, P, S to be in the range of twenty five dollars thirteen cents to twenty five dollars ninety three cents, representing ten to eleven percent. Growth on the top line were raising our full year organic revenue growth outlook to four percent. 

发言人1   23:21
This reflects exceeding our q three organic revenue expectations and maintaining our organic revenue guidance of four percent for the fourth quarter. The year of a year, revenue tAilin from foreign change is approximately two hundred million dollars for the year and unchanged from a prior guide on the bottom. At the midpoint, we are increasing full year adJusting EPS by fifteen cents and Prices of following nine cents from Operational performance, including the pull through on higher revenue, five cents from the net impact of tariff refund recovery after deploying about forty million dollars of additional reinvestment in the fourth quarter and one cent from foreign exchange after updating AQ for outlook for recent rate movements. 

发言人1   24:08
Our guidance continues to assume eighty basis points of adJusting Operating income margin expansion for the year. We are continuing to actively manage the company and drive excEllent Operational performance enable enabling us to raise our top and bottom line guys for the year while continuing to invest to build an even stronger company. To help you with your help you with your modeling, here are a few additional assumptions within the updated guy. 

发言人1   24:35
We expect approximately six hundred fifty million dollars of that interest expense for the year. We continue to assume that the adjust that income tax rate will be eleven point five percent. We expect between one point nine and two billion dollars of net capital expenditures in twenty twenty six, and we're raising our expected free cash for arrange to be between seven and seven point five billion dollars for the year in terms of capital employment were assuming four billion dollars of share buybacks with three billion dollars completed in january, one billion dollars completed in the second order. 

发言人1   25:10
And we're assuming that will return approximately seven hundred million dollars of capital to shareholders this year dividend. We estimate the full year average deluded chair can will be between three hundred seventy one and three hundred seventy two million shares. So to conclude, we delivered outstanding financial performance in the third quarter. 

发言人1   25:32
We're actively investing to capitalize on many exciting opportunities in front of us, and we're gain raising our twenty, twenty six guidance on the top and bottom line. With that, i'll turn the call back over. The right Operator were ready for the q and a portion of the call. 

发言人1   25:51
We will now begin the question and answer session in order to allow everyone in the queue in opportunity to address the thermo Fisher management team. Please limit your time on the call to one question and only one follow up. If you have additional questions, please return to the queue to ask a question. 

发言人1   26:09
Please press start one to raise your hand to withdraw your question. Press start one again. We asked that you pick up your handset when asking a question to allow for optimum sound quality. 

发言人1   26:21
If you are muted locally, please remember to unneutered device. Please stand by while we compile the q and day roster. Your first question comes from the line of title Peterson with jeffrey. 

发言人1   26:33
Your line is open. tikal. Please go ahead. Hey, thanks. Good morning. Marking no will clearly down the path of an end market recovery. 

发言人1   26:43
We saw that your two key results as well, and I will see you or positive on the september conference circuit, maybe could you just as the stated union here and unpacked you the organic growth a little bit more by end market starting with farma but also biotech, academic, a applied and and diagnostic and china as though of that in as well, you are using a broader improvement and underline cuts from activity verse the first effort and was the acceleration more concentrated um by by business. thanks. Thank you. 

发言人1   27:09
Thanks for the question. yes. So so when I think about the quarter um the activity that we saw step up in q two and our n markets um continued. Actually the quarter's n markets were very strong. 

发言人1   27:23
Um when you look at farmer and biotech um you see that continued to progress um and strength and he was great to deliver high single dig growth in the quarter. Um to address your question of biotech uses passing IT out, biotech continues to prove we're getting good growth at a biotech um and the customer confidence there is strong. So let's um you know very encouraging and um one of the key um fundamental to you know the the middle long term growth for our business, which is great academic government was stable. 

发言人1   27:58
Um growth was flat in the quarter, um played out as we expected that IT would um we continue to be really good demand for um or higher instrumentation. Will we have just amazing technology from back electrum across snow? He continues to generate strong demand um from that customer set instruction. 

发言人1   28:18
The point is really benefiting from our market leading position in semiconductor um from an electrically we um perspective, uh, we are a critical supplier for next generation of research in uh semicon inductor as well as in the quality control and performance um in the ramp um of manufacturing. So the main continues to be strong there um and diagnostic and health care um played out largely as we expected with low single digit growth. I'm in the quarter fairly similar what we saw them in the first have. 

发言人1   28:52
So take all thanks for the question on the round up of HS. 过了。And then maybe thanks in the follow up, just a double click on farmer, you know your largest market, how was the most important in the bridge to the seven percent lp projector? Here's exciting right with AI reassuring china it's growing mid to high single dit this year. 

发言人1   29:10
What does the past look like for that to return to eight, nine or even ten percent growth? And I think the number one question, you know, most of self fighters get now is, is how much of a tail wind is is AI gonna, you know, in that process? Is that really just a rising tide on farm? RND. 

发言人1   29:24
Some more information subs or you underappreciated service or shop ware component for you. How we think about that over the next year? yeah. So when I think about um the dynamic in our mobile attack, confidence um has increased meaningly over the last few quarters um for a few on the lying factor, right, the negotiations with governments have gone well um and that's largely behind us. So is a confidence in the environment that they're navigating. 

发言人1   29:57
The science is going short nearly well, right in terms of what's in their pipeline, the modalities um you're seeing IT, whether it's in the know Carry vasto space, obesity, you're seeing you with the cancer vaccine, you're just seen an incredibly exciting time, which is sparing a confidence and investment cycle. And you're seeing funding have its some put in the biotech and market, and you're seeing really great work going on there, as you know, because biotic companies um. More heavily outsor than the law, which which also source lot what we have a very large presence in service biotech, and we're benefitting from that and quite encouraging. 

发言人1   30:41
So when I think about AI and you help me talk about in the past, you know or our customers is an opportunity to include improve their return on investment in the drug development process and with an improvement in the return on investment that spurs more you know interesting more investment in the cycle, a virtual st cycle. We're seeing very high level of um customer activity in clinical research in terms of you the the trend of excitement about the future, you are seeing IT in just activity with what our commercial team is you know looking at right now. So it's so really amazing time in terms of the outlook for the next, the next years our industry. 

发言人1   31:24
Thank you. Tikal, great. Thank you. Your next question comes from the line of dog shank le with U, B, S. 

发言人1   31:33
Your line is open dug. Please go ahead. Good morning, and thank you. Protect my questions. Are many of the leading indicators appeared to be moving in the right direction, clearly pointing to an acceleration and market growth over the coming quarters. 

发言人1   31:52
Can you talk about the key investments you made during the tools downturn that position that promote this proportionally benefit as we move into recovery? And and where do you see the greatest opportunities building off of that to outperform your underlying markets as a market growths accelerate? So thanks for the question. Congrats on your new role. 

发言人1   32:17
Um so when I think about how we invested um over the last few years the position company for a bright future and when you think about my prepared reMarks today, right roughly half of the time was on innovation, of which I had to actually call quite a few exciting products um that um I just decided to given the hour of the morning that the six minutes was enough on innovation today. But we invested incredibly strongly there and you're seeing that in the cadence of launches that is driving meaningful adoption. And at the same point time, we've invested very heavily in our farmers services and clinical research business um in terms of the fundamental capabilities our applying AI um you know effectively how we are now investing to scale up their business and ultimately bring medicines and market faster, more cost effectively in. 

发言人1   33:23
And that is being well adopted um by our customers. You've seen that in the capacity expansion that we announced. Um you saw that in the most we made in bio production, both with product launches. 

发言人1   33:35
But interesting enough, the acquisition of the separation separation business um was another thing that we did during the um is less growth environment that we were in. And you know that business is is doing really well and our customers are excited um based on our trust apartments artists to work with us in the area. And then finally, more recently, um we acquire Gloria and is a great technology that the capabilities um that is you know gonna one of the key enabler of develop and going forward. 

发言人1   34:06
So those investment position ers who you know being able to deliver against our metering commitments um and positions very well for the environment of seven percent growth um organically for us as well. So where we're really excited and turns what the future hold. Thanks for that much. 

发言人1   34:26
A quick follow up on AI artificial intelligence just just to makes sure i'm thinking about IT the right way in the mid mid d term. That sounds like you expect AI to create. You have some increments of demand for your products and services while improving customer productivity, which kind of create a virtuous cycle of where you know RI am onto your customers, improves that further, creates um increases in demand for your product. So so I think that's what you're describing in terms of mid term and no longer term. 

发言人1   34:59
I yes, the question is that this potentially have um could this potentially drive actually increased to your long term company organic growth algorithm? Yeah so when I think about um how I think you character ze a well in terms of the new term, actually believe that what we've learned in the two massive sort of medicines that you know in terms of scale of adoption, in terms of revenue, the cover relative accent es and the GOP ones, which kind of precedented in the level of adoption, that when customers bring out medicines that are relevant to making a big difference in human health, there is a huge and market for globally and that the more than AI enable请关注公众号思维纪要社，更多纪要请加V西安20210130。Better medicines for unit needs, the brighter the future is. 

发言人1   36:04
And we're very excited about the work of customers doing and you know the work that, that we're doing to enable that the way. But we thought about this, and i've said this a number of times, is, you know when I think about you know truly Normal, seven percent is a reasonable organic the growth outlook. It's not the cap on IT, right? It's just you know because it's been a few years since we've been at that range, you know we wanted get there first. 

发言人1   36:32
But you know I i've always been um a huge believer in the fundamental science in the role that we place. So um this should be a trend that drives you know a really great outlook for the long term as well. Thanks for the questions that. 

发言人1   36:48
Your next question comes from the line of jack. Mean, with Operating research, your line is open. Jack, please go ahead. 

发言人1   36:57
Thank you. Good morning, guys. Jim, my one start, just get your thoughts from the phasing from three, two to four q. So you just did fix percent of organic growth and you're maintaining the guy to four percent in the fourth quarter, which has the extra selling day. 

发言人1   37:12
So can you just talk about how much of this is conservatism versus for a services paying or anything else you would call out? Yeah, jack, thanks for the question. If you step back, we said we we grow three percent in the first half and we expected to grow four percent in second half and now was saying we expect to grow five percent in the second half. 

发言人1   37:34
So we're raising our second half or an organic growth outlook what you sell. The third quarter was very strong performance in our farmers services business, and we said all along that would accelerate meaningfully in the second happen. What we saw was a lot of that was waited toward the third quarter. 

发言人1   37:51
So there is some customer activity timing at is completed third quarter um but we're fully offsetting that with the moment of the business is in the fourth court to to maintain our guide and so on. The services is the main driver of under the sequel that growth from six percent to four percent. But uh, we feel really good about that business. 

发言人1   38:10
The commercial moments is very strong and second half is planning out exactly as we expected effort. okay. And then mark, maybe building off that, I wouldn't get your thoughts on twenty twenty seven here on october twenty first. 

发言人1   38:25
So you have your LP for twenty twenty six, twenty twenty seven. You've talked about dressing through this three to six percent range. Also in a related to tacos question, seems like feel good about the market recovery relative. 

发言人1   38:40
I know if you get five percent the second half or four percent in the fourth quarter, the exit to just any updated thoughts and how do you feel about kind of progressing toward the higher that three, six percent range and twenty twenty 3门？Yeah so check. Thank you for the questions. 

发言人1   38:57
So um we look forward to giving um are two four and folio results in our um guidance on feb second and eight thirty in the morning they and pencil IT um in terms how we think about to actually we all get a election sleep that way. What I would say is um the way that I would think about IT is um how we do guidance is we think about the year, first of all, like what did we just experience? Um we look at how the end market has evolved right during the course of that year and then we look at what if we actually do ourselves eternally to set ourselves over the appropriate growth against those market. 

发言人1   39:44
No aspirations. Um so you know at this moment in time and we we grew two percent last year, um we on track to grow no four percent um this year with a stronger second half and first. So it's setting up for us to be you know able to continue to progressed to that you know miss frame that we gave some time back. 

发言人1   40:08
Um and then you know and and really our goal is to be able to exit um twenty seven back in a Normal period. I'm not smart up to know exactly which quarters that can happen sometime in the back APP of the end of twenty seven, first APP twenty. I know anybody he's that smart, but is lining up the way we said a couple years ago of this term, framing markets becoming predictable strengthening um and the underlying factors um really setting up really nicely for us to be able to return to even stronger growth over the next couple years. 

发言人1   40:46
Thank jack phone. Thank you, mark. Your next question comes from the line of dan areas with see phone. 

发言人1   40:54
Your line is open down. Please go ahead. good. Good morning, guys. Thank you, mark. Maybe just to follow up on your biotech comment and the improvement there, and you just may be talking to that from a portfolios stand point. 

发言人1   41:08
I think the idea was that the pickup first showed up in the channel business last quarter. Do we expect that to expand the reagent signal in L, S is up one percent this counter. So IT doesn't feel like you're seeing that right now. 

发言人1   41:22
But working me from wrong, how do you see the likelihood of that train broaden out the next year? And thanks for the questions. So in terms of by attack, very good character zone. 

发言人1   41:32
What I would say is in aggregate, the end marketing strengthened, continue strengthened, quite meaningful. So market is good. I spent a lot of time of customers. 

发言人1   41:40
Actually, you when i'm talking to the customer base, there is a real excitement first all in the confident that they are going to get funding in the quality of their pipeline um how their pipeline is developing. IT really is an exciting time um for our customers. When you look at how that progress from the period where biotech was more chAllenge, the first thing we saw was authorizations in clinical research pickup. 

发言人1   42:07
We talk about that for many quarters um that turned into revenue growth has picked up and is growing nicely. You then saw the next thing, which will be logical, which is laboratory based activity um happening research and safety market channel service biotech. We highlighted last quarter in terms of serving biotech that strengthened further in that customer base in q three and life science research um reagents which the high tech reagents. 

发言人1   42:37
As we said last quarter, we would expect that to be the next thing to happen. Um IT was fairly similar to what we saw in um q two, which is what we expected and we would expect over next couple of quarters that, that customer base would be spending more or on those technologies, which will be the next phase in getting back to Normal biotech conditions. okay. 

发言人1   43:03
Apple and then gm on. So then I think we crossed over on annualized of the deal this quarter. What was the organic contribution that you saw that there was about a month? And then what do you assuming going forward, there is a part of the the overall organic outlook performed? Thank you. 

发言人1   43:20
Yeah yeah, the business is performing well. That and thanks for the question. And the the month is not really a meaningful driver of the the total in the segment or at the company level. 

发言人1   43:31
Um business performing well. We said that would be made to high single digit grow, and it's on track or performing well or investing in capacity and in customer adoption is quite strong. So we're happy with how the business perform. 

发言人1   43:47
Thank you. Okay, thank you. Your next question comes from the line of that lau with William blair. 

发言人1   43:55
Your line is open mat. Please go ahead. I good morning, everyone. Mark, you today talked about the new AI clinical research assistant of the last couple of quarters you described as enhancements and from integrating AI into instruments, you know how do I think about the uh corporation of the AI tools offerings of customers, uh the ability to monitise uh those offering forces, perhaps hanchen that are required to maintain share or leverage to dancer. Yes, I was a great question. 

发言人1   44:35
So um when I think about um in our products business, how are applying AI um let me talk about south korea for a second. I think can actually provide a little bit of context. You think about firm officials role in scientific um workload. 

发言人1   44:57
We sit side by side with researchers and help them, particular the live science, actually design how they work. They do that with our application specialists actually do that through um our websites as well right and and we are you know a essential partner in that journey. And with the adoption of AI, there's opportunities to improve how you do those scientists workflows or actually have created our first center. 

发言人1   45:23
Um you know we didn't in korea because the environment in korea such that the government is rewarding researchers to apply AI so they're actually all the researchers are very incentive to to adopt IT. Um so we're collaborating, learning, teaching um and doing work together to accelerate the adoption of our technology. And how can they consume more wages and instruments going forward? 

发言人1   45:48
You gna see new activity because customers are trying to populate biological models and talked about that in the time, seeing you demand, whether it's at large farming. You heard a lot about lab in the loop, lab in the future and any different um monicker for, but really is a quite an exciting time and that will generate demand. And then there's a requirement as well. 

发言人1   46:10
There is a cost that you our technologies need to be automated if it's an instrument so that I can you know effectively to help support you know autonomous science and you know the reason that we spend the level in RND that we do is to ensure their technologies are well equip to meet the needs of our customers. And um we've been able to track well from their perspectives. So this super positive, you know, on the other side of the equation is in the services business. 

发言人1   46:37
I pick one example because anyway is easy for all of us the visually um you know because of the importance of kindle research um associate in the industry um but we're playing AI across clinically research in terms of our capabilities and whether that's how we design our protocols well, whether how we actually um predict enrolments so that we can actually have um you know the right number of sites, you know is really is an amazing city capability or allowing us to win a lot of business in an ultimately position the company for really about future. So um really is is quite exciting that. okay. 

发言人1   47:18
That's great to hear. And then it's want to to um give up on lab solutions. Uh that uh in growth, a little like of our estimate. 

发言人1   47:27
Think you mentioned bio production being a strong there, just tourist you could break out at all performance in that segments and perhaps but in that, give us an update on uh, a reassuring contribution and expectations. Yeah so when I think about life science solutions, um you know what I would say is no one of the questions around biotech. Um you know we still have a more muted environment for um or bioscience and the science reagents um from that demand. 

发言人1   48:02
Um but we made really significant investments to strengthen in our company. So actually feel good about um how the prospect that business will continue to strengthened because of the actions that we've take. So we're not waiting for market conditions that will help us, but we're taking the right actions to accelerate growth. 

发言人1   48:19
And you see that and we can talking about our party, omics said. The capabilities with all link the train venture with nail clinic. You you hear IT with um the launches around political section sequencing in terms of technology there, um excited for the expanded volumes that we can dry with the five sixty chip. 

发言人1   48:39
So lots of good things happening near that set ourselves up um going forward. Mobile production perspective, um that was our strongest going business as a Normally would be um in the business. And um we know we certainly um are Normalizing some of the very tough comes that we created, which is a good thing terms of hospital businesses grown. 

发言人1   48:59
So we got good go out there, but a little bit to look at less than what we had and last quite in our course. Okay, thank you. Thank you. 

发言人1   49:11
Your next question comes from the line of dan brunn with T. D. coin. 

发言人1   49:15
Your line is open. then. Please go ahead. great. Thank you. Thank you. Up for the question here, maybe the first one just on how the quarter came in. 

发言人1   49:27
Verse expected the time like paypal g as key driver in the quarter, maybe some of the timing in three QF, Q. I know you would rest at the begin of the call. Can you just lay out mark universal expections on the quarter from the wedding of the b beyond python? Let me start with jim. 

发言人1   49:45
Given week up there first time. yeah. So it's so the strong performance in the quarter was really driven by the strong performance in farma services, which is largely a timing element to twenty three, two, four and you know strong growth across form and biotech. We talked about that to strength across the market. 

发言人1   50:04
We also have very strong performance and local instruments business, uh, parallel across the business in particular, seeing very strong demand uh from Sandy conductor applications uh and a team executed very well to get uh execute for consumer and have a strong quarter of deliveries uh in the quarter and um specifically in in china. China had a great quarter. Um I mention the double digit gram and that was good to see that sequentially continue to improve, primarily informed of biotech and industrial applied Marks. 

发言人1   50:38
perfect. Thank you for that. And how to believe the artificial intelligence question, mark, but it's obvious such a huge topic right now. 

发言人1   50:45
Maybe just backed the dogs question on the potential impact from my eye. We think about the seven percent LRP. I think you mention it's not a ceiling ing. Is there anyway for us at this point? The frame for thermal Fisher, you know kind of how we might size a benefit means a point two point over time. 

发言人1   51:02
Is that reasonable? And and you know as we think about that, this is more like a three to five year phenomenon, we might see a benefit or could something come soon? Er and you're just wondering, is the more on the services side or is that more on the instrument into mobile side? Thank you. Yes, I can thanks to the question. 

发言人1   51:19
So but what I would say is um when we thought about our investor day back in may, um we framed you know both the market no implications and view that quite positively um is was different types of examples of how we're applying AI within our company um has become most relevant is really how we're planning IT in products and services and how we enable our customers, right. This is amazing things about how we want the company一些氛围也好了，我跟着你。I think when we give our outlook on vigorous second um what we will do is a little bit highlight about some of AI um and how we see the the market playing out. 

发言人1   52:01
And then when we do our next investment, I think we'll like chapter to and in answer your questions. Actually like the question, quite a bad about you know doing some quantification on on that um to think about the the longer you know plus minus that we could see happening but always superbly actually about what the implications for our customers or patients that will benefit from those medicines. And and so thank you, and Operator will take one more question. 

发言人1   52:32
great. Your last question comes from the line of evy cos loki with golden sex. Your line is open. 

发言人1   52:39
E. V, please go ahead. great. thanks. Is much taking my questions. 

发言人1   52:43
So I wanted to touch on the accelerator drug development strategy given the strangers quarter may be lock us through what you're seeing from a sharkan in perspective within clinical and commercial services and then within clinical research, like how your customers view your value prop in the HVI relative to both enforcement ing capabilities and also relative to peers? Yeah, so easy. Thanks for the question. 

发言人1   53:07
So when I think about accelerated drug development, um you know customers are in a fiercely competitive world, right? They want to bring they have breakthrough medicine to market. They want to be first to market. 

发言人1   53:21
They want to have the best product to effectively have the biggest human health impact right in. And therefore, what they're looking for is capabilities that given the highest confidence that they can be first and have the best prospects of success. What accelerated drug development, which has been in an Operation for couple years and is a lot of to win significant business across our clinical research business and our farmers services business. 

发言人1   53:50
You know when you click down the details, you see that in our no you know you know face one to face three studies on the clinical development side, but you also see you in the you know the clinical trials, packaging logistics um capabilities as well. Very, very strong demand because our customers have seen the benefits themselves about the time we can shave out of that process. So and that is unique to term official, right in terms of the capabilities AI is being actively deploy and focus a lot on this call just about clinically research now will take to the businesses over time to I like different ones about power appoint, appointing IT. 

发言人1   54:29
But um it's important to our customers because often is the gating factor in terms of what's the timeframe to bring a medicine to market things that we're doing to save time, improve the probability of success, um no cartel costs. These things are really important. Our customers and and you know we have got really good momentum, the Marks. 

发言人1   54:49
So I feel good about our competitive position and customer adoption. We have um we serve both pharma and biotech and you know they have different strategies, if you will, in terms of how they do IT. Um but we will opposition to serve both both such customers and feel good about the outlook. 

发言人1   55:06
So over that helpful EV. Yeah no definite helpful. Thank you. Um and then within your processing business, I think you've said you ve had have seen strong growth. And I think he called IT again called IT out again this quarter. 

发言人1   55:19
I guess how durable this moments and meeting walked through you recently expanded by our process design centers across the various geography and and how those that helps to win customers. Yeah you know turns of the business in where you we have reading positions um and so called for media and single use technologies. Um we have no strong positions you in terms of the ones that we're growing um you know even more in terms of purification um and filtration capabilities. 

发言人1   55:50
So where we don't have market leadership, we we we are on continuing to be well position business um while delivering good growth um was less strong. And in terms of the gulf of to the um the press few quarters is given the comparison on I have but the businesses um before at a high level and and we think IT has you know very good long term prospects. You know the someone I think long term is high single digit, low double digit growth business. 

发言人1   56:16
Um we feel good about our ability to do that. The bio process is something is incredibly important because that allows customers actually work with our scientists you know in our facilities, actually develop their um you know their process not to be produced their medicines. One of the great things is when we launched the five leader dina drive, you know the bench top scale. 

发言人1   56:37
What's really unique about that is if the exacting technology, always through five, five thousand leaders, so customers can actually start in the lab all the way to the highest volume production. And there is tremendous excitement in terms of that's set a capability. So it's really AA great business that will law positions going forward. 

发言人1   56:58
So without me um to my closing comments, um first time to participate in the call today um will please delivered the next year n quarter on track to deliver a strong year um as we continue to create value for all of our stay collars and build you know an even brighter future for our company. And we look forward to updating you on our two and four year results with the second day day thirty. Thanks again for your support of our official scientific of a good. 
