黑莓[BB.N]2027财年第二季度业绩交流会 260924_原文
2026年09月25日 14:10
发言人1   00:00
Thank you that thy good morning, everyone, and welcome to blackberries second quarter fiscal year twenty twenty seven earnings conference call. Joining the Young today's call is black bury's chief executive officer john dee tao and chief unit officer tim flood. After I read our cautionary note regarding forward looking statements, john provide a business update and tim will review the financial results, will then open the call for a brief P. 

发言人1   00:26
N. A session. This call is available to the general public vehicle in numbers and via web cast in the investor information section at blackberry点com。As part of today's webcast presentation, slides will be displayed. 

发言人1   00:39
The slides are also available on the investor information section at blackberry doc com as well as the replay of today's call. Some of the statements will be making today constitute for looking statements and are made pursuant to the safe harbor provisions of applicable U. S. And canadian curies laws. 

发言人1   00:57
One decay forward looking statements that by using words such as expect, will, should, model, intend, believe and similar expressions for looking statements are based on estimates and assumptions made by the company in light of its experience and its perception of historical trends, current conditions and expected future developments as well as other factors that the company believes a real IT manufactures could cause the company's actual results for performance to defer materially from those expressed or implied by the ford looking statements. Both factors include the risk factors that are discussed in the company's annual filings in M. D. 

发言人1   01:38
N. A. You should not place under reliance on the company's word looking statements. Any ford looking statements are made only as of today, and the company has no intention or undertakes snow obligation to update. 请关注公众号思维纪要，设更多纪要请加V西安20210130。Is any of them accept is require by law as this customer. 

发言人1   02:02
During the call, john tim will reference certain non gap numbers in their summary of our quarter results for reconciling ation between our gap and non gap numbers, please see the earnings press released published earlier today, which is available on the actor seeder plus and black red到com websites。And with that, let me now turn the call over to john. Thanks, Susan, and thanks, everyone, for joining us. 

发言人1   02:29
We're pleased to report another very strong quarter for blackberry, reflecting meaningful progress both financially and strategically. Revenue grew twenty six percent year over year while adjusted even to grew eighty one percent, resulting in our second consecutive rule of forty quarter. We also generated twenty nine million dollars of Operating cash flow, delivered our six consecutive quarter of positive gp net income and adjust the earnings to purchase, again exceeded our target our expectations. 

发言人1   03:08
Two and x had a record quarter, and strategically, we reached an important milestone with our first hour core design when the largest design when in our history. So when you put all that together, q two gives us another clear proof point that the profitable growth model weapon building is working. IT also gives us increase confidence as we head into the second half. 

发言人1   03:36
And as tim will discuss in more detail, we are raising our full year revenue and adjust that even the outlook. Let me start my review of the quarter with QNX. QNX delivered record quarterly revenue of eighty million dollars, representing twenty seven percent year over year growth and coming and well above the highland of our guidance. 

发言人1   04:01
Combine with expanded profitability, QX once again comfortably exceeded the rural of forty benchmark for the quarter. Performance was broad based across development licenses, professional services and royalties in particular, cut was our strongest quarter ever for design when dollars with the value of design wins secured in the first half exceeding our previous record for any full fiscal year. Development license activity also remain healthy and q two, with recurring development license revenue holding strong quarter over quarter. 

发言人1   04:47
That matters because customers typically purchase these tools early in a program, making them a useful leading indicator of future design winds and royalty opportunities. So in q two, we saw strength not only in the revenue being recognise today, but also an activity that can support future growth. As you may recall, R, Q and strategy is built around three growth killers. 

发言人1   05:19
The first is our core automotive business. Second is moving further up the software fact without a core. And third is expanding beyond dota into a vacant general embedded markets. 

发言人1   05:36
And let me start with the first piller q, an access core auto business, which was the main driver behind this quarter, er's strong performance. That strength is being supported by the auto industry's transition toward software defined vehicles and more centralized computer architectures. Let me put some numbers around that because I believe they help explain the opportunity. 

发言人1   06:02
Roughly ninety million vehicles are produced global each year. Today, about one third of them have the type of high performance centralized computer architecture where q and access capabilities are most relevant. And we have a very strong market chair in that segment. 

发言人1   06:22
Industry forecasts indicate that this segment could expand to roughly three quarters of the market over the next five years. That means our stressful market could more than double over that period. In addition to more vehicles becoming addressable to QNX as more domains become software to find, we see potential for greater QNX content in each of those vehicles as well. 

发言人1   06:52
We already secure design winds with multiple instances of QNX in a single vehicle, and we expect those design winds to continue to move into production over the next several years. So QNX does not need global vehicle production to increase to enable revenue growth, but rather prow greater penetration of the market and greater dollar content per vehicle. We're also seeing increasing adoption of the SDPA, our next generation platform design for these higher performance compute architectures. 

发言人1   07:32
We are working with major muh, multiple major global ims and tear one suppliers as they evaluate and develop on SDPA. Importantly, some of the programs we ve won over the past several years are now entering production, allowing higher QNX content, secure nose designs to begin translating in two royalty revenue as our software content within the vehicle increases. So does the value of that opportunity. 

发言人1   08:06
The transition to SDPA and the greater value with delivers is also creating an opportunity to evolve our commercial model for new commercial arrangements. We are increasingly securing minimum contractual volume commitments rather than non contractual forecasts. This is giving us greater certainty around volumes, revenue and cash flow from new design winds and the potential for us to both receive cash and recognize a portion of revenue earlier over time. 

发言人1   08:44
We believe this could improve both the visibility and economics of our customer relationships. We are also seeing a lot of opportunity in china, new government Mandates safety requirement for assisted and automated driving systems reinforced the importance of proven safety certified foundational software, and we continue you to see strong momentum in china. The second QNX grow pillar builds on our core automotive business by moving us further up the software that, as we have discussed, ali core expense QNX from a foundational Operating system towards a broader software platform. 

发言人1   09:34
This quarter, we reached an important milestone with our first aly core design. When corta, the commercial vehicles often are joint venture between volvo group and diamond truck, selected alloy core is the foundational software platform for its next generation high performance computer architecture. Corta plans to the poetry core across multiple software remains in its next generation vehicles s and is expected to substantially increase QNX software content and royalty per vehicle compared with traditional QNX Operating system deployment ts. 

发言人1   10:20
In fact, for this first design, when the ASP per instance is approximately three times higher and the customers current the appointment of QNX Operating system, this is an important commercial validation of value core and demonstrates the opportunity to expand QNX from individual foundation software components to a broader software platform within the vehicle alloy court addresses one of the biggest chAllenges facing olios today. The cost and complexity of integrating the foundational software stack by bringing QNX foundational software, common automotive services and Victor middle are together in a premium ted safety certify platform, aloe court can reduce integration complexity and allow OEM to focus more engineering resources on deferential applications. The magnitude of this first award also demonstrates the potential of the platform. 

发言人1   11:34
The value of future royalties from this design when is estimated to be more than one hundred million dollars, making IT the largest design win, and QNX is history, despite annual commercial vehicle volumes being significantly then for passenger cars. As with traditional QNX design winds, there will be a lead time before the majority of the value is realized, group production royalties. So we did not expect this design when to materially change our revenue profile this fiscal year. 

发言人1   12:11
The more important take away is that ally core has moved from the strategy gic opportunity to commercial validation, and we believe this is just the beginning. We are actively working with a number of global o EMS and major tear ones on alloy core opportunities around the globe, but particularly in european asia, with potential further winds in coming quarters. And the third QN, X growth, piller, is expansion beyond automotive into a jacket general embedded markets. 

发言人1   12:48
Today, jane represents a proxim twenty percent of QNX revenue and is an important part of our longer term growth opportunity. We're excited about the opportunity because the same capabilities that differentiate QNX in automotive, including real time determinism, functional safety, security, reliability, are increasingly relevant in a Jason verticals. We're seeing this across physical AI, robotics, industrial automation, medical devices, ero space and defense, rail and more. 

发言人1   13:28
We're also investing programs that help us engage earlier across the chemical system. QNX everywhere is free for non commercial use and puts the platform into the hands of more developers. At the same time, our QNX launch paid program is designed to lower the barriers to entry for commercial development of QNX, helping early stage companies build on and continue using our platform as their business. 

发言人1   14:01
Using a baseball analogy, if you think about this as an nine inning game, i'd say we're really just about the beginning of the second. We're seeing real customer activity, a growing pipeline and meaningful ecosystem development, with some market starting to mature and others still relatively early in their adoption cycle and needing more time to become material financial contributors. One area we are particularly excited about is physical AI. 

发言人1   14:35
At a high level, physical AI is what happens when AI moves beyond the digital world and begins interacting with the physical world. Robot taxis are a great example of physical AI practice. They are intelligent systems that must not only make decisions, but execute them safely and predictably. 

发言人1   14:59
In the real A, I can recognize objects and understand the environment around the vehicle, but the underlines system still has to translate those decisions in the physical action by steering, breaking and acceleration safely and reliably. Every time that is exactly where QNX is, deterministic safety certify foundation becomes essential, and the robot taxi market is beginning to transition from concept towards production at scale. This quarter were excited, announced that we've secured a new design win with uber, which selected QNX as the foundation for software in its next generation of vehicles, providing an important proof point of the opportunity we see in physical ai momenta. 

发言人1   15:55
NX heart also selected QNXOS for safety built on SCPA as the foundation for a production radio autonomists driving platform certified the I saw two, six to six, two. The same principles that apply to robot taxi also apply to autonomous robots Operating in a factory or warehouse. Beyond ubp were also seeing a growing pipeline of robotics and physical AI opportunities, including more than twenty companies currently engaging with us around in video based platforms. 

发言人1   16:35
Within the pipeline, we have a number of humanoid robot OEM as well as surgical robots, autonomous mobile robots, or as well as autonomous tractors, drones and plains. While many gm markets remain early, the combination of a broadening pipelines, growing customer base and increasing demand for safety critical software gives us confidence that jim can materially expand. QNX is long term agressive market. 

发言人1   17:10
Taken together, core automotive alloy core and jm gained QNX multiple paths to growth across different time horizons. Turning to secure communications. The business perform broadly is expected following a particularly strong first quarter revision was sixty one million dollars, up two percent year over year and within our guidance range, annual recurring revenue or ARR was approximate two hundred and twenty one million of four percent year over year. 

发言人1   17:48
While our dollar based net retention rate or DBN or or remain relatively stable at ninety one person, ARR provides a stable recurring revenue base. While larger government opportunities can provide incremental growth and profitability when they convert, those opportunities can have long sales cycles and do create variability from quarter to quarter. Importantly to the first half of twenty twenty seven, secure communications revenue grew thirteen percent year over year. 

发言人1   18:28
We also continue to see customer activity across government, critical infrastructure and other highly regulated sectors during the core, including renewal and expansions with customers across the U. S, canada, europe, asia and the middle east. These included organizations such as a number of agencies in the U. 

发言人1   18:51
S. Federal government as well as internationally with the dutch police, the uk's national grid rolls, the saud national bank and by a babcock. So while quarterly timing can vary, the underlying business remains stable and profitable. 

发言人1   19:12
Touching briefly on licensing, revenue was approximate twenty two million dollars, significantly above our expectations. The upside was driven primarily by a new licensing arrangement secured during the quarter. So while you too was strong, we would not view this level of activity as a new quarterly run rate. 

发言人1   19:36
With that, let mean, now turn the call over the tim, who will provide more detail on our financial results. Thank you, john. Good morning, everyone. This john mentioned QT. 

发言人1   19:49
Was another very strong quarter for blackberry, and one demonstrated the strong Operating leverage in our financial model based on revenue gross and just leave the margin, we actually delivered a ruler fifty quarter. We also recorded our strongest quarterly gap net income since q four of fiscal twenty twenty two, while q next accies, the chief, its highest quarter revenue in history. What stands out to me is how efficiently our revenue is translating into higher profitability and cash generation while we continue to invest for growth. 

发言人1   20:32
With that, that we walk through the quarter in more detail, revenue for black barriers a whole was one hundred and sixty three million, up twenty six percent year over year and above the high end of our guidance range. Total company of justice gross margin expanded three percentage points year over year to seventy eight percent, while adjust to leave IT are almost doubled and exceeded expectations at eighty seven million, representing twenty nine percent of revenue. Adjusted net income for the quarter was forty three million and gap net income was thirty four million. 

发言人1   21:15
Adjust the PS was seven cents, also above our expectations. Importantly, the combination of solid revenue growth, growth, margin expansion and discipline management of Operating expenses drove significant Operating leverage in the quarter. That leverage was particularly evident in the high margin areas of the business, including QWX, yalies and licensing. 

发言人1   21:42
We also generated strong Operating and free cash low, which are discuss in more details shortly. Turning first to the segments. QN, X revenue was eighty million dollars, exceeding the highland of guidance and growing twenty seven percent year over year. 

发言人1   22:01
Just a gross margin expanded four percentage points year over year to eighty seven percent, matching the highest reported quarterly level in the businesses history. A justice with dar increased forty one percent to twenty nine million, representing a margin of thirty six percent for the quarter. This performance reflects the benefit of meaningful revenue Price and a favorable mix, particularly hier margin royalty revenue, while we continue to invest in go to market and RND. 

发言人1   22:39
The combination of continued growth and profitability gain per cue x comfortable ly above the role of forty benchmark in cute in secure communications revenue was sixty one million, representing two percent year year grade and within our guidance range of justice. Gross margin for secure comes with sixty one percent, reflecting lower margin secure smart device revenue in the quarter. Adjust leave town was eight million dollars, representing a margin of thirteen percent. 

发言人1   23:17
Disciplined expense management, partially offsetting the lower cross margin. Overall, the segment delivered the stable and profitable performance we expected following a particularly strong first quarter. Licensing revenue was twenty two million, well above our expectations with adjust the but dar at twenty million. 

发言人1   23:40
The strong conversion of incremental licensing revenue into a just leave dar reflects the high incremental of Operating leverage of this business. As always, the timing of large licensing transactions can vary between forces. Importantly, we converted the expanded profitability in the quarter into cash. 

发言人1   24:03
We generated twenty nine million dollars of Operating cash low in qt, significantly above our guidance range for the first half of fiscal twenty twenty seven. We generated thirty four million of Operating cash flow compared with the usage of cash of fourteen million dollars in the prior year period, representing a year over year improvement of forty eight million dollars. The story was very similar for free cash flow given blackberry's capet slide Operating model. 

发言人1   24:38
With free cash flow for the quarter at twenty eight million and thirty million year today, we ended the quarter with approximate four hundred and forty seven million dollars of cash on investments representing net cash of approximate two hundred and forty seven million. Our improving cash generation continues to strengthen our balancing and gives us significant financial flexibility in how we allocate capital. Our priorities remain unchanged and a centered on three areas. 

发言人1   25:13
First, investing for growth in q, and we continue to prioritize what we believe are our largest long term organic value creation opportunities, including investment behind core, automated alloy core and jen. Second, discipline share e purchases. We retained significant capacity under our current NC, I, B buyback program and will continue to evaluate Green purchases when we believe they represent an attractive use of capital relative to other opportunities. 

发言人1   25:49
And third, selectively evaluating ema. We continue to assess potential value of creative opportunities that could accelerate our strategy, particularly with a view to far stacking the gene opportunity. We have the baLance sheet to act and the right opportunity arises. 

发言人1   26:08
Es, but the strategic and financial bar remains high. Overall, our approach remains disciplined and focused on creating long term shareholder valley y. With that, let's turn to our outlook. Following the strong first half performance, we are raising our four year QNX revenue outlook for the second consecutive quarter by seventeen million dollars at the midpoint to three hundred and fifteen to three hundred and twenty five million, and adjust the vda by twenty million at the midpoint, two between ninety five in one hundred and five million AQ three. 

发言人1   26:52
We expect q next revenue to be between eighty two and eighty eight million, which is twenty four percent year over year growth at the midpoint and adjust the guitar between twenty seven and thirty two million. The increased outlook reflects the strength and trajectory we continue to see across the business while maintaining an appropriate level of flexibility for Normal quarter to quarter variability. This is not a costly business, and we continue to encourage investors to focus on longer and grove trends rather than focus on grow from quarter to quarter. 

发言人1   27:34
A secure communications already dynamic backdrop in the us, where secure comes as a substantial footprint with the U. S. Federal government, is being further complicated by recent geopolitical developments, including trade tensions between canada and united states. As a result, we're printing updating our four year revenue outlook. While we haven't yet seen anything material rising from this issue nor have we seen a slowdown in pipeline generation outside of north america, we consider IT appropriate to be cautious as we head into the second half. Accordingly, we're revising the full year revenue forecasts for secure comes to two hundred and sixty to two hundred and seventy million. 

发言人1   28:24
Just leave in a dark outlook to be between fifty and fifty eight million because three, we expect revenue to be between fifty five and sixty million and adjust, leave the dar between six and ten nine the licensing we are raising our four year revenue outlook by twelve million dollars to approach me forty one million and the justice with our outlook appropriately dirty. Secondly, following the unusually strong performance in you too for q3 and q four，we expect licensing to return to a more typical quarterly revenue levels of proximate six million with the justice, but are approximate five. And as noted earlier, the timing of larger licensing transactions can vary from quarter to quarter, so we continue to take a measured approach to the quarterly outlook. 

发言人1   29:21
So for the second consecutive quarter, we are raising our full year total company outlook for both revenue and evita, reflecting the strength of our first half execution and increased confidence in the business. For revenue, we are increasing guidance by nineteen million dollars at the midpoint to six hundred and sixteen to six hundred and thirty six million, representing fourteen percent year over year. Grace will also raising our justice of the dark outlook by twenty one million at the midpoint to one hundred and forty one to one hundred and fifty eight million, which is forty three percent year over year. 

发言人1   30:06
Grass the key three, we expect total company revenue of between one hundred and forty three and one hundred and fifty four million and adjust the vidar of between twenty eight and thirty seven million. We expect to deliver adJusting basic earnings per share of between four and five cents for the quarter and are increasing our four year outlook to be between nineteen and twenty two cents. We also expect another quarter of positive Operating cash late up between twenty and thirty million and are raising a four year outlook by fifteen million to approximate hundred and fifteen million dollars as we continue to materially strengthened our baLances. 

发言人1   30:55
The increased four year outlook reflects the solid execution we have seen in the first half while maintaining a measured approach to the second half. With that, let me have the cool bank to job. Thanks, tim. 

发言人1   31:11
And before we move to Q, N, A, let me leave you with three things I think are most important from the quarter. First, the financial model is solid and scalable. We delivered another strong quarter, achieve Better than rule of forty performance generated robots cash flow and raised our full year outlook. 

发言人1   31:38
Second, the QN, X opportunity is becoming broader and more tangible. Our core automotive business is delivering record performance today. Alloy core has moved from strategic opportunity to commercial validation, and we continue to build a long term opportunity in jm and physical ai. 

发言人1   32:04
Third, expanded profitability and cash generation are giving us greater strategic flexibility. This allows us to keep investing in the business while remaining disciplined. And how we approach buybacks and selectively evaluate emanate the progress we're seeing today reflects the foundation we built through the transformation work over the past two years, and we're now seeing that translate into struggle, growth, margins and care generations. 

发言人1   32:40
So as we head into the second half, we feel very good about the position of the business and the opportunities in front of us. And with that, let's move to q and a. See, can you please open up lines? We will now begin the question and answer session to ask a question. 

发言人1   33:01
Please press star one on your telephone keypad. Please make sure your line is unneeded again. Press star one to ask a question will pause for just a moment to allow everyone an opportunity to signal for questions. We request that you limit yourself to one question and one follow up. The first question today comes from to can sugar r with Steve please go ahead. 

发言人1   33:38
Good morning, guys, and congrats on the quarter. Um the first question for me is on the um the improving profitability outlook. Um could you guys speak to um what the mix of world he revenues ah that been closed reverting from background? How has that been trending core a quarter, year, year? And and how much of that for your guide raise on on the proper side is, is LED by the licensing seventy thousand quarter? Yeah hey, you see then. 

发言人1   34:09
Thanks for the questions. So good stuff there. So yeah, we're feeling great about the leverage in our model. I think we've got a really tight structure, and we continue to invest the very a very discipline manner. 

发言人1   34:24
So that incremental top line is very rapidly translating into expanded bottom line margins and also efficiently converting into cash as well also is a very strong bouncy right now. So yeah, in this quarter, Q, N, X, was was the star of the show. And within that royalty was also start the show. 

发言人1   34:48
So what we're seeing is, obviously, we've hand significant growth in our backlog over last few years as we've secured new a larger design winds. And what we're seeing is some of those are now moving into into production and that backlog e, the nine hundred and fifty million that we asked for board IT is, is starting to convert. So this is a great line of cyprus in terms of revenue. 

发言人1   35:14
That's why we feel good about raising our outlook for the rest of the year. Um second second quarter in a right. And right now, we feel like we've definitely got the window backs in that business is is ready on fire in terms of the the core tomato side of things. 

发言人1   35:34
That's good color. Um for my next question. I just wanted to touch on the physical opportunity here. 

发言人1   35:42
How does the revenue model um in gem compared to a typical a lot of motor programme and swing if it's still kind of a per unit time more is a different? And secondly, is there an alloy core opportunity in the gene market? So i'll take the first partner maybe hand over is a job for the second part. 

发言人1   36:04
So in terms of the model, which is fundamentally that the same sitten, so it's it's a volume base royalty model. And with some free preproduction royalty streams similar to the automotive side of things such as development licenses and services as well, you can because the the volumes tend to be lower, you can see some higher per unit economics there. But as we start to see germ expand and some of these more laser markets actually move towards higher production volumes, I would expect to see them to move down the Price curve. 

发言人1   36:45
Her unit ultimately would at a much higher scale. So I wouldn't think of IT much differently. It's pretty much saying model and ultimately, it's the same software. 

发言人1   36:54
And that's one of the beauties of the market is that we're able to leverage the investment that we have made, the products that we battle tested in, in the automotive side and and roll them out across into these adjacent vertical. So relatively similar but generally the alloy core yeah trains IT yeah thanks. Um yeah on the alloy core. 

发言人1   37:16
But what I would say about IT in the gem space, in the physical AI space is it's it's definitely early age. It's a market that's really forming now. And you know our approach has really been to take a broader type of ecosystem approach. 

发言人1   37:33
So yeah, you're seeing us with these programs like QNX everywhere, getting QNX into the hands of um as many developers as we possibly can in the early stages of them building the software platforms for a lot of these devices that are coming this quarter, we actually launched the AQ an x watch back program is another kind of way for us to engage with the industry more broadly. So you know we can use our core asset of that real time performance Operating system and how that helps manage this whole physical world and digital world. Collision that started to happen. 

发言人1   38:12
And ah I do think there's gonna uh you know tremendous opportunities for us to play a road a broader role long term. Uh and the final thing I guess I would mention is just how the engagement with silicon players, you know our partnership with you know in video is uh uh very quickly starting to build a strong pipeline of opportunity. So you know this broader ecosystem player with the silicon players with the QNX everywhere and launch paid programs put IT puts a square into um I think the leadership position long term, whether that developed into a broader platform stack along along to what we're doing without a core you that that's probably something that i'll develop over time. 

发言人1   39:04
The next question comes from paul driver with RB. C. Capital markets. 

发言人1   39:09
Please go ahead. thanks. Taking the question the morning. congrats. A strong quarter. Just trying to get understand the decades of q and excess growth here indefinitely in the typically you know the year is is back and loaded um you a bit not calculations. 

发言人1   39:28
You know guidance doesn't imply that that the q for revenue uh for for q and x is is downfall from q three in the growth slows. He to speak to that the cades through the year. Um and then you know what if anything is is just the sower growth in in two, four. 

发言人1   39:49
Yeah II think i'll start paul him you can you can chip in. Um you know we you know we continue to a you know try to encourage everybody. I mean this is a this is a long term business with long sale cycles and and long production. 

发言人1   40:06
So you know kind of the longer term growth trends um we think is the important thing for for everybody to to focus on um corner over corner variations um is not how we manage the business, not how we invest, is not how we partner with our customers. So um yet from from quarter to quarter things, things can be there. But overall, when you when you look at the year at the midpoint level where we're at now, uh, you know we're projecting IT to be nineteen percent the growth year over year, which is, I think really strong growth is above work. 

发言人1   40:43
What we thought we would be at the start of the year. Um you know the fact that the would say what is the design wins uh, and the fact that we book more design n wins in the first half of the year and we booked in any full fiscal year ever in in the business in history. These are all to me, they point to throw long term fundamentals of the QNX business site. 

发言人1   41:09
I'd avoid getting too fixated on quarter to quarter and what that might look like because I think the long term trajectory of the business is really in a healthy place. Now Q, N, X is definitely not slowing down. It's if anything is accelerating and quarter, quarter, that snot in the ending. 

发言人1   41:31
okay. That's that's good to hear a second question just on. You mention the prepared to reMarks that there's now uh contracted minimum royalties uh in that that they would like to in sum of uh revenue being recognition earlier stage. 

发言人1   41:47
Can you um eller orate on on that in particular? You know when did you start to see uh a large and number of these contracted minimum realities and in contracts, IT was a man into the contribution from that in in q too. sorry. 

发言人1   42:03
Yeah, this is this is a really good opportunity for us as part of our our transition to SDP. A. And a significant incremental value that we bring to our customers. 

发言人1   42:17
Ultimately, he gives us greater certainty as we look forward. As john mention, its as moving away from non contractual forecasts towards contractually fixed minims. And for us that in addition to certainty also accelleration tes receive cash, which obviously every company is looking today is part of that. 

发言人1   42:39
There is potential for portion revenue to be to be recognize earlier. I mean, we're kind of feeling away into this right now. It's for new contracts and and over time, we should see this start to great, but is great. 

发言人1   42:56
I mean, it's just great, great assad and say a cash and ultimately potential for some muting. The only thing I would add to report is what we all the things tim said, a really help the business in so many ways. But the the customer dynamic, what we love about IT, also the conviction that our customers have with our product, this is a strong statement because typically in the automotive industry, they give you an estimate, no adjustment. 

发言人1   43:27
Now our customers are committed, say we're bought into you guys for the long term to the point where we'll actually make a minimum permanent. Uh, that's a new dynamic. And I think that is attributable to you know how um the strength the product is in our vision and where we're going that they want to make a longer term firm commitment with us, which is you definitely an inflection in point from where we were a few years ago. 

发言人1   43:57
The next question comes from tid coupling with C, I, B, C. Please go ahead. I yes, great. 

发言人1   44:05
Good morning, everyone. Um i'm wondering if you can uh uh talk about the like core pipeline. Obviously great to see the the first deal. Just talk about the nature about pipeline. Is IT commercial or is IT in light vehicles. 

发言人1   44:21
Um talk about expectations for the second half of the year in terms of future design wins and how they might compare to this first win. Thank you. thanks. talk. 

发言人1   44:34
Yeah, I really healthy pipeline, I would tell, and IT does span um everything um just so happens that corta and the commercial was the first one out of the gate. But we we've got a lot of global EMS and tear ones that we are engaging with on the passenger vehicle side of the equation as well. So lot of activity right now, particularly in european asia um with engaged meant on you know how this simplifies the world. 

发言人1   45:04
I think the value proposition of of us partnering with vector and stitching together a broader set of safety uh certify platforms and capabilities that allow them to focus on some of the more differentiated I think that's resonating. And I think give anything you know the LA core, the corta win, you know generally will know people II think that we get more interest, you know hey, tell us a little bit more about that. How can that work for us? So where very healthy pipeline and obviously their big decisions that take time and to work through the the, the fund. 

发言人1   45:44
Um but we are very excited about what this could mean for the business long term. And then my second question had to do with US. For you've obviously uh uh clip the guidance for the second half of the year. 

发言人1   45:58
When would you expect uh with what you know now to get visibility on whether not that's actually going to play up? Yeah um as as um tim mentioned that his reMarks we don't see anything you know today. The um that specifically is is is creating that it's more of II think a general you know cautionary a lot of and we think about the secure comes business. 

发言人1   46:29
Two hundred and twenty plus million dollars of IT is AR very durable, very good strong line aside to and then the baLance between our our guidance and what are you know new deals up front revenue and with all your talk, just the geo political uncertainty that's happening around the world, the timing of some of those deals. Um I know it's just we feel little bit more uncertain about IT with some of the unrest is happening around the world and trade conversations and all those types of things. So we thought I was print to just take a little bit more of a cautious tone on the timing of some of those new opportunities because you know, the government in and of itself tends to be a bit of AA longer sale cycle. 

发言人1   47:15
And on top of that, some of the geopolitical activity. Now we thought the right thing to do was to be a little more cautious there. The next question comes from john shaw with T. 

发言人1   47:30
D. calvin. Please go ahead. Good morning, guys, and thanks to take my question. John, you mention robot taxi and congrats on away with uber. 

发言人1   47:40
So could you help us frame this robot tax opportunity as whether no exposures, direct or indirect and a constant per vehicle? And maybe comment on the pipeline? Yeah good, good, good questions. 

发言人1   47:58
Uh, timeline. Um like I said, we're seek robot taxi. Uh, tremendous opportunity. Has been a lot of innovation and a lot of investment going into IT and really started to take see that look take the next step from AA concept to more production. 

发言人1   48:17
So our partnership with a company and like google, we think, puts us in in, in a strong position you know for that over time. I will say though, you know the whole physical AI space is going back to my analogy of of of of of baseball. It's are in the early days here and i'll be the the ASP per car. 

发言人1   48:41
You know whether it's a broader kind of elly core type of play that the there are so many variables right now in a market that's just really um starting to develop and starting to mature that um you know will will play that up. But we do think our poll position with our safety certified foundational software capability starting to resonate with the robot taxi, and we think that's a really strong place to bit. Um and you know well as as the industry develops, uh where where we think we're in a really good position to capture our more than our fair share of the market to the color. 

发言人1   49:24
And if I talking your Operating casual guidance, I think the company is gonna called the hp of billion of the cash, but into this physical year and then you mention the company will consider how can acquisition, especially in jam space. So could you help us understand your current pipeline in terms that and how how evaluated steal and what what the trigger is, is more driven by the valuation or functionality and you're actually okay with paying a premium? yeah. 

发言人1   49:54
So a lot of good things in that. So festival is a good problem to have. It's a good problem to have. 

发言人1   50:02
But what are you you gonna do with the all the cash they were generating. So I mean, we we are as we mention, we're doing we investing in a business right now. I will take a look at shape by back as well when that's appropriate. 

发言人1   50:15
But yeah, ema, if we see a really large opportunity in jen, in physical, ye and all, 请关注公众号思维纪要社，更多纪要请加V西安20210130。Cause of job mentioned. So if we can fast track and then we will, we've got the baLance eat to give us the flexibility to be able to do that. 

发言人1   50:40
But like IT was mentioned, the bar is this can be high. The strategic fit has to be very good. The financial profile has to be a procreate. 

发言人1   50:50
IT really does have to move us further down the field. Crime meaningful. So we continue to look at opportunities. The teen are called their team and also give in next teen and spend a lot time looking at this. So we're not going to say much more than that today is you're probably expect. 

发言人1   51:10
But if something comes up that fits our criteria and we're definitely in a position to be able to take action on. The next question comes from kingsway crane with Candy corporation. Please go ahead. 

发言人1   51:27
Hi, thanks for taking the questions about a few calls. Apologies, some of this has been asked, but just want to frame the corpora you record when in another way. So over one hundred and million had a to backlog. Is trying to get a sense of maybe what the value that deal would have been if you had been chosen more for basic capabilities like basis as an hypervisor versus this oic core engagement? thanks. 

发言人1   51:56
Yeah I think we try to address in a little bit in our comments around the uh corta win, if we had just on a traditional QNX Operating system addressing maybe one or two domains um relative to the the more you know complete platform approach that we kind of a holistic car approach that we're moving towards with the with some of our customers。IT probably is um you know um probably three times a Normal ASP of what I would be in a traditional you know SDPA alone type of approach. So so I think it's a combination of a moving up the stack and moving into more domains. 

发言人1   52:48
A few years ago, a lot of what we did you know was digital CoOperate. Now it's a as its body control is it's a broader set of capabilities and that coupled with the the middle are layer and some of the you know diagnostic you know systems and capabilities that the vector brings to the table. The combination of those two stitched together with services that delivers IT reliably for our customers if IT that that's what's really uh h expanding the addressable market and our asp per vehicle in a material way. 

发言人1   53:25
So hopefully that, that gives you a little more color on on how that opportunity is. Is, is materializing. Okay, really helpful. And ten understood on the comments around conservatism on secure comes in the back IT just seems like based on that, the updated guidance in the implied q3q force，but that almost all of the conservative m um is applied to q three at least in our model. 

发言人1   53:49
So is that the right way to think about? Is that you purely due to the sort of federal concerns is and just say you how to think about those two quarter? thanks. 

发言人1   53:58
yeah. So I think johna this earlier. But just to be to eight point, the way we look at the secure comes space switch remains stable. IT remains profitable and generating cash is that IT has a solid base of ARR, which is roughly speaking, around by eighty percent of that business. And then twenty percent the remaining twenty percent of the guide really relies on some bigger government opportunities that driving quarter revenue. 

发言人1   54:27
So right now, we just feel really not as good in terms of the um timing of some of those deals, not that they necessarily going away, that the timing becomes slightly less certain than before. So as a resolve, we're just taking a proved and view on things and and see where things kind of land. But like john mention in this reMarks, we haven't seen me we haven't actually seen anything material谁放在but that governments in side the case。I would like to turn the call back over to john. 

发言人1   55:09
John geoeye of CE. O of flag ery for closing reMarks. Thank you, Betty. Hey, thanks everybody for john y today's call. 

发言人1   55:18
Thanks for your interest in uh in blackberry and um the exciting business and and opportunities that we have in front of us. Um we look forward to providing you a good comprehensive update on the business uh, next quarter. Thanks again for being with the. 
