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Welcome to the 2026 edition of Bernstein’s Electric Revolution series - our annual cross
sector look at the transformation of the EV landscape. The burgeoning success of Chinese
automotive brands in Europe, almost entirely driven by exports from China, is seen as an
existential threat to domestic European auto manufacturers and therefore an acid test of
the resiliency of an industry that traces its roots back to Karl Benz's Benz Patent Motor
Carin 1885. This is not the industry’s first challenge from Asia; from the mid 1970s to the
mid-1990s, Japanese brands with their fuel efficenient and reliable cars rapidly increased
their share of the European market. Today, the threat comes from the Middle Kingdom.

The first wave of Chinese OEMs gained share in Europe through the acquisition of existing
European brands, such as Volvo (owned by Geely) and MG (owned by SAIC). Chinese-owned
European brands grew from 2.8% of the market in 2020 to 5.1% in 7TM26. Domestic
Chinese brands such as BYD and Chery have also made inroads, growing from 1.0% of the
market in 2024 to 6.8% in 7M26, underscoring European consumers’ growing appreciation
of Chinese brands. So today, the combined China share stands at 11.9%.

In our Long View report (link) our base case scenaro is for this share to reach 18.7%

by 2035, so exceeding the 13% peak share the Japanese brands achieved in Europe.
Considering the 5.6 points of European market share growth that the Chinese brands
achieved in less than 30 months, is our base case forecast too benign? We do not think
so. There are a number of factors that will mitigate the recent furious pace of Chinese
passenger car import growth. The firstis regulatory - the EU has already introduced
coutervailing tariffs on Chinese-built BEVs on the grounds of injurious subsidisation since
the end of 2024, and we expect it to add similar measures on China-built plug-in hybrids
(PHEVs) now that China has refused the EU’s request for voluntary restraint.

Secondly, the growing threat to the EU’'s domestic auto sector that still employs 13.6m
individuals and accounts for 8% of the EU's GDP is making the clamour for minimum
European content hard to ignore, and we expect to get the pertinent details from the
planned European Industrial Accelerator Act by December. This will put even more
pressure on Chinese brands to localise in Europe, either through expensive greenfield
factory development (like BYD in Szeged, Hungary) or through the repurposing of existing
European brownfield sites, as planned by Leapmotor and BYD, as well. This inevitably
increases costs compared to the Chinese OEMs’ optimised structures at home. With
localisation, we also expect the tighter applications of European Single Market and national
rules designed to prevent predatory pricing pricing practices; this could also help reduce
some of the more egregious price gaps between certain Chinese imports and European
cars that have proved so compelling for value conscious consumers.

Thirdly, and most importantly, there is product substance. If your products are not
appealing, no amount of regulatory support will save you. We believe the product substance
gap between Chinese and European BEVs is closing and some European OEMs are
showing signs of pulling ahead in terms of product appeal. (Continued on Page 3)
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BERNSTEIN TICKER TABLE

21 Sep

2026

Closing

Ticker Rating Cur Price
BMW.GR (BMW) O EUR 60.34
P911.GR (Porsche AG) M  EUR 44,57
MBG.GR (Mercedes) M EUR 43.73
RNO.FP (Renault) O EUR 27.07
STLAP.FP (Stellantis) U EUR 423
STLA (Stellantis) U usb 4.81
VOW3.GR (Volkswagen ) M  EUR 75.12
VOLCARB.SS (Volvo Car) U  SEK 16.88
EDME 1,692.81
SPX 7,764.64

Price
Target
82.00
47.00
56.00
40.00
4.00
4.60
100.00
17.00

Rel.
Perf.
(42.2)%
(2.8)%
(29.6)%
(37.0)%
(63.8)%
(66.6)%
(32.0)%
(26.6)%

EUR
EUR
EUR
EUR
EUR
usbD
EUR
SEK

Adjusted EPS

2025A
11.89
0.48
5.34
(39.98)
(0.42)
(0.46)
13.35
0.06

2026E
6.64
1.96
5.39
4.96
0.29
0.34
15.69
3.09

2027E
9.44
2.05
6.59
6.14
0.70
0.81
19.97
6.56

23 September 2026

Adjusted P/E (x)

2025A 2026E 2027E

5.1 9.1 6.4
92.4 228 218
8.2 8.1 6.6
(0.7) 5.5 4.4
(10.1) 14.6 6.0
(10.5) 14.1 6.0
5.6 4.8 3.8
288.2 55 26

O - Outperform, M - Market-Perform, U - Underperform, NR - Not Rated, CS - Coverage Suspended

VOLCARB.SS estimate is Reported EPS;

Source: Bloomberg, Bernstein estimates and analysis.

INVESTMENT IMPLICATIONS

We rate Renault and BMW Outperform. We rate Mercedes, Porsche and Volkswagen Market-Perform. We rate Stellantis and

Volvo Cars Underperform.
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DETAILS
(Continued from Page 1)

Good examples are provided by the Renault 5, Twingo and Dacia Spring. Playing on a smart reinterpretation of a heritage design
(which won over this analyst), the Renault 5 is the highest selling BEV in its segment in Europe YTD and 4th best-selling BEV
overall. Meanwhile the Twingo and Spring benefit from optimised accelerated development in China and manufacturing within
the EU in low-cost Slovenia. Another example is VW group’s new range of MEB+ smaller and cheaper Spanish-built BEVs, the
ID.Polo, Cross, Raval and Epiq. These combine competitive performance and pricing, brand familiarity and trust along with the
advantage of a broad dealer network, particularly valuable to fleet customers.

EXHIBIT 1: We male a distinction between Chinese originated brands and Chinese owned European brands

Bernstein brand origin definition

Brand Category

BYD Chinese origin

Chery Chinese origin

Volvo Chinese owned European brand
MG Chinese owned European brand
Polestar Chinese owned European brand
Tesla us

Skoda European

VW European

Opel European

Jaguar European

Hyundai Korean

Honda Japan

Vinfast / Tata / etc. Other

Source: Bernstein analysis

As Exhibit 2 shows, Chinese car manufacturers used brands with existing European heritage to push into the European market
- this has been a successful strategy with Chinese owned European brands going from 2.8% of the total European market in
2020, to 5.0% in 1H26. Perhaps more worrying is the recent success of what we define as a ‘Chinese’ OEM - where market
share has risen from just 1.0% in 2024 to 6.6% in 1TH26. Over the last decade, European OEMs have lost the largest portion of
market share, going from 69.4% of the market in 2015, to 62.5% in 7M26. Japanese and US OEMs have also lost market share,
1.3% and 2.5% respectively over the same period. This concurs with the conclusions conducted by the Horvath Study, where
the results of a survey showed that over the last 3 years European consumers have become significantly more sympathetic to
the idea of purchasing a car from a Chinese brand. The survey found that the percentage of people who “definitely would not
consider buying a Chinese car” more than halved from 46% in 2H23 to 21% in 2H25.Exhibit 3-Exhibit 4

EUROPEAN AUTOMOBILES & COMPONENTS BERNSTEIN \ SOCIETE GENERALE GROUP 3
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EXHIBIT 2: Chinese originated brands historically had a <1% marlet share in Europe up until 2024. The strategy
of OEMs, such as Geely and SAIC, buying established European brands has been successful. But now brands
originating from China have seen their sales surge over the last 2 years.

Market share in Europe

=8—Chinese owned European brand =@-—Chinese origin

6.8%

5.1%

1.6% 1.6% 1.6% 7%

07% 08% 99%  o79%  08%  06% 06% 05%  07%  0.7%
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Source: S&P Global, Dataforce, Bernstein analysis
EXHIBIT 3: Strong opposition to the idea of buying a EXHIBIT 4: European consumers are becoming

Chinese car has waned dramatically over the last 2 years increasingly receptive to Chinese car brands

Percentage of European consumers who Percentage of European consumers who
definitely would not consider buying a would maybe or definitely consider buying a
Chinese car Chinese car
50% v 46% 56% - 55%
45% - 54%
40% -
52% A
35% - 50%
o | 50% -
30% 48%
25% - 48%
20% - 46% |
15% -
44% 4 43%
10% A
5% - 42% 1
0% T T T ) 40% T T T )
2H23 1H24 1H25 2H25 2H23 1H24 1H25 2H25
Source: Horvath Study, Bernstein analysis Source: Horvath Study, Bernstein analysis

Helped by ready access to advanced battery technology, a very well developed automotive electronics supplier base and strong
state and regional support, the Chinese car industry has built up an extremely strong positiion in software defined vehicles
(SDVSs), largely unburdened by legacy platforms and underutilised internal combustion engine (ICE) capacity. It was hard for
Chinese carmakers to compete in the ICE space with international brands that had spent many decades buidling up the most
advanced ICE experise. As cosnumers were actively encouraged to switch ot new energy vehicles or xEVs (BEVs and PHEVSs),
experience in ICE no longer mattered. As growth in domestic capacity has outpaced domestic demand, Chinese OEMs have
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increasingly looked to export markets. Europe has been firmly in their crosshairs. The data in Exhibit 5 and Exhibit 6 shows that
since late 2022, Chinese OEMs focused predominantly on the European BEV market, where they quickly rose to a double-digit
market share. Chinese OEMs share of the BEV market has consistently been above their share of the PHEV market until late
2024. An inquiry by the EU concluded in June 2024 that BEVs manufactured in China had benefited from injurious subsidisation
from state authorities. In response, it countervailing punitive tariffs on BEVs imported from China, determined on a company by
company basis. Crucially, the legislation did not impose a similar punitive tariff on PHEVs, which caused many Chinese OEMs

to refocus their efforts in this area. As Exhibit 6 shows, Chinese OEMs quickly rose from around 10% share of the Western
European PHEV market prior to 2025 to 37.6% in June 2026.

We discuss tariffs and our expectations from the EU going forward later in the report.

EXHIBIT 5: Chinese players have gained significant market share within the European BEV market; as of June 2026
they held 19% share

Chinese OEM market share in Western European BEV registrations

21.6%

18.5% 18 1%18-9%

18.5%

16.7% 16.6%

18.6%
14.7% 17.1%
13.3% 13.3% 13.1%
. 9
14.9%  14.6% 15.7%
%
0,
120%  124% 11.8%
9.3%
——— T
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Combines Chinese origin and Chinese owned European companies
Source: Schmidt Automotive, Bernstein analysis

EXHIBIT 6: Chinese OEMs have made a concerted effort to push into the PHEV space after the punitive tariffs on
BEVs were announced 30 October 2024

Chinese OEM market share in Western European PHEV registrations

17.0%

15.7% 15.5%
W 135%  13.4% 13.5%

% 16.6%
10.0% 15.7% 16.0% 6.6%
10 o
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Combines Chinese origin and Chinese owned European companies
Source: Schmidt Automotive, Bernstein analysis
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IF CHINESE OEMS HAVE GAINED SHARE IN EUROPE, WHO HAS LOST?

As Exhibit 2 shows, the combination of Chinese originated OEMs and Chinese owned European brands, has risen to make up
11.9% of the total European market in 7TM26. But who have they gained share from?

Over the past 10 years, the greatest share loss has suffered by European brands, going from 69.4% market share in 2015, to
649% in 2025. Within the European brands bucket, our coverage (Volkswagen, Stellantis, Renault, BMW, Mercedes) represent
over 98% of volumes. Korean OEMs have gained 2pts of market share, US brands have lost 2pts of market share and Japanese
OEMSs have kept a consistent ~13% share of the European market.

It is a widespread assumption that share gains from Chinese OEMs have been at the expense of the European OEMs
collectively. Exhibit 7 contradicts this. We note that most OEMs in our coverage have either maintained or gained,
market share over the last 10 years, apart from Stellantis. The share loss from European branded OEMs within the
European market shown in can be exclusively attributed to Stellantis - equating to a decline of 1.4m units over the
period. This does not mean Volkswagen, Renault, BMW and Mercedes are immune to Chinese competition, but the
data suggests that they are doing better than investors often give them credit for.

EXHIBIT 7: Most European OEMs have actually held market share over the last 10 years, with Stellantis being the
notable exception

European OEMs market share of total European car market

=== \/Olkswagen  =m@mmStellantis ==@==Renguli e=@==BMVY ==@==)lercedes-Benz

26.1% il

9 25.7% 25,59
24.6% 24.4% 255%  250%  24.8% e 5.5%

23.9% 23.7% 23.8%

19.9%
5 18.6%
22.2% 21.9% 21.5% i 18.5% °

15.2%

"  10%  pon . 68%  73% 78e  T4%  73%  7.3% 75%  7.0%
6.7% 6o 6 T3 15% L

5.0% 5.3% 5.5% 5.4% 5.5% 6.0% 5.1% 5.3% 5.0% 5.1% 4.9% 4.7%

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025 1H26

Source: S&P Global, ACEA, Bernstein analysis

Another way of segmenting Chinese OEMs success in Europe, is by looking at their market share by segment. As stated earlier,
pure Chinese OEMs held a 3.3% market share of the European market in 2025, with a disproportionately larger share of the

A segment and D segment. Their C segment share is in line with its overall market share at 3.2%. As a reminder, the B and

C segment represents 75% of the European market and so presently, Chinese OEMs are over indexing in relatively smaller
segments.

EUROPEAN AUTOMOBILES & COMPONENTS BERNSTEIN \ SOCIETE GENERALE GROUP 6
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EXHIBIT 8: Chinese origin OEMs market share by segment

2020 2021 2022 2023 2024 2025

Chinese origin OEM market share 0.3% 0.4% 0.6% 0.7% 1.0% 3.3%
o/w A segment share 3.4% 4.3% 3.1% 2.6% 1.3% 4.4%
o/w B segment share 0.0% 0.0% 0.0% 0.4% 0.3% 1.0%
o/w C segment share 0.0% 0.2% 0.7% 0.8% 1.3% 3.2%
o/w D segment share 0.1% 0.3% 0.5% 0.4% 1.8% 9.0%
o/w E segment share 0.0% 0.1% 1.0% 0.9% 1.5% 1.7%
o/w F segment and other share 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%

Source: S&P Global, Bernstein analysis
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FACTORS INFLUENCING THE EUROPEAN CAR MARKET

According to the European Commission, the European automotive sector accounts for €1 trillion in GDP (over 8% of EU
GDP) and provides 13.6m jobs in the EU, representing 8.1% of all manufacturing jobs in the EU. The health of the auto
sector is therefore, of great importance to the EU. In the next section, we discuss some of the factors that influence the
European car market, including tariffs, subsidies, protectionist measures and nuances behind the market that we believe are
underappreciated.

TARIFFS

One line of defence the EU has already had in place to protect its automotive industry are import tariffs. A 10% tariff has
been applied on vehicles from non-preferential trading partners as part of the Common Customs Tariff since the European
Community's customs union was completed on 1 July 1968.

EU Investigation: After a year-long investigation, the European Commission concluded in 2024 that the BEV value chain

in China benefits from unfair government subsidies, and therefore threaten EU BEV producers. Under its traditional trade
defense rules (Basic Regulation (EU) 2016/1037) the EU can impose duties to counteract subsidies that cause or threaten to
cause injury to the European industry. The Commission identified various forms of subsidisation to Chinese BEV producers,
including preferential financing, grant programs, the provision of goods and services for less than adequate remuneration,
and tax exemptions. The Commission found there was an imminent threat of material injury to the Union BEV industry, based
on a projected surge of low-priced BEV imports that would likely capture significant market share and impede the heavy and
sustained rate of investment required for the Union industry to transition to full BEV production.

On the back of this investigation, higher tariffs were put in place from 30 October 2024, specifically on BEV imports from China.
Upon the announcement, Valdis Dombrovskis, Executive Vice-President and Commissioner for Trade, said "The EU remains

the global champion for open, fair and rules-based trade. We welcome competition, including in the electric vehicle sector, but it
must be underpinned by fairness and a level playing field. By adopting these proportionate and targeted measures after a rigorous
investigation, we're standing up for fair market practices and for the European industrial base. In parallel, we remain open to a
possible alternative solution that would be effective in addressing the problems identified and WTO compatible."

As we show in Exhibit 9, OEMs were subject to differentiated additional penalties. OEMs who cooperated with the EU’s fact-
finding investigation were levied with lower tariffs vs those that did not - this means BEVs from SAIC imported from China into
the EU, face a combined 45.3% tariff. BYD BEVs on the other hand, face a lower combined tariff of 27%.

The implications of additional tariffs on BEVs have been clear. The data in Exhibit 5 and Exhibit 6 shows that Chinese
OEMs focused predominantly on BEVs since 2022, where they quickly rose to a double-digit market share. Chinese OEMs’
share of the BEV market was consistently above its respective share of the PHEV market until late 2024, when the additional
tariffs were introduced on BEVs. Crucially, the legislation did not impose a similar punitive tariff on PHEVs. This caused many
Chinese OEMs to redouble their efforts in the PHEV market. As Exhibit 6 shows, Chinese OEMs quickly rose from around 10%
of the Western European PHEV market to reach 37.6% in June 2026. This can also be tracked in BYD's registration data in
Germany, where its sales mix from 2025 onwards is more skewed towards PHEV. 96% of BYD's registrations in Germany in
2024 were BEVSs, but this had fallen to 39% in 8M26, with the remaining 6 1% being PHEVSs. Exhibit 10

Comparing the UK with France: The UK chose not to follow the EU in 2024 and so did not impose additional countervailing
this more favorable tariff regime has helped drive the overall market share of Chinese OEMs in the UK to as high as 20%, well
above the European average of 12%. In France, a vehicle environmental score is assessed for new electric passenger cars

to determine their eligibility for state aid schemes (Eco bonus) for private individuals and for the annual incentive tax on BEVs
acquired by companies and for the assessment of the benefit in kind linked to the provision of a company car. This disqualifies all
cars built in China, and is the main explanation for the lower than average penetration of the French new car market by Chinese
vehicles Exhibit 11.
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EXHIBIT 9: After the EU's inquiry, countervailing punitive EXHIBIT 10: BYD has increasingly prioritised PHEVs since
tariffs were imposed on Chinese imported BEVs from 30 tariffs came into effect

October 2024
Company Existing import tariff Additional tariff Total import tariff BYD Germany registl’ations by
Tesl 10.0% 7.8% 17.8% H
B::)a 10.0% 17.0% 27.0% powertrain
Geely 10.0% 18.8% 28.8%
SAIC 10.0% 35.3% 45.3% 40,000 - 36,747
Cooperating OEMs 10.0% 207% 30.7%
Non-cooperating OEMs 10.0% 35.3% 45.3% 35 000 |
Source: European Union, Bernstein analysis 30,000 -
25,000 - 23,305
20,000 -
52%
15,000 +
10,000 -
4,139
5,000 - 2,890 48%
100%
2023 2024 2025 YTD 2026
EmBEV mPHEV
Source: KBA, Bernstein analysis
EXHIBIT 11: Chinese OEM market share in France EXHIBIT 12: Chinese OEM market share in the UK
=8 Chinese owned European brand =@ Chinese owned European brand
=@ Chinese origin ~@=Chinese origin
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Source: S&P Global, CCFA Source: S&P Global, SMMT

INDUSTRIAL ACCELERATOR ACT

The Industrial Accelerator Act (IAA), proposed by the European Commission on 4 March 2026 is a comprehensive regulatory

framework designed to strengthen the EU's industrial base while promoting low-carbon and EU-origin products, streamlining
investment, and enhancing economic security. It integrates industrial policy, climate objectives, and economic resilience into a
single package, targeting strategic manufacturing sectors and critical technologies. The details of the policy are currently still
being negotiated, but it is expected to contain some local content requirements for EVs should they want to benefit from state
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subsidies.

Via the IAA, the EU plans to require electric vehicle manufacturers that receive state support to be assembled in the EU as well
as source 70% of their components (excluding battery cells) from within the trading bloc. (link) For EU manufacturers, this is
not problematic since they are already meeting this threshold even with the rise Chinese auto part imports. But for Chinese
manufacturers who have been mostly operating on a pure import model, stripping away state incentives would materially
diminish the appeal of their products, given that one of their major attractions has been their incredibly competitive price
positioning.

INCENTIVES

Germany, for example, has a scheme in place that can subsidise BEV customers between €3,000-€6,000 depending on

level of household income. If BYD's imports were excluded from this benefit once the IAA had passed, one could assume that
their registrations in Germany would be pressured. As a contrast, the current incentive structure in France require the car's
manufacturing process to meet certain emissions requirements to receive an Eco score that is required for state support. This
excludes imported Chinese cars, which leads to the Tesla Model Y being eligible as it is supplied from Tesla’s Berlin gigafactory,
but the Model 3 that comes from Giga Shanghai is not eligible. Exhibit 13-Exhibit 14

EXHIBIT 13: State incentives in Germany that do not EXHIBIT 14: Incentives in Germany enable Chinese BEVs
discriminate against China-built cars have enabled BYD to be a much more financially attractive option for
to offer very attractive prices to German consumers consumers in comparison to other countries in Europe
BYD registrations Germany France % difference such as France
2024 2891 5415 . .
2025 23306 13533 BYD prices (€) in Germany & France
8M26 36748 18 695 50,000 -
Source: KBA, CCFA, Bernstein analysis 45,000 - 41.025
40,000 4
35,000 - 32,340

30,000
25,000
20,000
15,000 A
10,000

5,000

BYD Dolphin Surf BYD Seal

mGermany mFrance

Source: BYD, Bernstein analysis

LOCALISATION

Chinese OEMs already had long-term plans in place to build a manufacturing footprint in Europe (Exhibit 15), but the
announcement of the IAA in March has brought their timelines forward. BYD, Chery, Geely, Leapmotor and SAIC have all
announced projects in the last few months to have plants in Europe operational before 2030. These roadmaps which we
summarise in Exhibit 15 should be taken with a pinch of salt, however. Some of these companies had initially planned to start
manufacturing in Europe as early as 2025, such as BYD and Chery with their respective Hungary and Spain plants, but neither
have yet begun series production. Nevertheless, the pending IAA has prompted a response from Chinese automakers, with
localising in Europe now viewed as a top strategic priority, particularly as their domestic market continues to weaken (down
over 20% yoy in 8M286), and Europe offers one of the most viable avenues for sustaining sales volumes. BYD’s June 2026
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announcement that it would halt construction of its Manisa, Turkey plant, without providing a timeline for resumption, serves as
further evidence of the increasing importance Chinese OEMs are attaching to potential future regulations. Although BYD did not
explicitly state this, it appears that the Szeged, Hungary plant has been prioritised as Hungary is a member of the EU. Although
Turkey enjoys a customs union with the Eu on industrial goods including passenger cars, it is not clear whether the content of
vehicles produced in Turkey would be judged to be in compliance with the IAA.

Avoiding the EU’s tariffs by manufacturing within teh EU is obviously welcome and material. However, this does bring higher
labour costs. In 2025, hourly wages in the auto industry in Hungary were more than triple those in China Exhibit 16. And

the higher labour rates will also be manifest in the prices it pays local or other EU suppliers to meet the EU local content
requirement Exhibit 17. The logistics burden is reduced as the cars are manufactured closer to their end European markets
but energy costs are substantially higher. All in all, we believe that ex-factory costs of vehicles produced in either greenffield or
brownfield sites in Europe will noticeably higher than for vehicles imported from China, leaving less room for aggressive pricing
to gains share.

Building their casrs within the EU could also trigger stricter application of EU competition, that could reduce the ability of
Chinese OEMs to sell below cost, something that remains a problem in China despite the introduction of anti-involution rules
by the Chinese Government earlier this year. The EU's Foreign Subsidies Regulation (FSR) applies directly to companies
operating inside the single market. If a Chinese brand sells its imported cars below cost in Europe because it is backed by state
subsidies from Beijing such as below market rate loans, state-funded battery supply chains, or direct grants, the European
Commission can investigate. If the EU determines the foreign subsidy distorts the internal market, it has the power to impose
significant fines, prohibit the company from winning public procurement tenders, or force the OEM to divest assets. Once
established as an EU manufacturer, the Chinese OEM will be bound by standard EU competition law. The most relevant covers
predatory pricing. If a Chinese brand achieves a dominant market position in the EU and uses below-cost pricing to intentionally
drive European competitors out of business, it violates Article 102 of the Treaty on the Functioning of the European Union
(TFEU) and faces fines up to 10% of its global turnover. Also, National Laws are still in place: Individual Member States have
strict laws on "loss leaders." France and Germany strictly ban selling below cost at the retail level to prevent large corporations
from driving smaller competitors out of the market.

To summarise, our view is that the IAA and subsequent localisation will make it harder for some Chinese OEMs to underprice
vehicles and this could slow their market share gains.
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EXHIBIT 15: Planned localised production of Chinese OEMs to 2030

23 September 2026

Planned capacity/production
Gipmpary: from announced plants ostimated
production
Exentushy.raach Stk ul e Szeped, Originally supposed o start production in Szeged, Hungary inlate 2025, but this has been
; | rhang=n delayed fo late 2028,
BYD 150k unit cap‘”“’“”h':ﬁrl“sa‘ Turkey (now on 250,000 All from Szeged, Hungary Alto 2, Alto 3, Dolphin, Dolphin Surf
Potential takeover of browrfield sites in Spain and Construction in June 2035 u;m Cﬂl’Bh’UEhﬂﬂ.ﬂ' M:Inlsa,l'rurtl?ey p!am was suspended, with
i no timeline on resumption of construction given.
Targeting preduction of 150k units in Barcelona, Spain: Jaecoo 5 & 7, Omoda 3.4,5 & 7, EBRO S400, | Originally planned to start Barcelona production of its own cars in 2024 but still yet to start.
Ch Spain in 2029 300,000 200,000 in Barcelona, Spain S700, 5800, 5900 First units supposed to be built in 2026. Started production from EBRO JV in 2024,
ery Nissan's Sunderiand, UK plant has max capacity : 100,000 in Sunderland, UK Announced in June 2026 a non-binding Mol where Nissan would allow its Sunderland
of 600k units UK: Tiggo 4, 7 & 8 plant to be used to manufacture Chery cars. Production is due to start in 2027
SAIC Capacity of 120k units 100,000 All from Ferrol, Spain *MG 2, 3X, 4 & 4X Announced in June 2026 with production scheduled to start in 2028
Although the production level was insignificant, Leapmotor was assembling its T03 small
car at Stellantis’ Tychy plant in Poland in 2024/25. Production was suspended in April
2025, after the Chinse government forbade OEMs from manufacturing cars in countries
that supported the EU's countervailing tariffs on China-buit BEVs,
L o Zaragoza, Spain has capacity of 450k units 120,000 80,000 in Zaragoza, Spain Zaragoza: B0S, B10 Stellantis announced in May 2026 that both Spain plants are planned to start production of
sepmotor: Madrid, Spain has capacity of 200k units & 60,000 in Madrid, Spain Madrid: B01*, B03, B03X and G10° Leapmotor vehicles in 2028.
Stellantis’ May 2026 announcement of its intention to use its Pomigliano d'Arco plant in
Italy for a small, affordable electric car in 2028 is rumoured to be a Leapmotor vehicle
(e.g. TO3). This could add something like an exira ~30K units to the 2030 production
figure.
; Austrian Magna Steyr ha contract buit for other OEMS at its
GAC Magna Steyrs Gri?‘ﬁﬁ'tiﬂam has a capacity 10,000 All from Graz, Austria AION UT and AION V Graz plant, mainly to luxury names such as MBG & BMW
AION UT and AION V started preduction in March 2026 and Novemnber 2025 resepctively
Volvo's Kosice, Slovakia plant has planned
production of 250k units 160,000 from Ghent, Belgium Ghent: Valvo EX30 and XC40
Volvo's Tarslanda, Sweden plant has capacil of 130,000 from Kosice, Slovakia Kosice: Volvo EX40 and Polestar 7 Valencia plant belongs to Ford. Geely and Ford announced a manufacturing JV in June
e 300K units 505,000 30,000 fram Valencia, Spain | Valencia: *Geely Coolray, Starray, and Galaxy Cruiser | 2026 where 3 Ford-branded vehicles and 2 Geely-branded vehicles would be produced at
b Volvo's Ghent, Belgium plant has capacity of ¥ 180,000 in Torslanda, Sweden 700 (KO11) Ford's Valencia plant from 2028. Geely Auto will own 34% of the new entity and Ford wil
300k units 5,000 in Conventry and Torslanda: Misc. Volvo own 66%.
Ford's Valencia, Spain plant has capacity of 500k Norfolk, UK UK: Misc. Lotus
units
3 G6, G started in September 2025
Xpeng | 'Magna Steyrs G'i?'z‘?;ai'mffm has acapacity | 4500 Al from Graz, Austria G6, GOL, PT+, L03* P7+ started in early 2026
another model will start later in 2026, rumoured to be the LO3

*model unconfirmed to be produced and our estimates
Source: Company reports, S&P Global, Bernstein analysis and estimates

EXHIBIT 16: Hourly wage in auto industry (euros)
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EXHIBIT 17: Chinese suppliers in China offer significantly
cheaper solutions across all product types. What
happens when they localise in Europe to meet
impending local content requirements?

Cost gap between average
Component : .
European options vs best-cost option*
Chassis -29%
Exterior & Body -16%
ICE Powertrain -19%
EV Powertrain -24%
Interior -26%
Electronics & Electricals -21%
o/wADAS -20%

*Excludes logistics costs
Source: CLEPA, Bernstein analysis

EUROPEANS ARE NOT ROLLING OVER

The European OEMs are not standing still. Below we look at what Renault and VW Group have been doing to enhance the
competitiveness of their BEV ranges.

Renault’s new product

We have already noted that the French made Renault 5 is the best-selling BEV in its segment in Europe this year and is the

#4 seller across all BEVs sold in Europe, behind Tesla’s two mass BEVs, Model Y and Model 3 and the Skoda Elrog. However,
Renault is now actively extending its offer to the smaller A-segment with its Twingo BEV and new second gen Dacia Spring that
is now made within the EU rather than imported from China as with its earlier iteration.

EXHIBIT 18: Renault 5 EXHIBIT 19: Renault Twingo BEV EXHIBIT 20: Dacia Spring

Source: Dacia

Source: Renault Source: Renault
Renault is already leveraging its own fully controlled Chinese business accelerator, namely its Advanced China Development
Centre (ACDC) research and development centre in Shanghai. The ACDC opened in 2024, and was designed to plug directly
into China’s fast-moving EV ecosystem, accelerating time-to-market, scouting innovation, and building strategic partnerships.
Thanks to the ACDC, Renault’s new Twingo was developed in 21 months so well within its target parameter of less than 100
weeks and its sister car, the second generation Dacia Spring, was developed in just 16 months. Both are being built within the
EU at Renault’s low cost Novo Mesto plant in Slovenia. The Twingo and new Spring BEVs are already able to achieve cost levels
that compare favorably with Chinese competitors, especially if they have to localise within the EU.

VW'’s new MEB+ vehicles

VW opened the European order books for the new ID. Polo in April 2026. Initially, the price list started at €33,795 for the mid-
range ‘Life' trim. Towards the end of July, the most affordable version, the ID.Polo Trend became configurable from €24,995,
so meeting the promise of a VW BEV priced below €25,000. Automobilwoche reported that this had immediately generated
significant interest, with the head of a major VW dealership group saying that the entire ID. Polo range is sold out, and the
waiting time is at least ten months. VW told Automobilwoche that the combination of “very positive customer demand” and
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the long-term planned production capacities at the Martorell plant currently leads to longer delivery times. Delivery dates are
expected to vary depending on individual configurations. VW has confirmed more than 30,000 orders across Europe, and the

ID. Polo has “significantly exceeded original expectations, particularly in Germany.” Demand for the sister models in the electric
small car family from Skoda and Cupra is also said to be significantly higher than anticipated. Skoda alone reports more than
35,000 orders for the Epiq.

EXHIBIT 21: How VW'’s new ID.Polo compares to Chinese competitors
Note: German prices. Do not include up to €6,000 of German state incentives based on household income and size of household

Battery /

Model Germany starting price WLTP range Power DC charging Key attributes
Volkswagen ID.Polo 37 kWh usable / 90 kW # s ¢
Trend € 24,995 up to 334 km 85 kW 10-80% ~23 min Clean packaging, driving dynamics, local network, VW brand
Volkswagen ID.Polo 52 R 52 kWh usable / 105 kW . " &
KWh €33,795 in Life launch form up to 454 km 155 kW 10-80% ~24 min Range, performance, cabin quality/fergonomics
€23,490 in Germany, currently 30 KWh / 65 KW
BYD Dolphin Surf discounted down to €20,190 through 220 km WLTP 65 kW 30-80%, 30 min Purchase price and city-car value
BYD E-Bonus.
€27,490 in Germany, discounted
£ L 43.2 kWh/ 85 kW i :
BYD Dolphin Surf Boost | down to €22,S:3900nt1h;0ugh BYD E- 399 km WLTP 65 kW 10-80%, 30 min Battery size, standard equipment
: €33,990 discounted down to ~60.4 kWh / up to 88 kW 3
BYD Dolphin €27,040 through BYD E-Bonus 427 km WLTP 150 kW 10-80%, 40 min Larger car, long warranty, equipment/value
47.1 kWh / 80 kW 2 :
Geely E2 Max € 23,990 245 km WLTP 85 kw 30-80% 25 min Interior space, standard equipment
. 60kWh / 87 kW Interior space, restrained design, acceleration, advanced driving
GACAION T €27.800 430 km 1S5 KW 1 10-80%, 32 min assistance
42.3 kWh/ 77 kW . - o
Dongfeng Box €19,990 230 km WLTP 70 kW 30-80%, 30 min Equipment-led value proposition with discounts
. 56.2 kWh / up to ~140 kW . .
Leapmotor BO5 Pro €27,900 in Germany 401 km WLTP 160 kW 30-80% 16 min SUV packaging, charging speed, price-adjusted hardware

Source: Company sources, Bernstein analysis

EXHIBIT 22: VW ID.Polo EXHIBIT 23: VW ID.Cross

Source: Volkswagen

Source: Volkswagen

* The ID.Polo offers a credible efficiency-led package: its 37 kWh/334 km version exceeds the range of the BYD Dolphin Surf
Boost despite a 14% smaller usable battery, while the 52 kWh version reaches up to 454 km WLTP.
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* Volkswagen offers stronger performance and charging: its motor outputs run from 85-155 kW, versus roughly 45-65 kW
for many Chinese entry-level city EVs, while 90 kW DC fast charging and standard 11 kW AC charging improve everyday
practicality.

e Packaging is a key European-market strength: the MEB+ platform is intended to deliver more cabin and boot space than a
combustion supermini, with early impressions pointing to a more substantial, mature interior than typical budget-focused
rivals.

e VW has addressed a major weakness of earlier ID models by bringing back physical controls for essential functions and using
a more conventional instrument/display layout, reducing reliance on touchscreen operation. Chinese cars still tend to be
exclsuively screen focused.

¢ The ownership case may outweigh a €2k—5k price premium: Volkswagen’s established European dealer, servicing, repair,
finance, fleet and residual-value infrastructure supports five-to-eight-year ownership, while European production also avoids
EU duties on China-built BEVs and may help fleet and incentive eligibility.

e Volkswagen does not need the ID.Polo to undercut every Chinese rival. It just needs it to narrow the total-cost-of-ownership
gap enough that buyers choose a familiar, well-supported European product.

EXHIBIT 24: Cupra Raval EXHIBIT 25: Skoda Epiq

Source: Cupra

Source: Skoda
Additionally, new models from BMW’s NEUKE KLASSE and the Mercedes electric show impressive efficiency statistics vs peers

(Exhibit 32 and Exhibit 33). We covered new offerings from BMW and Mercedes in our in depth report - Future of Tech: BMW
and Mercedes fight back.

Turning to the Chinse market which is currently the battleground for testing whether an EV is competitive on both hardware

and software. Press reporting suggests that there is substantial interest in BMW'’s forthcoming China-built NEUE KLASSE

iX3 whose pricing was confirmed and whose order book opened on 21 August (link). On 27 August, Ye Tao, the CEO of China
Meidong Auto Holding (not covered), one of the largest BMW dealer groups in the Middle Kingdom with 27 dedicated stores and
service centers at the end of 2025, stated that “We are cautiously optimistic about the iX3 launch's market potential. The pricing
strategy has been aggressive this time from BMW. So based on the order intake and the margin situation, the initial response

has been quite good, including foot traffic coming back, mostly reflected in the tier-one cities — in our stores in Beijing and
Guangzhou, the order intakes are the highest. And the margin is so far held up pretty well — it's about 4.5%. But the reason why
we are cautiously optimistic is because of the nature of the EV market, it's behaving more like consumer electronics, which means
the product lifecycle will be short for most EV models. So you're going to enjoy a very brief period — we don't know how long — of
high margin and high order intake. And then you're going to get into a very rapid cycle of iteration, that requires new models and
new cycles to sustain the growth. So it's too early to tell, but so far so good”.

Meidong certainly has a vested interest in promoting the new iX3, but considering the circumstances of the China market, this
was still a pretty constructive take. And as for Ye Tao’s desire for a very rapid cycle of iteration, there is certainly a wave of NEUE
KLASSE products that follow fast in the wake of the iX3, including the i3L in 1Q27.
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EXHIBIT 26: BMW iX3

Source: BMW

Source: BMW

EXHIBIT 29: Mercedes C-class Electric

Source: Mercedes

Source: Audi

EXHIBIT 32: BMW iX3 and Mercedes GLC show very
competitive efficiency (kWh per 100km)

20.4

18.2

177 180

16.4
15.8 15.9
15.1 I

BMW Mercedes Tesla Xpeng G9 Zeekr 7X Xiaomi BYD NIO
iX3 GLC  Model Y RWDLR* LRRWD* YU7 Sealion7 EL6LR*

Long {Max)* AWD*

Range

Source: Company reports, Bernstein analysis, *from EVKX.net
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EXHIBIT 27. BMW i3

EXHIBIT 30: Audi A2 e-tron

23 September 2026

EXHIBIT 28: Mercedes electric GLC

Source: Mercedes-Benz

EXHIBIT 31: Porsche Cayenne Electric

Source: Porsche

EXHIBIT 33: BMW i3 shows segment leading efficiency vs
peers (kWh per 100km)

20.0
16.0
14.3 14.5
13.5 I I
BMW i3 Tesla Model Xiaomi Xiaomi Denza 29

(50 3
xDrive)* Long Range

SU7 (Pro)* SU7 (Max)*  GT*

Source: *EVKX.net, Bernstein analysis and estimates,** denotes Bernstein
estimate for BMW
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WHERE DO WE GO FROM HERE?

Below, we forecast the proportion of the European market that we expect Chinese OEMs to gain. Over the long term, the
European passenger car market has averaged around 13-13.5m units. We do not see a strong rationale for this to change and
therefore assume a similar number of absolute units in the European market going forward. Building on the work from earlier in
the report, we forecast unit sales by brand origin for each segment in the European market, which combined, make up our total
forecast.

As in many big debates, we think the answer lies somewhere between maximum pessimism and maximum optimism. Below we
map out our views of the key structural debates and the evidence to support our thesis.

1. Regulation: According to the European Commission, the European automotive sector accounts for €1 trillion in GDP
(over 8% of EU GDP) and provides 13.6m jobs in the EU, representing 8.1% of all manufacturing jobs in the EU. This to
say, the health of the auto sector is of great importance to the EU. The European Commission provisionally concluded
that the battery electric vehicles (BEV) value chain in China benefits from unfair subsidisation, which is causing a threat of
economic injury to EU BEV producers on 12 June 2024. This led to increases in tariffs on BEVs imported from Chinese OEMs
as we show in Exhibit 9. We struggle to see why this rationale from the EU would not apply to PHEVs, and therefore see
higher tariffs on Chinese imported PHEVs as a very likely outcome. This would put some pressure on Chinese OEMs which
have recently prioritised PHEVs since the additional tariffs were put in place on BEVs. Additionally, in order to safeguard
employment, we also see local content rules (i.e. mandatory proportion of components in a vehicle derived from the EU) as a
likely outcome which will deter imports from China.

2. Localisation: Local content rules will deter imports but also act as a catalyst for local production. Many Chinese OEMs
are already in the process of planning to set up local production, making this a when not if, question. We highlight the key
announcements from Chinese OEMs in Exhibit 15. The combination of European manufacturing (where labour and energy
costs are considerably higher than in China, even in what Europeans still call low cost locations - Exhibit 16) and local
content rules, will likely lead to significantly higher costs of production for Chinese OEMs. Companies that are already in the
process of setting up production (BYD and Chery) have already shown that the addressable market is large enough to justify
their presence in the region, and tariff savings will be a major offset. We think the higher costs to operate in the region will
act as a deterrent to other brands. Clearly, this is a function of the local content rules which, A) need to be imposed and, B)
need to have wide coverage in order to be effectively enforced. Given the strategic importance of the auto sector to the EU,
we consider this a likely outcome. Chinese OEMs will also consider the state of their domestic market when thinking about
building a presence in Europe - China is currently facing steep declines in volume (-20% YTD).

3. Product: Historically, the offering from Chinese OEMs, particularly in the BEV space, could be characterised as superior vs
the initial BEV offering from legacy OEMs, We also recognise that consumers are becoming increasingly open to Chinese
brands (Exhibit 3 and Exhibit 4). However, we note that legacy OEMs are fighting back. As we wrote earlier this year, new
BEV products from BMW and Mercedes offer comparable, or even better, efficiency stats vs Chinese competitors (Exhibit
32 and Exhibit 33). We also highlight the Renault 5 as an example of how legacy OEMs can still strike a chord with consumer.
We note that in a user experience comparison between the R5 and the Chinese-built NIO Firefly, published by the respected
SBD Automotive consultancy, the RS was a clear winner. SBD Automotive concluded “The Renault 5 shows that Chinese
dominance is not a given. In this analysis, the European incumbent delivers the more balanced and emotionally engaging HM!
(human machine interface) with higher perceived quality, stronger brand storytelling and better alignment with Euro-NCAP-
driven usability expectations, even if stability and voice execution still need refinement. The Firefly demonstrates the Chinese
brands’ software strength with a smooth OS, playful micro-interactions and feature-rich ADAS. But it falls short on cabin
cohesion, basic ergonomics and every day use cases”, The Renault 5 is one of the highest selling BEVs in Europe. We believe
BMW’s NEUE KLASSE offerings and Mercedes' MB.OS technology will also capture audiences and provide some defence
against Chinese OEMs.

Conclusion: We acknowledge the strength of Chinese OEMs and acknowledge that share gains are highly probable over

the next decade. However, we also believe that the combination of EU protectionist measures and strong products from the
European OEMs will hamper their penetration into the European market. Ultimately, we expect that Chinese origin OEMs will
gain a market share of 12.4% by 2035 (Exhibit 34), implying unit sales of 1.7m. We expect Chinese owned European brands will
expand their market share from 5.5% in 2026E, to 6.2% in 2035E. This would take our total (Chinese originated and Chinese
owned European brand) Chinese OEM market share to 18.6% by 2035, from 12.3% in 2026E.
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EXHIBIT 34: Bernstein 2035 European passenger car market forecast by brand origin: Base case

Base case
28% Wl -32% [l 35% N 4 ; =
7.4% [ 7.0% [ 76% so:f' :’1?‘ 5.4% G':% 8.6% [ 10.0% B 11.1% [ 12.1% [ 12.4% [ 12.5% [ 12.0% [ 12.4% [l 12.0%
7.4% - Rk i R s LA T M . - .
4% 9.0% 9.7% 5.8% 3.6% P 5.4% 5.1% T Lis 6.2% 6.2% 6.2% 6.3% 6.2% 6.2%
o e 7.6% 7.4% 8'9;‘; ;-;" 4.3% 4.4% 4.5% 4.6% 4.6% 4.6%
.9% 13.2% 13.1% 13.2% T - . 8% 6.4% 6.4% 6.4% 6.4% 6.4% 6.4%

12.5% o :
= 12.0% 11.8% 11.3% 11.0% 10.8% 10.6% 10.7% 10.7% 10.7%

69.0% o ‘
& 67.0% 65.2% 64.6% 63.8% 64.0% 61.9% 61.0% 60.3% 60.0% 59.7% 59.4% 59.4% 59.3% 59.3% 59.3%

2020 2021 2022 2023 2024 2025 2026E 2027E 2028E 2029E 2030E 2031E 2032E 2033E 2034E 2035E

®European B Japanese BKorean mUS B Chinese owned European brand | Chinese origin | Other

Source: S&P Global, Bernstein analysis and estimates
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Those denoted as ‘Feature’ (e.g., Feature Outperform FOP, Feature Under Outperform FUP) are our core ideas.

Not Covered (NC) denotes companies that are not under coverage.

Autonomous brand common stock ratings are based on a 12-month time horizon.

Autonomous brand - preferred stocks

The Autonomous brand has three categories of preferred stock ratings:

e Qutperform (OP): The total return of the preferred instrument is expected to outperform preferred securities of other issuers
operating in similar sectors or rating categories over the next six months.

¢ Neutral (N): The total return of the preferred instrument is expected to performin line with preferred securities of other issuers
operating in similar sectors or rating categories over the next six months.

e Underperform (UP): The total return of the preferred instrument is expected to underperform preferred securities of other
issuers operating in similar sectors or rating categories over the next six months.

Autonomous preferred stock ratings are based on a 6-month time horizon.
AUTONOMOUS CREDIT RESEARCH

Where this report contains investment recommendations for credit instruments, as defined in article 3(1)(35) of the Market Abuse
Regulation, the information below is presented to comply with its disclosure requirements.

The report may also include reference(s) to published opinions by other Autonomous or Bernstein analysts covering the equity
securities of the issuer(s) referenced herein. Please note an investment recommendation for credit instruments published by the
author(s) of this report may differ from the published view of the analyst covering equity securities for the issuer(s) contained in
this report and vice versa.

CREDIT RATINGS DEFINITIONS

The Autonomous brand has three categories of credit ratings:

e Credit Outperform (C-OP): The total return of the Reference Credit Instrument is expected to outperform the credit spread of
bonds of other issuers operating in similar sectors or rating categories over the next six months.
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e Credit Neutral (C-N): The total return of the Reference Credit Instrument is expected to perform in line with the credit spread
of bonds of other issuers operating in similar sectors or rating categories over the next six months.

e CreditUnderperform (C-UP): The total return of the Reference Credit Instrument is expected to underperform the credit spread
of bonds of other issuers operating in similar sectors or rating categories over the next six months.

Autonomous credit ratings are based on a 6-month time horizon.

A list of all investment recommendations produced by the author(s) of this report alongside credit ratings history are available
upon request.

It is at the sole discretion of the Firm as to when to initiate, update and cease research coverage. The Firm has established,
maintains and relies on information barriers to control the flow of information contained in one or more areas (i.e. the private side)
within the Firm, and into other areas, units, groups or affiliates (i.e. public side) of the Firm

DISTRIBUTION OF EQUITY RATINGS/INVESTMENT BANKING SERVICES

Outperform BUY 51.2% 15.3%
Market-Perform (Bernstein Brand) @ n

Neutral (Autonomous Brand) LD Hba% 1623
Underperform SELL 13.1% 13.6%

* These figures represent the percentage of companies within each equity rating category for which affiliates of Bernstein have
provided investment banking services within the previous 12 months.
As of June 30, 2026. All figures are updated quarterly.

PRICE CHARTS/ RATINGS AND PRICE TARGET HISTORY

This research publication covers six or more companies. For price chart and other company disclosures, please visit https:/
bernstein-autonomous.bluematrix.com/sellside/Disclosures.action or you can write to the Director of Compliance, Bernstein
Institutional Services LLC, 245 Park Avenue, New York, NY 10167.

CONFLICTS OF INTEREST

SG and/or its affiliates acted as Joint Active Bookrunner in Mercedes-Benz International Finance BV's dual tranche bonds issue
guaranteed by Mercedez-Benz Group AG (EUR, long 3y & 6y, RegS)

SG and/or an affiliate(s) acted as Joint Bookrunner in Volkswagen Bank GmbH's triple-tranche bond issue, Reg S (EUR, 2.5yr,
4.5yr and 7.5yr).

SG and/or its affiliates beneficially own 0.5% or more of [the total issued share capital/any class of common equity securities]
with a net [long/short] position of: Renault SA and Stellantis NV.

SG and/or its affiliates beneficially own 1% or more of a class of common equity securities of the following companies: Renault
SA and Stellantis NV.

Bernstein and/or affiliates have received compensation for investment banking services in the past twelve months from
Mercedes-Benz Group AG, Renault SA, Stellantis NV, Volkswagen AG and Volvo Car AB.

An affiliate of Bernstein has received compensation for non-investment banking securities-related products or services in the
previous twelve months from the following clients: Bayerische Motoren Werke AG and Mercedes-Benz Group AG.

Bernstein and/or affiliates have received compensation for non-investment banking securities-related products or services in the

previous twelve months from the following clients: Bayerische Motoren Werke AG, Dr Ing hc F Porsche AG, Mercedes-Benz Group
AG, Renault SA, Stellantis NV and Volvo Car AB.
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Bernstein and/or affiliates expect to receive or intend to seek compensation for investment banking services in the next three
months from Bayerische Motoren Werke AG, Mercedes-Benz Group AG, Renault SA, Stellantis NV and Volkswagen AG.

Certain affiliates of Bernstein act as market maker or liquidity provider in the debt securities of: Bayerische Motoren Werke AG, Dr
Ing hc F Porsche AG, Mercedes-Benz Group AG, Renault SA and Stellantis NV.
Certain affiliates of Bernstein act as market maker or liquidity provider in the equities securities of: Bayerische Motoren Werke AG,

Dr Ing hc F Porsche AG, Mercedes-Benz Group AG, Renault SA, Stellantis NV, Volkswagen AG and Volvo Car AB.

Bernstein and/or affiliates had an investment banking client relationship during the past twelve months with Bayerische Motoren
Werke AG, Mercedes-Benz Group AG, Renault SA, Stellantis NV and Volkswagen AG.

Affiliates of Bernstein managed or co-managed in the past twelve months a public offering of securities of Mercedes-Benz Group
AG, Renault SA, Stellantis NV and Volkswagen AG.

OTHER MATTERS

The legal entity(ies) employing the analyst(s) listed in this report, and their location, can be determined by the country code of their
phone number, as follows:

+1 Bernstein Institutional Services LLC; New York, New York, USA

+44 Bernstein Autonomous LLP; London UK

+212 Société Générale Global Solution Center Morocco, Casablanca, Morocco

+33 BSG France S.A,; Paris, France

+34 BSG France S.A,; Madrid, Spain

+41 Bernstein Autonomous LLP; Geneva, Switzerland

+49 BSG France S.A,; Frankfurt, Germany

+91 Sanford C. Bernstein (India) Private Limited; Mumbai, India

+852 Sanford C. Bernstein (Hong Kong) Limited 2% &% #745 [R /2 7); Hong Kong, China

+65 Sanford C. Bernstein (Singapore) Private Limited; Singapore

+81 Sanford C. Bernstein Japan KK; Tokyo, Japan

Where this report has been prepared by research analyst(s) employed by a non-US affiliate, such analyst(s), is/are (unless
otherwise expressly noted below) not registered as associated persons of Bernstein Institutional Services LLC or any other SEC-
registered broker-dealer and are not licensed or qualified as research analysts with FINRA. Accordingly, such analyst(s) may not
be subject to FINRA's restrictions regarding (among other things) communications by research analysts with a subject company,
interactions between research analysts and investment banking personnel, participation by research analysts in solicitation and
marketing activities relating to investment banking transactions, public appearances by research analysts, and trading securities
held by a research analyst account.

Where this report has been prepared by research analyst(s) employed by Société Générale Africa Technologies & Services (part
of the Société Générale group of companies), it has been prepared on behalf of a Bernstein company under a Global Services
Agreement in place between Bernstein and Société Générale.

CERTIFICATION

Each research analyst listed in this report, who is primarily responsible for the preparation of the content of this report, certifies
that all of the views expressed in this publication accurately reflect that analyst's personal views about any and all of the subject
securities or issuers and that no part of that analyst's compensation was, is, or will be, directly or indirectly, related to the specific

recommendations or views in this publication.

Il. ADDITIONAL GLOBAL CONFLICT DISCLOSURES
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It is at the sole discretion of the Firm as to when to initiate, update and cease research coverage. The Firm has established,
maintains and relies on information barriers to control the flow of information contained in one or more areas (i.e., the private side)
within the Firm, and into other areas, units, groups or affiliates (i.e., public side) of the Firm.

1ll. OTHER IMPORTANT INFORMATION AND DISCLOSURES

Separate branding is maintained for “Bernstein” and “Autonomous” research products.

e Bernstein produces a number of different types of research products including, among others, fundamental analysis and
quantitative analysis under both the “Autonomous” and “Bernstein” brands. Recommendations contained within one type of
research product may differ from recommendations contained within other types of research products, whether as a result of
differing time horizons, methodologies or otherwise. Furthermore, views or recommendations within a research productissued
under one brand may differ from views or recommendations under the same type of research product issued under the other
brand. The Research Ratings System for the two brands and other information related to those Rating Systems are included
in the previous section.

e Autonomous operates as a separate business unit within the following entities: Bernstein Institutional Services LLC,
Bernstein Autonomous LLP, Sanford C. Bernstein (Hong Kong) Limited B%{8 % =H R4/, 7] and Sanford C. Bernstein (India)
Private Limited. For information relating to “Autonomous” branded products (including certain Sales materials) please visit:
www.autonomous.com. For information relating to Bernstein branded products please visit: www.bernsteinresearch.com.

Analysts are compensated based on aggregate contributions to the research franchise as measured by account penetration,
productivity and proactivity of investment ideas. No analysts are compensated based on performance in, or contributions to,
generating investment banking revenues.

This report has been produced by an independent analyst as defined in Article 3 (1)(34)(i) of EU 596/2014 Market Abuse
Regulation (“MAR”) and the same article of MAR as it forms part of United Kingdom domestic law by virtue of the European Union
(Withdrawal) Act 2018.

To our readers in the United States: Bernstein Institutional Services LLC, a broker-dealer registered with the U.S. Securities
and Exchange Commission (“SEC”) and a member of the U.S. Financial Industry Regulatory Authority, Inc. (“FINRA”) is distributing
this publication in the United States and accepts responsibility for its contents. Where this material contains an analysis of debt
product(s), such material is intended only for institutional investors and is not subject to the US independence and disclosure
standards applicable to debt research prepared for retail investors.

Bernstein Institutional Services LLC may act as principal for its own account or as agent for another person (including an affiliate)
in sales or purchases of any security which is a subject of this report. This report does not purport to meet the objectives or needs
of any specific individuals, entities or accounts.

To our readers in Canada: If this publication pertains to a Canadian domiciled company, it is being distributed in Canada by
Sanford C. Bernstein (Canada) Limited, which is licensed and regulated by the Canadian Investment Regulatory Organization. If the
publication pertains to a non-Canadian domiciled company, it is being distributed by Bernstein Institutional Services LLC, which
is licensed and regulated by both the SEC and FINRA, into Canada under the International Dealers Exemption.

This document may not be passed onto any person in Canada unless that person qualifies as "permitted client" as defined in
Section 1.1 of NI 31-103.

To our readers in Brazil: This report has been prepared by Bernstein Institutional Services LLC, and Banco BTG Pactual S.A.
("BTG") is responsible for the distribution of this report in Brazil.

To readers in the United Kingdom: This publication has been issued or approved for issue in the United Kingdom by Bernstein
Autonomous LLP, authorised and regulated by the Financial Conduct Authority and located at 60 London Wall, London EC2M 5SH,
+44 (0)20-7170-5000. Registered in England & Wales No OC343985.

This document is for distribution only to persons who (i) have professional experience in matters relating to investments falling
within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the “Financial
Promotion Order”), (i) are persons falling within Article 49(2)(a) to (d) (“high net worth companies, unincorporated associations,
etc) of the Financial Promotion Order, (iii) are outside the United Kingdom, or (iv) are persons to whom an invitation or inducement
to engage in investment activity (within the meaning of section 21 of the FSMA) in connection with the issue or sale of any securities
may otherwise lawfully be communicated or caused to be communicated (all such persons together being referred to as “relevant
persons”). This document is directed only at relevant persons and must not be acted on or relied on by persons who are not relevant
persons. Any investment or investment activity to which this document relates is available only to relevant persons and will be
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engaged in only with relevant persons.

To our readers in the member states of the EEA: This publication is being distributed by BSG France SA, which is authorised
and regulated by the Autorité de Contréle Prudentiel et de Résolution (ACPR) and Autorité des Marchés Financiers (AMF).

To our readers in Hong Kong: This publication is being distributed in Hong Kong by Sanford C. Bernstein (Hong Kong) Limited
B HEA B4 5], which is licensed and regulated by the Hong Kong Securities and Futures Commission (Central Entity No.
AXCB846) to carry out Type 4 (Advising on Securities) regulated activities and subject to the licensing conditions mentioned in
the SFC Public Register (https:/www.sfc.hk/publicregWeb/corp/AXC846/details)). This publication is solely for professional
investors, as defined in the Securities and Futures Ordinance (Cap. 571). The purpose of this report is solely to provide an analysis
of the issuers referred to in this report and is not intended for any purpose contrary to the laws of Hong Kong.

To our readers in Singapore: This publication is being distributed in Singapore by Sanford C. Bernstein (Singapore) Private
Limited, only to accredited investors or institutional investors, as defined in the Securities and Futures Act 2001 of Singapore
("SFA"). Recipients in Singapore should contact Sanford C. Bernstein (Singapore) Private Limited in respect of matters arising from,
or in connection with, this publication. Sanford C. Bernstein (Singapore) Private Limited is regulated by the Monetary Authority of
Singapore and licensed under the SFA as a capital markets services licence holder for dealing in capital markets products that are
securities and collective investment schemes and an exempt financial adviser for advising on, issuing and promulgating analyses
and reports on securities. Sanford C. Bernstein (Singapore) Private Limited is registered in Singapore with Company Registration
No.20213710W and located at 8 Marina Boulevard, #12-01, Marina Bay Financial Centre, Singapore 018981, +65-6326-7000.

To our readers in the People’s Republic of China: The securities referred to in this document are not being offered or sold and
may not be offered or sold, directly or indirectly, in the People's Republic of China (for such purposes, not including the Hong Kong
and Macau Special Administrative Regions or Taiwan, the “PRC") in contravention of any applicable laws of the PRC.

This document does not constitute an offer to sell or the solicitation of an offer to buy any securities in the PRC to any person to
whom it is unlawful to make the offer or solicitation in the PRC.

We do not represent that this document may be lawfully distributed, or that any securities may be lawfully offered, in compliance
with any applicable registration or other requirements in the PRC, or pursuant to an exemption available thereunder, or assume
any responsibility for facilitating any such distribution or offering. In particular, no action has been taken by us which would permit
a public offering of any securities or distribution of this document in the PRC. Accordingly, the securities are not being offered
or sold within the PRC by means of this document or any other document. Neither this document nor any advertisement or other
offering material may be distributed or published in the PRC, except under circumstances that will result in compliance with any
applicable laws and regulations.

To our readers in Japan: This publication is being distributed in Japan by Sanford C. Bernstein Japan KK (4> 7 # — | -

C - "—r R4 ¥k &), which is registered in Japan as a Financial Instruments Business Operator with the Kanto Local
Finance Bureau (registration number: The Director-General of Kanto Local Finance Bureau (FIBO) No.3387) and regulated by
the Financial Services Agency. It is also a member of Investment Management Association of Japan. This publication is solely
for qualified institutional investors in Japan only, as defined in Article 2, paragraph (3), items (i) of the Financial Instruments and
Exchange Act.

For the institutional client readers in Japan who have been granted access to the Bernstein website by Daiwa Securities Group Inc.
(“Daiwa”), your access to this document should not be construed as meaning that Bernsteinis providing you with investment advice
for any purposes. Whilst Bernstein has prepared this document, your relationship is, and will remain with, Daiwa, and Bernstein
has neither any contractual relationship with you nor any obligations towards you.

To our readers in Australia: Sanford C. Bernstein (Hong Kong) Limited 5% 187 7575 [R 4\ T is responsible for distributing research
in Australia. It is regulated by the Securities and Exchange Commission under U.S. laws, by the Financial Conduct Authority under
U.K. laws, which differs from Australian laws. Sanford C. Bernstein (Hong Kong) Limited 212 & &G B4 7 is exempt from the
requirement to hold an Australian financial services license under the Corporations Act 2001 in respect of the provision of the
following financial services to wholesale clients:

¢ providing financial product advice;

¢ dealing in a financial product;

e making a market for a financial product; and

* providing a custodial or depository service.
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To our readers in India: This publication is being distributed in India by Sanford C. Bernstein (India) Private Limited (SCB India)
which is licensed and regulated by Securities and Exchange Board of India ("SEBI") as a research analyst entity under the SEBI
(Research Analyst) Regulations, 2014, having registration no. INHOO0O006378 and as a stock broker having registration no.
INZ000213537. SCB India is currently engaged in the business of providing research and stock broking services. Please refer to
www.bernsteinresearch.in for more information.

e SCB India is a Private limited company incorporated under the Companies Act, 2013, on April 12, 2017 bearing corporate
identification number U65999MH2017FTC293762, and registered office at Level 3A, 4th Floor, First International Financial
Centre, Plot Nos C-54 and C-55, G Block, Near CBI Office, Bandra Kurla Complex, Bandra (East), Mumbai 400098,
Maharashtra, India (Phone No: +91-22-68421401).

e For details of Associates (i.e., affiliates/group companies) of SCB India, kindly email MUM-BERNSTEIN-
InCompliance@bernsteinsg.com.

e SCB India does not have any disciplinary history as on the date of this report.

* Exceptas noted above, SCB India and/or its Associates (i.e., affiliates/group companies), the Research Analysts authoring this
report, and their relatives

¢ do not have any financial interest in the subject company

¢ do not have actual/beneficial ownership of one percent or more in securities of the subject company;

* isnot engaged in any investment banking activities for Indian companies, as such;

* have not managed or co-managed a public offering in the past twelve months for any Indian companies;

+ have not received any compensation for investment banking services or merchant banking services from the subject
company in the past 12 months;

¢ have not received compensation for brokerage services from the subject company in the past twelve months;

+ have not received any compensation or other benefits from the subject company or third party related to the specific
recommendations or views in this report; and

+ do not currently, but may in the future, act as a market maker in the financial instruments of the companies covered in the
report.

* do not have any conflict of interest in the subject company as of the date of this report.

e Except as noted above, the subject company has not been a client of SCB India during twelve months preceding the date
of distribution of this research report. Neither SCB India nor its Associates (i.e., affiliates/group companies) have received
compensation for products or services other than investment banking, merchant banking or brokerage services from the
subject company in the past twelve months.

¢ The principal research analyst(s) who prepared this report, members of the analysts' team, and members of their households
are not an officer, director, employee or advisory board member of the companies covered in the report.

BERNSTEIN-InCompliance@bernsteinsg.com / Scbin-investorgrievance@bernsteinsg.com

* TheResearchinvestor charter and Terms & Conditions of SCB India are available on its website and may be accessed at Sanford
C. Bernstein (India) Private Limited (https:/bernsteinresearch.in/) for your reference.

¢ Disclaimer: Registration granted by SEBI, and certification from NISM, is in no way a guarantee of performance of the
intermediary or provide any assurance of returns to investors. Investments in securities market are subject to market risks. Read
all the related documents carefully before investing.

To our readers in Switzerland: This document is provided in Switzerland by or through Bernstein Autonomous LLP, and is
provided only to qualified investors as defined in article 10 of the Swiss Collective Investment Scheme Act (“CISA”) and related
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provisions of the Collective Investment Scheme Ordinance and in strict compliance with applicable Swiss law and regulations.
The products mentioned in this document may not be suitable for all types of investors. This document is based on the Directives
on the Independence of Financial Research issued by the Swiss Bankers Association (SBA) in January 2008.

To our readers in the Middle East: Bernstein Autonomous LLP, DIFC branch has its principal office at Gate Village 06, DIFC,
Dubai, UAE. Bernstein Autonomous LLP, DIFC branch is regulated by the Dubai Financial Services Authority (DFSA) with the
registration number CL10040 and is provisioned for Arranging Deals in Investments and Advising on Financial Products. All
communications and services are directed at Professional Clients and Market Counterparties only (as defined in the DFSA
rulebook). Persons other than Professional Clients and Market Counterparties, such as Retail Clients, are not the intended
recipients of our communications or services.

LEGAL

All research publications are disseminated to our clients through posting on the firm's password protected websites,
bernsteinresearch.com and autonomous.com. Certain, but not all, research publications are also made available to clients through
third-party vendors or redistributed to clients through alternate electronic means as a convenience.

This publication has been published and distributed in accordance with the Firm's policy for management of conflicts of interest
in investment research, a copy of which is available from Bernstein Institutional Services LLC, Director of Compliance, 245 Park
Avenue, New York, NY 10167. Additional disclosures and information regarding Bernstein's business are available on our website
www.bernsteinresearch.com.

The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors where that
permission profile is not consistent with the licenses held by the entities noted herein. This document is for distribution only as may
be permitted by law. This publication is not directed to, or intended for distribution to or use by, any person or entity who is a citizen
or resident of, or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use
would be contrary to law or regulation or which would subject any of the entities referenced herein or any of their subsidiaries
or affiliates to any registration or licensing requirement within such jurisdiction. This publication is based upon public sources
we believe to be reliable, but no representation is made by us that the publication is accurate or complete. We do not undertake
to advise you of any change in the reported information or in the opinions herein. This publication was prepared and issued by
entity referred to herein for distribution to eligible counterparties or professional clients. This publication is not an offer to buy
or sell any security, and it does not constitute investment, legal or tax advice. The investments referred to herein may not be
suitable for you. Investors must make their own investment decisions in consultation with their professional advisors in light of
their specific circumstances. The value of investments may fluctuate, and investments that are denominated in foreign currencies
may fluctuate in value as a result of exposure to exchange rate movements. Information about past performance of an investment
is not necessarily a guide to, indicator of, or assurance of, future performance.

" ou o

This report is directed to and intended only for our clients who are “eligible counterparties”, “professional clients”, “institutional
investors” and/or “professional investors” as defined by the aforementioned regulators, and must not be redistributed to retail
clients as defined by the aforementioned regulators. Retail clients who receive this report should note that the services of the
entities noted herein are not available to them and should not rely on the material herein to make an investment decision. The result
of such act will not hold the entities noted herein liable for any loss thus incurred as the entities noted herein are not registered/
authorised/ licensed to deal with retail clients and will not enter into any contractual agreement/arrangement with retail clients.
This report is provided subject to the terms and conditions of any agreement that the clients may have entered into with the entities
noted herein. All research reports are disseminated on a simultaneous basis to eligible clients through electronic publication to
our client portal.

The information in this report was prepared by Bernstein solely for the internal business use of our clients. Clients may store,
display, analyze, reformat and print the information in this report for this limited use only. Clients may not copy, alter, create
derivative works, resell, reverse engineer, commercially exploit, share or distribute any part of the information contained herein
for any purpose without Bernstein’s express written consent. These restrictions include extracting data or using the content to
develop indices or other products. Further, you may not use this report, or any portion of this report, to train or finetune any third-
party machine learning or artificial intelligence system, or as a prompt or input into any such system. You also may not, without
Bernstein's express written consent, do any of the foregoing in connection with your own internal machine learning or artificial
intelligence system.

Bernstein may use artificial intelligence tools in the preparation of its materials. Any such materials are reviewed by Bernstein's
research analysts prior to publication.

This report has been prepared for information purposes only and is based on current public information that we consider reliable,
but the entities noted herein do not warrant or represent (express or implied) as to the sources of information or data contained
herein are accurate, complete, not misleading or as to its fitness for the purpose intended even though the entities noted herein
rely on reputable or trustworthy data providers, it should not be relied upon as such. Opinions expressed are the author(s)' current
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opinions as of the date appearing on the material only and we do not undertake to advise you of any change in the reported
information or in the opinions herein.

Any references to Societe Generale herein are purely factual, based upon publicly available information, and included for
comparative purposes only. They do not constitute an opinion or recommendation with respect to the securities of Societe
Generale.

This publication was prepared and issued by the entity referred to herein for distribution to eligible counterparties or professional
clients. The information in this report is intended for general circulation and does not constitute an offer to buy or sell any security,
investment, legal or tax advice nor a personal recommendation, as defined by any of the aforementioned regulators. It does not
take into account the particular investment objectives, financial situations, or needs of individual investors. The report has not been
reviewed by any of the aforementioned regulators and does not represent any official recommendation from the aforementioned
regulators. The investments referred to herein may not be suitable for you. Investors must make their own investment decisions in
consultation with advice sought from a financial adviser regarding the suitability of the investment product, taking into account the
specific investment objectives, financial situation or particular needs of any recipient of the recommendation, before the recipient
makes a commitment to purchase the investment product.

The analysis contained herein is based on numerous assumptions. Different assumptions could result in materially different
results. The information in this report does not constitute, or form part of, any offer to sell or issue, or any offer to purchase or
subscribe for shares, or to induce engagement in any other investment activity. The value of any securities or financial instruments
mentioned in this report may fluctuate subject to market conditions. Information about past performance of an investment is
not necessarily a guide to, indicative of, or assurance of future performance. Estimates of future performance mentioned by
the research analyst in this report are based on assumptions that may not be realized due to unforeseen factors like market
volatility/fluctuation. In relation to securities or financial instruments denominated in a foreign currency other than the clients’
home currency, movements in exchange rates will have an effect on the value, either favorable or unfavorable. Before acting on any
recommendations in this report, recipients should consider the appropriateness of investing in the subject securities or financial
instruments mentioned in this report and, if necessary, seek independent professional advice.

The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors where that
permission profile is not consistent with the licenses held by the entities noted herein. This document is for distribution only as may
be permitted by law. Itis not directed to, orintended for distribution to or use by, any person or entity who is a citizen or resident of or
located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary
to law or regulation or would subject the entities noted herein to any regulation or licensing requirement within such jurisdiction.

Source: Bloomberg Index Services Limited. BLOOMBERG® is a trademark and service mark of Bloomberg Finance L.P. and its
affiliates (collectively “Bloomberg”). Bloomberg or Bloomberg’s licensors own all proprietary rights in the Bloomberg Indices.
Neither Bloomberg nor Bloomberg's licensors approves or endorses this material, or guarantees the accuracy or completeness of
any information herein, or makes any warranty, express or implied, as to the results to be obtained therefrom and, to the maximum
extent allowed by law, neither shall have any liability or responsibility for injury or damages arising in connection therewith.

No part of this material may be reproduced, distributed or transmitted or otherwise made available without prior consent of the
entities noted herein. Copyright Bernstein Institutional Services LLC Bernstein Autonomous LLP, BSG France S.A., Sanford C.
Bernstein (Hong Kong) Limited B{E % #H R4 7], Sanford C. Bernstein (Canada) Limited, Sanford C. Bernstein (India) Private
Limited (SEBI registration no. INHOO0006378), Sanford C. Bernstein (Singapore) Private Limited and Sanford C. Bernstein Japan
KK(H>» 74— F - C: /=&AL E%). Allrights reserved. The trademarks and service marks contained herein are
the property of their respective owners. Any unauthorized use or disclosure is strictly prohibited. The entities noted herein may
pursue legal action if the unauthorized use results in any defamation and/or reputational risk to the entities noted herein and
research published under the Bernstein and Autonomous brands.
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