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发言人1   00:00
Hello, and welcome to para software third quarter earnings conference call. At this time, all patients on a listen only mode after the speakest presentation, there will be a question in any session. To ask the question on the session, you will need to press start one one on your cell phone. You would then here automated message advising your hand is raised to withdraw your question. Please first start one one again. 

发言人1   00:31
Hello, and welcome to progress software third quarter earnings conference call. At this time, all puit spends on a listen only mode. After the speakest presentation, there will be a question and answer session. 

发言人1   00:44
To ask the question during the session, you will need to press start one one on your cell phone. You would then here automated message advising your hand is raised to withdraw your question. Please first start one one again. 

发言人1   00:58
I would now like to turn the call over to Michael. Michael? S. P. P. Of investor relations. You may begin. Thank you to all that and exactly as good afternoon, everyone, and thanks for joining us for progress of a third fiscal quarter twenty, twenty six financial results conference calls. 

发言人1   01:15
H joining me on the call or your gas scripta or president and CEO and Anthony holder or city council officer uh before we get started, uh please consider our state safe harbor statement. During this call, we will discuss our outlook for future financial and Operating performance, corporate strategy, product plans, cost initiative or acquisition and integration of demo and other information that might be considered forward looking. Such forward looking information represents progress of is out and guiding only as of today in a subject to risks and uncertainties. 

发言人1   01:47
Our actual results may different material. For description of the factors that may affect our future results and Operations, please refer to the risk factors in our SCC filings, particularly the risk factors section in our most recent form ten k in the latest ten q filing uh, which is filing conjunction with this announcement. Progress assumes no obligation to update forward looking statements included in this call. 

发言人1   02:11
Additionally, please note that all the financial figures in the call will be non gap measures unless otherwise indicated, and you can find a reconciliation of the non gap pronando uh measures to the most directly comparable gap figures and earnings pressures, which also the issue that the market close today. This document contains additional information related to our final result to the third quarter of fiscal year twenty twenty six, and I recommend that you references or specific detail. We've also provided a slight presentation that contains supplemental data for our second quarter or seeing for a third quarter and provide additional highlights, financial metrix and information regarding the demo acquisition. 

发言人1   02:51
Both the earnings release and the supplemental presentation are available on the investor relations section of our website at investors dot progress dot com. And just a reminder that today's call is being recorded in its entirety and will be available for we play on the investor relation's website. Uh, surely they have to be finish this call, so you guess we don't. 

发言人1   03:10
That will uh, turn IT over you. Thank you, my and good afternoon, everyone. Thank you for joining us today to discuss the results of a third quarter of six year twenty twenty six and to also talk a bit about our acquisition of damming will just closed last week, we delivered another solid quarter as a ra was up over one percent and constant currency to eight hundred and seventy ty eight million dollars. 

发言人1   03:33
An action rate finished at nineteen nine percent. We did not expected reiner of ninety nine to one hundred percent, consistent over the last several quarters. Q, C, revenue was done and six million dollars right around the make point of our most recent guidance. 

发言人1   03:49
The note able straps, again, thanks to open age data, direct movie and road master, among other products offering margins were accepting me stronger again, coming in at forty three percent while earning for shading three thirteen percent to one dollar, sixty nine cents, exceeding the highlight of our guidance. Cash floor continue to be very strong in the quarter as D, S, S, improved significant, and we continue to spend our baLance sheet to aggressive get Better. So we had a long third quarter and are output for two, four remains positive with the rest of the fifty year on track的。You hear a more details from anything on our results in guiding dator. 

发言人1   04:34
Let me share some color on our key results. Our performance again demonstrated the strength, enabling and the ability of our portfolio, which deals which deals across some of the world's largest enterprises and government agencies, reflecting the mission critical role of software place and several major customers, was the wide range of industry and geography. Be committed to and expanded their relationship with progress. 

发言人1   05:04
We included major financial institutions, health organization, global energy leaders, technology companies, several state agencies in the U. S, as well as one of the largest european and law enforcement agencies. We also continue to gain momentum in highly regulated and security sensitive environments where trust and performance the most. 

发言人1   05:27
These organizations are using progress products for mission critical systems. The security manager leverage their data and content. We automate complex processes and the modern ized customers consistently site reliability, security, compliance and Operational efficiency as the key of events for deepening their relationships with us. 

发言人1   05:51
Most importantly, we continue to see growing interests in our I enabled capabilities as customers to rely on progress products to deliver the context and control for AI so that they can achieve their business goals with confidence, context grounds, AI intrusted data, institutional knowledge and business policies to produce a reliable and dependable outcomes, while control, ensure security, governance and the management of the infrastructure in the cost of the AI projects. Organizations that successfully bring bees two elements together are the one spec scale I, the confidence and realize lasting business value. That is one of the reasons we are so excited to add the most AI and data platform business to progress, which was the defining strategic development during the third quarter. 

发言人1   06:47
What makes the demo business particularly exciting is the ability to connect data across the enterprise, apply any either that data and deliver consider insight and actions directly into business world. Customers across all industries are using domain to build AI power of application for agents, the ultimate decision making and to empower employees with self service access to real time entities. They're using domain offerings to turn data into measurable business outcomes for accelerating growth, including Operational efficiencies. For example, a leading force broadcaster connects all fan social interactions as service conversations and Operational data using them, creating a real time in presence capability that provides the context to understand what fans are experiences across livers and how to improve that experience. This allows the broadcaster to have the confidence to make real time data driven decisions, improve fan engagement while dissolving issues quickly and continuously, enhancing the view and experience of the audience from a technology and product perspective. 

发言人1   08:06
A strategic opportunity for integrating domos cloud made AA in data platform with promises data platform is extremely compare and data and data platform es become increasingly important players in the AI enabled enterprise architecture combining and instigating domo data transformation analytics and agents put location ilium provide significant acceleration of our overall data platform dongas already provides critical elements of the AI enabled data architecture in including ontology management on structure data management, semantic analysis, agented rag, intelligent decision and AI power, automated workflow, do more ads, real time data integration and transformation analytics, utilization automation and identical registration. Together, we can deliver a far more complete a little detailer that takes complex data in in, delivers deep insights, automation and tuesday day I driven outcome. Now that domain, the part of products, we see significant opportunities to deepen our relationship with customers to help them realize even greater valley from their data analyst AI in person. 

发言人1   09:30
We've already be begun to engage with domain customers who are eager to hear how we intend to help them accelerate AI journeys. A gentle manager of the data platform business, john sword and I, has popped several of these customers. We have shared their excitement about their sah position and what IT could mean for them. 

发言人1   09:50
We also met with domo customer visually board yesterday, which represent a god cost section of the global customer rate. Share ideas here are their input and share our lands. And we are launched global customer meeting door, downing a dozen city around the world where the each event or senior executives expect mate with fifty to one hundred Normal customers. 

发言人1   10:14
The birthday customer ends also took place earlier this year. I want to especially thank the demoting for continuing to stay focused on their business while dealing with a significant distractions and of uncertainty this year. Both try to the announcement of the acquisition as well as the period between the deal announcement and silting. 

发言人1   10:36
Their dedication is truly commendable. For example, they completed all the work on a new use of the product, further extending the capabilities of the demo offering, which we announce this morning. And I will discuss in detailed the financial aspects of the deal and the significant financial opportunity that domo brings. 

发言人1   10:58
Let but share some hai. As you are call, we pay four hundred and million dollars for donor. And because it's an asset purchase, we expect meaningful tax benefits and other favor adjustments because of this very attractive valuation, we are excited about the shawl evaluation ation opportunity that do represents. I want to remind folks at the most exciting aspect of dom's AI and data black on business is the part that is on the consumption based mode without a due building sources. 

发言人1   11:33
We have believed that we see this business of mo will continue to see significant change, and that will also continue to be emphasize domo services business, something don't ourselves had already started as we manage the plant, turn the conversion of remaining c base customers to the consumption base model and begin the work of maxims ing customer attention is all we anticipate that the steady state revenue from donor will stabilized in the range of two hundred and eighty two hundred and ninety million dollars. It's again will largely come from the consumption base model, once done, is fully integrated. Would you plan to complete by the end of FY. 

发言人1   12:14
Kony seven? We believe that domain will annually add well over a hundred million dollars if I did that to our business. In the meantime, our immediate parties have to apply a proven innovation playbook to integrate dom's business hours, the strength, the customer retention and deliver our Operating targets for the business by end of FY seven. 

发言人1   12:39
Enclosing U. P was another impressive quarter for problems that are not going on. We delivered strong results, expanded margins, exceeded the earning expectations and again, generated excEllent cash flow. At the same time, we executed on an integral component of our total group strategy completely, yet another acquisition that had significant scale to our business expense, our AI opportunity and one which will contribute meaningfully to earning them to test local. We're convenient in the value, don't brinks to progress and in our ability to deliver that value to customers came to our时候的。

发言人1   13:18
I want to thank my employ around the world for this quarter, the world this quarter, especially for delivering strong elves like keeping else while helping us make the largest equation in history. I continue to be in all of their dedication and outstanding work with that happening over take right. Thank you, guess, and everyone. 

发言人1   13:40
Q three was another quarter of strong execution. We delivered AR growth of more than one percent and Operating margin forty three percent, earnings per share well above the high end of our range and adjusted free cash low growth of seventeen percent. We also closed our acquisition of and data platform business last week. 

发言人1   14:02
I'm going to spend a little more time on domain today, divide some detail on what we want and what that means for our longer term model. With that, let's get right into the numbers. I'll start with AR, R. 

发言人1   14:15
That remains our key metric for assessing top line performance. We closed two, three with AR, R, approximately eight hundred and seventy three million dollars, representing more than one percent throw for a year of year growth on a car concurrently baxi. For clarity, our performer results include arr from acquired businesses in all periods presented at our two, three results exclude dmo, which closed after the end, and we will be included in our AR, R beginning next quarter. 

发言人1   14:50
The hero of year growth in our was LED by open edge, along with contributions from load master, what's up gold, our death tools products and move IT. In addition, our our network tion rate for the quarter was against throng coming in at ninety nine percent two three revenue of two hundred and forty six million was within our guidance range. And with the timing of contract removes affecting quarterly revenue, I think it's worthwhile to point out that our year to a constant currency revenue growth of two percent maps very closely to our arr growth rate, both squarely in the low single digit range. 

发言人1   15:31
请关注公众号思维纪要社，更多纪要请加V西安20210130。Turning to expenses. Total cops and Operating expenses were approximately one hundred and forty one million dollars to the quality, down approximately ten ten million or six percent compared to the year of water. 

发言人1   15:51
The decline reflects the discipline cost managment across our business, and IT contributed significantly to our earnings out performance in the quarter. Operating income of one hundred and five million dollars increased six percent year over year, resulting in an Operating margin of forty three percent of three hundred basis points from a year ago. Earnings per share of a dollar sixty nine came in well above behind end of our guiding range and grew will proximately with thirteen percent on a year over year basis. 

发言人1   16:21
Turning that will see bunched and casual methods. The end of the quarter with cash and cash equivalence, about hundred and forty forty million dollars in total debt are approximately one twenty two, four billion for a net net decision of approximately one point one billion. Our net leverage racial at the end of the three was approximate point seven times on a trAiling twelve month basis. 

发言人1   16:46
DS, O for the quarter was forty two days, an improvement of thirteen days compared to fifty five days in the year ago quarter and a substantial improvement from seventy three days at the end of the disco three thousand twenty five. The front revenue with approximately four hundred and six million dollars at the end of q three and increase in proximately twenty five million dollars compared to the year of war. AdJusting free cash flow is eighty seven million dollars for the quarter in increases seventeen percent compared to the prior year quarter and unlevel free cash, while with one hundred and one million, an increase of fourteen percent on a year to date basis. 

发言人1   17:23
Adjusted free cash flow is two hundred and sixty five million dollars, an increase of forty four percent over the same period last year, reflecting material and materially improved collections along with continued strong Operating performance. As for capital allocation, during the third quarter, we repaid sixty million against our evolving incredible facility, bringing our year date debt repayment to one hundred and seventy million dollars, and we will purchase approximately with seventeen million dollars of progress thought, bring your year to dag total to approximately seventy two million. At the end of two three, we had approximately one hundred and thirty one million dollars remaining under our current share with purchase authorization. 

发言人1   18:08
okay. Now let me turn to demo. As mentioned, we closed our acquisition of dom's AI in data platform business last week in the immigration process already well underway. The headline purchase Price was four hundred million dollars in cash. 

发言人1   18:23
And if you include the minimum cash baLance we received that closing and the net effect of a soon transaction expenses, our actual cash out there with three hundred and ninety million dollars, which we funded by drawing on our revolving credit facility, we we again intend to deep ever quickly and aggressively, as we've done following all of our prior IT is prepared reMarks. You've, as mentioned, planned, turn among some of the most most products. So let me provide a little more detail around that. 

发言人1   18:58
The most top line today annualized that approximately three hundred million dollars and includes a strong and stable consumption based revenue model along with seat based revenue and a services business, both of which were in decline prior to the acquisition. In our model for demo, we anticipated continued sea bed turn and declined in services revenue. Now that the deal is closed, our outlook for Donald is that we expect the top line to settle at a steady state of approximate read two hundred and eighty to two hundred and ninety million dollars. 

发言人1   19:34
To elaborate further, we be dome's top line as the combination of three elements. First, roughly ten percent of domos revenue is professional services, and that revenue has been declining and will decline further as we shift delivery towards partners. This is what we do off in an acquisition and its margin a create. 

发言人1   19:56
Second, a portion of domos customers sit in legacy seat based agreements, and we planned for a significant amount of that to convert to a consumption based model or to turn IT or third and most important is the most consumption based platform, which as your gash outline is strategically aligned to progress in AI data platform, represents more than eighty five percent of domino's AR and Carry significantly higher nevertire rates. You ll get covered this strategic rationale buying the aim data platform business. But from a finance perspective, it's worth highlighting the map because profitability is one of the key tenants in the M. 

发言人1   20:39
A color of our total growth's strategy using the steady state revenue range are providing progress paid roughly one point four times revenue and from an earnings perspective, roughly three point five times perform either that at domos scale. That is a significant addition to our earnings power and cash flow. All of this brings me to fiscal two thousand and twenty seven and will provide formal guidance in january. 

发言人1   21:07
But given the size of this transaction, we think IT will be helpful to highlight two mechanical effects of transaction and how we'll open our numbers next year. The first is Operating margin. For the full year two thousand and twenty seven, doma will likely run slightly below thirty percent Operating margin as the synergies rain, and that will result in some compression of progresses. 

发言人1   21:32
Overall, two thousand and twenty seven Operating margin, maybe one hundred to two hundred bases once. So a progress margin in the range of thirty eight to thirty nine percent might look more like thirty six, thirty seven percent as the integration proccessing. I want to be clear about this, and two thousand and twenty seven margin compression is the result of immigration timing and IT reverses as the signals are fully realized. 

发言人1   22:03
The second point I want to highlight is interest expense. We drew three hundred and ninety million dollars on our revolved to fund this transaction. And incremental interesting things in two thousand and twenty seven is expected to be approximately twenty one million dollars, and that will decline as we pay them of over down next both of those items. 

发言人1   22:24
We still expect fiscal two thousand and twenty seven to be a year of substantial earnings grow because demos earnings contribution meaningly exceeds the interest cost of funding and has sent a fully rap into fiscal two thousand and twenty eight, both the margin solution and a good portion of the interest brag reverse and deliver even more earnings growth. okay. Turning out to the yet to our outlook for the fourth quarter of two thousand and twenty six. 

发言人1   22:55
The dma will contribute approximately two months of activity to our and we expect revenue to be between two hundred and ninety seven and three hundred and five million and earnings purchase between a dollar, twenty four and a dollar and thirty three thousand for the full year two thousand and twenty six. We're raising our outlook and now expect revenue of between one billion and forty four million and one billion and fifty two million, an increase of more than fifty million dollars from our prior guidance, driven by the addition of demo for a partial quarter. Together with solid underlying performance in our best business, we expect an Operating margin for the year of thirty eight percent, which include the impact of taking on domos business, which was running roughly break even at clothes. 

发言人1   23:44
We expect adjust to free cash flow between two hundred and seventy five and two hundred eighty three million and unlevel free cash flow between three hundred and thirty and three hundred and thirty eight million, both slight increases from our prior guidance and finally, expect earnings per share of between six dollars and fifteen cents and six dollars and twenty three cents and increase from our prior guidance. Our guidance for four year EPS that seem the tax rate of twenty percent and approximately doing way to cheer up, stand. Clothing two three again demonstrated the durability of our business, strong margins, strong cash generation and continued improvement in our baLance sheet and collections. 

发言人1   24:32
And to echo yo gas, we're extremely excited to welcome domo d of progress, and we're looking forward to continuing to execute on our total growth strategy. With that, i'd like to open the call for questions. Thank you. 

发言人1   24:47
Ladies and gentlemen, as a reminder to ask the question, please first start one one on your telling phone, then wait for your name to be announce. To withdraw your question, please first start one one again. Please send out what we compare the Q, N, A roster. 

发言人1   25:06
A first question comes from the land of john. As you see with google ham security, the line is open. Hey, this is lower than go on to john a fuji, his job team. Um you've proven that you can improve margins following an acquisition. 

发言人1   25:20
And as we think about demo in the journey, two primary margins, where do you expect to gain the most leverage? How much leverage will you essentially get from a dudden public company cost elimination or gna sales, marketing or restructuring? And I just follow up for something. 

发言人1   25:40
So uh you know as you know you know we look at uh, possible public company, you know two public company expenses. There is one with some saying there, as you already recognize, uh, definitely GNA is an area without significant savings because we able to leverage our our existing GNA structure, integrate their business hours, use our financial systems, use our age the stones and all that stuff. So so there is there is significant synergy there. 

发言人1   26:15
Um also when IT comes to go to market expenses, uh, the reality is that donor at a strategy around trying to grow, grow the top line very aggressively, uh, we expect the top line of demon to be most people maybe go somewhat, but IT is not the same level of focus on top line growth that domo had, right. Uh, so II think that opportunities in multiple places, Anthony also mention you know that we would move the profession services efforts to some degree uh to partner uh because again, IT is a more imaging business uh then then the soft the side of business. So I think I think the opportunities are a好意思，the board um and you know long as we go into these uh acquisitions, we actually handles extremely carefully and and medically and thankfully, we have done that. 

发言人1   27:14
Uh our integration plans and plans are not only being place, but we have begun to execute on those. Uh, and and we are confident and II am truly confident uh, that we will get margins to do that really helps. Thank you. 

发言人1   27:34
Guess both you and Anthony also talked about how free cash was very strong this quarter in the crew, almost twenty percent, which is above where we were probably expecting. Um just want to make sure was there anything unique and castle this quarter that could have a negative effect on next quarter cash for? Or was this more of just a reflection of just differ management of the business? Thank you. 

发言人1   27:56
backwards. Um yeah there definitely is that I would say it's spent in place for the full year twenty six. If you recall, last year, there were a lot of discussion about share file and the interest integration that was under way in some of the billing and and collection chAllenges we had because that was a you know IT was an asset deal and IT was a devers's out of a larger organization. 

发言人1   28:22
And so I would say in two thousand and twenty five, our cash well was probably like because of that. Um and in two thousand and twenty six, we've seen because that Operational backlog is gone and because the systems and the process is got a lot Better, we seen pretty meaningful improvement in cash well and collections due to share file. So it's more that last year with light this year, were you probably a little bit happier than we would IT probably Normalize next year? 

发言人1   28:55
Um you know and you can look at a and Normalized you know even that a free cash well conversion ratio for us, you know as opposed to trying to take this year's number for cash well and and nabbed out got IT things says thank you. Please stand back for our next question. An experts comes from the land of the tama blaney with city airline is open. Oh, good afternoon, and thank you for taking my question. Um you guess I wanted to ask you a kind of a strategy leaning question of IT relates to um progressing its toes in different modalities of pricing. 

发言人1   29:37
So we historically, you've seen capacity growth with some of your course word ship products you're now introducing and we'll be scaling the consumption modality by by way of ah i'm wondering, uh you know firstly, how much is just aggregate data growth, uh, an environmental growth with some of your customers as IT relates to AI investment, how the that is inforced capacity growth trends kind of on a unit basis h and then related dly in very an opportunity to take summer learnings from dom's consumption model and uh maybe propagating that two other reports of the the portfolio and and wiry not and then I have a quick follow up and you please as the thirteen, nineteen, those are really wonderful and strategically important questions though let me go to them one at time. So first of all, you absolutely correct the volume of data that business is are trying to now consume and they realize the value of has suddenly become dramatically larger and is growing larger. So it's showing up in two places. 

发言人1   30:50
In places like obviously, domain products is showing up as greater consumption because it's on the use of the data in products that we have that are more traditionally capacity based, uh, it's showing up in greater no capacity, ian. You know bigger silver needs a large number of silva is a larger compete the vast day a large number of licenses on the server side. You know the vast the vast, vast, vast majority of progress products are either on you know the the the volume of infrastructure or a volume of data in terms of capacity are more than anything else, right? And and that that also impacts our infrastructure management products positively IT as the infrastructure gets more complex as they remember more computer infrastructure to deal with the high workload. 

发言人1   31:40
Um all of this leads to you know a different capacity needs when IT comes to observable ability products or our security products and so on. Um so I think that we see this hold you rising tide on the use of data, rising tide of complexity because of new type of hardware coming in. And you know people are buying you know that AI computer boxes to put on people that stops and they putting them in there own private clouds because they don't want to pay and run models on those rather than trying to pay them up, you know, a other AI companies for their foundational models, all of these things at the complexity and scale on the infrastructure side as well. 

发言人1   32:26
So I think capacity growth will continue to be a driver for us and in a positive print for us. Um I think the second part of the question is really, really important. One of the things that we are doing is that we have been actually over the last ninety days analyzing consumption based model and trying to understand how you can apply across a variety of our products across up for you. 

发言人1   32:55
And I think there is a tremendous office to to do that because the vast majority of our products or something where the value is divided based on the amount of information where that is structure data or on structure data content, you know IT uh, the amount of workflows that go through those and therefore the consumption of those, that content of the data. I think those are the right metrics because that's where the business value, you know the the human seat are going to get replace by automate DI. And we all know that, which is why I think the c place models are under pressure out there and which is why we're been talking about the fact that the vast majority of our business is not on model. 

发言人1   33:42
Uh and so so we continue to um look at how we can you know apply the consumption model to any of business that are still on c base models as well um and and and also maybe some of our capacity models. We the use consumption as a market for capacity as an alternative asure. If customer want those rather than actually just, you know, volumes of data managed like they, they can say, no, we want to you want to use the volumes of data use rather managed because the volumes of data manage is actually right now growing extremely fast at tang goes on. 

发言人1   34:19
The volume of data being used if couldn't go up you when faster, because the more the data becomes valuable because of the I, the more is going to get continue. So II think this is a really positives. And what businesses who are on the consumption base model, what businesses who are on the capacity, these models, why they are a headwind, of course, for the city place services. II appreciate that details so much. Thank you, you guessed. 

发言人1   34:48
And just as a follow up, Anthony, as the business lady transition more towards the consumption orientation that you evaluate the applicability of this model to um more flagship uh uh products in the portfolio, is there something we need to consider or maybe reconsider as IT relates to cost profile or intrinsic profitability profile? Uh, just because I noticed that you're talking about a post immigration margin h the code uh, around thirty eight, thirty nine. We're certainly used to you delivering you know well above that you know the low forties. 

发言人1   35:28
So i'm wondering as the business of transition incorporates more of this modality, does that sort of structurally change can not be upside uh, or put a ceiling rather on your ability to to deliver a kind of forty post migration emergent? Thank you. Sure that that's a good question. 

发言人1   35:50
And I got you know my my media reaction or my media responses that we we generally guide thirty eight thirty nine and deliver about that um but in reality that the point you're making I think is true you know um donal is another sass based purely sass based business that were requiring uh this is the second one in the row. Share file was also process. And the two of them together, we're going to be in north of half a billion dollars of revenue. 

发言人1   36:23
Um and we also have other states of working within the portfolio of of growing. And so we do know that those are space offering. You have a slightly lowered gross margin. 

发言人1   36:35
Um I wouldn't say we're ready to this sort of lower um you know the margin out look at this point, but we are certainly um you know evaluating the pricing model and trying to understand from a cost perfect with with the significant mix shift towards fh now um you know is there a slight drag on gross margin and and therefore, on our Operating margin, there's potential for that. But I think that a that's more of a scale issue as we scale. Um you know I could be请关注公众号思维基要社，更多纪要请加V西安20210130。

发言人1   37:17
Where you would see a little bit of compression there. But I think it's you know it's a slight compression, probably with Better attention and a much higher mix of of sas revenue as part of our overall ready. Thank you so much. 

发言人1   37:37
Thank you as a remanded ladies and gentleman that start one one to ask the question. Our next course in comes from the land of lucky shiner with da Davison. Elon is open. 

发言人1   37:53
great. Thanks for taking my questions here. Maybe just to start back on on the margins and and the for you know early thirty percent Operating margins. Random mal um you know givers just how rapidly the technologies is involved in here. 

发言人1   38:08
Is there a factor of you need to keep investing in the product and keep that that product relevant today as as the landscape changes so quickly, um the factory into something that or know how much um how quickly can we maybe see some the upset around the Operating margin? thanks. Hey, so lucky. 

发言人1   38:29
Let me start and and II want Anthony to to follow up. Uh I just wants to clarify that. What Anthony y said is that four and five twenty seven because their margin currently was basically zero when they acquire them and the margin will ramp up over time as we go to the images. 

发言人1   38:50
Um the margin contribution from the demos business will be around thirty percent, right? So that's not the steady state margin of the domain business. The steady state margin of the domain business, we expect to be very similar to hours, right? So that's one clarification I just wanted to make. 

发言人1   39:07
Um so once energy that can expect the same type of margins as we've had in our recent past um in terms of you know whether we would be investing more, whether you know um the the because the market changes, the reality lucky is that the competitive landscape is shifting across our entire food for you, right? If you look at how much we have invested in AI across our entire product portfolios with the now人力IT is truly，truly meaningful right then. We have delivered strong capabilities that are tremens beneficial to our customers doing that. 

发言人1   39:48
So we will continue to invest home as well. Um you know we invest games uh in our ordinary expense every year. uh. So IT is a significant chunk le for uh of our Operating expense line. And and and I actually think that, that will continue because of that. And and I think you know we believe that you know with the right focus and with the right set of um even the tools they are, are helping as well there on the other side, lucky you know they are help to do more RND work and do faster RND work and one can do without IT. So I think it's a the benefits to leverage the iphone or an engine things as well. 

发言人1   40:33
So with all that, I think we are very comfortable saying that the overall margins were uh domain once we have finally synergies, ed, that the steady state margins will be very similar to the rest of progress and and we will be able to invest in, in the product the way we need to, to sustain its long term of its long term h viability and and customer attractiveness and in the market and practice. 咱们说的。You know, I would just say that thanks for pointing that. 

发言人1   41:10
You guess you have that if he came across the domain was only going to hit thirty percent margin. I should have clarified that, that was really specific to twenty seven just to help people with modeling in terms of how the energy would progress through the year that um for the full year of twenty seven and they hit thirty, but their exit rates can be a lot higher, obviously. And your question on our indeed, I think our model is telling us more than one best act or even above levels we Normally invest dull. 

发言人1   41:40
So the investment level, absolutely, we is going to be there from the product and point and where I mean, you know we're in sort of high teen, close to twenty percent in terms of RND as uh a percentage of revenue. So we do spend um I think I like to think that we spend in the right areas and I think will do the same with duma. understood. Yeah very helpful. Um maybe then on on cross selling and and with domo, the basic purchase crossing emotion is is more more practical and attractive today than than previously. 

发言人1   42:16
Is is there any crossed al factor in to the two eighty to two ninety range that you get for twenty twenty seven? Or is that all potential upside? And um does that you know how how we taking you rule this out to um both customer bases? Yeah so that is not factor instituted to the bank you know as you know um you know I i've said this before, our initial plan is to you focus we on getting the business integrated, getting the synergies is done so on and so what um and by the way, including attention of customers, paying attention to existing customers. 

发言人1   42:55
That demo has making sure that they they recognize that, that there is a Better home for dma than maybe maybe they're previously felt that they had. So therefore, we have not factored any cross cell in the model. Um so it's all upside um lucky. 

发言人1   43:13
And and I think that as time goes on, we will talk about IT. Um you know us we until we see actual traction and proof, we don't like to to pull out a expectations. II don't know, we just a different style that way. 

发言人1   43:30
And our style is to prove IT out, see whether we are actually seeing that cross. That said, I am extremely excited about across the opportunity because you are right, the process data like from combined with the data that form I capabilities of demo are truly compelling. And and I just I really, really to see processor opportunities over time. 

发言人1   43:53
I think it's just to mature right now for us to talk about sizing IT. great. Makes what a sense. 

发言人1   44:03
Congrats on the or the asset purchase. Thank, thank you. Thank you. 

发言人1   44:09
Very really. Thank you. Luck you. Thank you. Please send back for our next question. 

发言人1   44:16
Our next question comes from the land of john, the fussy with humanism. Security is follow up. Your line is open. 

发言人1   44:23
Thank you. This is john to food, cheese, not learned. I apologize, guys on the road. But I was was hoping to hear your gashes public comments about dome a little bit here because as you guys know, you we calculate you bought IT for like one point one time recurring revenue. 

发言人1   44:42
And and I know and you talked about nothing both you get you have to mentioned there are other things that that add value here to with deal and that's really unique, right? That kind of of the multiple and and you know highly attracted at first, what but at the same time for recurrent revenue new company, which this probably means the market was questioning how recurring that revenue string really is, the era they are. And you guess I know you spoke about this a little differently domain and and I watched Normal for probably all of us, but but II never really officially covered IT. 

发言人1   45:19
But can you explain how you think of more traditional analytics? And I know done maybe a little bit different, but is also put in that bucket in the era AI. Is there still a place for IT? Or you like are you changing demo here? Or or are the probabilistic derivation of they are likely to traditionally altis even though a lot of what they do is deterministic c, which seems to be the conclusion of the market? Okay, you go something different. 

发言人1   45:49
I'm going to stand up, go head, go ahead of yeah, I know. So john, I think I think that you're White and there is a segment of analytics that I can and will disrupt, right? And especially when IT comes to presentation. 

发言人1   46:10
So when you think of analytics, there is the part of analysts that says, how do I bring data together from hundreds of different sources? How do I to transform IT? How do I raise IT? How do I get semantics into IT and apply on pologies to IT? That stuff is hard, complex and especially in a business context where you are trying to get dependable, reliable outcomes. 

发言人1   46:37
Even though you understand some of this could be probabilities, you still want dependable, reliable outcomes and you want the same answer twice. Um you know if you ask the same question twice um you know there is a huge amount of work that goes in what was traditionally called data prep, what is a combination of a lot of things. So I think there the value actually gets greater because of the amount of AI being leveraging that will be leverage hot basic analytics and reporting and water analysis. 

发言人1   47:16
We only need Better than Better quality data to high quality data with integrity data. That is business specific, uh, is something that you know is one of the companies that actually leaves in that market. And therefore, if that's like he going back to the consumption side of the business of business is in the consumption model. And by the way, even you know you've had dome's on the public comments about this. The consumption side business has much Better nature, attention rate and the c business and that has been historic. And customers who start on their consumption business are actually negotiation rate of over one hundred percent, right? And so IT is really interesting to see that people who are leveraging domain for truly just the AI post are actually extending, if you know, as they go forward, folks that have converted over are much more stable in their neta tension rate. 

发言人1   48:17
And then of course, the seat base business, which reflects more of the in ABI aspect of things are simple, but I won't call simple B, I where really the value is thought to be in the user experience rather than in the back and aspect of data aggregation, data transformation uh and and applying uh you know AI on top of that uh you know that's not reflected in the sea space model, which is why the sea space model has continued to see more meaningful children, even I don't and which is why our comments about where we see the business ending at steady state, right? So you're real. I mean, you known that they just announced their last quarter and when you analyze IT, you know business has declined compared to what IT was uh, enough to a three quarters now. 

发言人1   49:05
Uh, and so we expect that declined to continue and we expected to get the activity to ninety age. We feel very comfortable about the stability of that part of this. Think that I think that's the question you are asking, right? So so yes, the multiple may not look at as good as one point one at one point do IT might looks like one point four but you know what one point four times you are artist still a darn good um multiple and so uh or three and a half times people performed a big ancon invention. 

发言人1   49:38
So I think that's a rational now II think what is interesting is that the public markets are right now pretty monkey and and there is a lot of noise out there. And so therefore, I can domo valuation in the public market, IT was really chAllenged. And of course, they also had other chAllenges in their business that had to significant uh you know share prize erosion, uh, which which made the deal possible. 

发言人1   50:06
If the number IT was mean, it's just a different you know he was a different environment. So I think some of the valuation chAllenges that dome had for company specific, not product or market specific in which they play. Thank you guys. So i'm not surprised as very thoughtful. 

发言人1   50:27
So if I could just as summarized m, thinking about this, the data preparation part of domino, you expect to actually continued grow where as some of the the some of the traditional little components of doma will see pressure, but it's not going to be eliminated. I mean, there are still you still need that in certain instances with certain certain queries where you need to deterministic consistent response veris a probably tic exactly response that may be different every the time. So this is really there in yeah good head. 

发言人1   51:00
Yes, you're right, john. Amy, that that determines the cancer are so important. You know you're doing your financial reporting, you're doing your you know you know business numbers. 

发言人1   51:11
You are doing your you know forecasting of, uh, you know how much your material you need to manufacture something. I mean, these things are you need exact numbers unique to manage your supply change correctly. You need to manage your distribution change correctly. 

发言人1   51:25
You can have a problematic system that says, I think I would need one hundred and but I ended up in hundred and ten and now I can't manufacturer cars. IT is AII think there is tremendous value to the formalistic cancers in water analysis, all kinds of things and and other things where you're forecasting approaches is good enough. But then the other places we need deterministic. 

发言人1   51:48
I actually think that the analytics market is stronger than what people think will be stronger than I think what people think, but I think they'll still be under pressure. Um IT won't have the same level of value, but you are right. You absolutely correct. 

发言人1   52:03
I by the way, I agree with that. And in this as you guys, that multiple goes from one point one under one point four or two point for that is still especially when you guys do what you do with margins. That's so you said I darn good multiple. 

发言人1   52:21
I would think you have a different word. But yeah that make a lot of that. I appreciate IT. 

发言人1   52:28
Thank you. Thank you. Ah thank you. guess. Thank you dad. Thank thank you. Ladies and gentlemen, i'm shown over the questions in the king now are now likely turn to call back over to mister group of for closing reMarks. Thank you so much for joining everyone. 

发言人1   52:48
Um i'm really excited about what we have done and what lies ahead, and i'm looking forward to our conversation at the end of ice clear. Thank you. 拜拜。

发言人1   52:59
Ladies and gentlemen, that can close today's conference call. Thank you for your participation. You may now disconnect. 
