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China's Al Path

From Rmb&.5tr Capex to 3x
Compute

We forecast Rmb8&.5tr total capex, 2026-30E, supporting IT
capacity reaching 81GW by 2030E. We address the financing
need and ROIC. We are OW Al infra (BABA, KC, VNET), Al labs
(MiniMax, Zhipu) and GPU localization.

Key Takeaways

B We forecast total capex of Rmb8.5tr (US$1.3tr), 2026-30E, in China, equating to,
on average, 177% of the US peer total.

B Based on our capex and domestic Al shipment forecasts, we expect IT power
capacity to grow from 26GW in 2025 to 81GW in 2030E.

H We see potential offshore financing needed to support a total of Rmb2.0tr (US
$294bn) offshore capex, 2026-30E.

B We continue to see 10-20% ROIC and further to 30% for Maas (3P APIU) on high-
performing chips but lower to 9% for net generation domestic chip.

Capex - Rmb8.5tr over 5 years: We forecast total
capex of Rmb8.5tn (US$1.3tn) over 2026-30E,
( including hyperscalers, neoclouds and telcos. We see

China capex reaching ~17% of the US peer level, on
Tech Diffusion

A Morgan Stanley Research
Key Theme of 2026

average.

Compute - 81GW IT capacity by 2030E: We
estimate IT power capacity in China will expand from
26GW in 2025 to 81GW in 2030, with hyperscalers
the main contributor. We forecast Chinese hyperscalers adding 47GW of compute
globally in 5 years, with net adds in 2026-28E, equating to ~22% of the US peer

level.

Financing - Healthy hyperscaler balance sheets, but offshore financing might be
needed: We see CSPs supporting Al development via four avenues: 1) by spending
capex, 2) with prepayments to key supply chain partners, 3) by contract
commitments for long-term visibility, and 4) by investing upstream and downstream.
That said, we think offshore cash financing needs are the key consideration for CSP
fundraising over the next five years to support Rmb2.0tr of offshore capex.

ROIC - Domestic Al chips also deliver decent return: We continue to see a 10-20%
ROIC (2.5-3 years payback) for laaS/Maa$S (1P) and 30% (~2 years payback) for MaaS
(3P), but lower at a 9% ROIC (3.6 years payback) with the upcoming generation of
domestic chips. However, this could improve further as domestic localization

continues to advance.
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Key stock calls: We continue to prefer the China cloud supply chain backed by
healthy financing and strong ROIC — we stay OW on key infrastructure providers
Alibaba, Kingsoft Cloud and VNET,; Al labs Zhipu and MiniMax; and GPU localization
Cambricon, Illuvatar and Hygon.

INSIGHT

China's Emerging Frontiers: China's Al Path:
Owning the Full Al Stack via In-house Chips (11
Mar 2026)

China's Emerging Frontiers — Data Centers:
Inflection and Disruption in Remote Areas (21
Jan 2026)
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Key Charts

Exhibit 1:  Our report in 1 chart: Fund Flow through the Al Infrastructure Ecosystem

Al Infrastructure Ecosystem
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II *» Equity issusnce gg + Bark loans e + Cashon hand
L + Placement + Bonds + Operating cash flow (OCF)
= Corwvertibles = Project finance = Liguiciation of imwestrments
« REITs + Finance leases « Other
+ Cther = Eguiprrient financing

H<

Domestic Compute Asset Offshore Capex

RMB 6.5tr RMB 2.0tr

v
Domestic Compute Assets

~85%
-'55 GW 3'5mn e Infrastructure
Compute capacity (net) Al servers / accelerators self-sufficiency rate

(domestic supply)
v
Return Profile
{@- Al Labs Rev per MW Rmb30-460mn
E Infra Leasing
Rev per MW Rmb100-250mn
Revenue ﬁ o Payback period 2.5-3.5 years
yea
Rewv per MW Rmb3mn
IDC -
Payback period 7-8 years

Power ,ﬂ, Other Opex
f Rmb250-300bn per year o 5-10% of revenue
E Depreciation and Amortization
v
_____ i Integrated Player A i
30-60% Payback period
EBIT EBIT margin 2-3 years

Source: Company data, Morgan Stanley Research estimates. Our ARR per MW is calculated based on a range of assumptions on TPS, token cost and training/inference mix, for which we have details in the ROIC section.
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Exhibit 2:

How is capex being spent over the next 5 years
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Source: Company data, Morgan Stanley Research

Exhibit 3: Hypsercalers' investment and business across major vendors
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INSIGHT
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Executive Summary

INSIGHT

1. Capex: China Al spending is stepping up, with upside risk
from hyperscalers

We forecast total China capex of Rmb1.3tr (US$193bn) in 2026E, growing further to
Rmb2.0tr (US$291bn) in 2028E. The 5-year total spend of Rmb8.5tr (US$655bn) would
equate to ~17% of US peers, we estimate.

First pillar - Core hyperscaler spending: Total hyperscaler +key internet capex of
Rmb995bn/US$142bn in 2026E, rising 23% YoY, to Rmb1.2tr/US$175bn in 2027E, and
further to Rmb1.4tr/US$205bn in 2030E, 13-19% of US peers. China hyperscaler growth
of 121% in 2026E will outgrow US peers at 41% in 2026E, following a 2025 setback due to
China's capacity constraint. We forecast 65-70% of the China capex to be spent

domestically.

Second pillar - Neoclouds adding high-end servers: Beyond hyperscalers, we estimate
neocloud investment at a total of Rmb1.5tr (US$227bn) over the next 5 years, as an
important high-end compute addition to hyperscaler capex. We expect most of the
spending to be on server procurement.

Third pillar - Telco operators: Telcos provide a third pillar of demand. We estimate
roughly Rmb81bn of computing capex in 2026E, with computing capex growing at a 23%
five-year CAGR, to Rmb179bn by 2030E, even as overall telco capex remains broadly
stable.

2. Compute: Domestic chip supply should unlock the next leg
of capacity growth

We believe China's Al compute expansion has so far been constrained less by demand than
by availability of high-end compute. As domestic GPU/ASIC supply begins to ramp, we
expect this bottleneck to ease, and we forecast total compute capacity to increase from
26GW in 2025 to 81GW by 2030E.

The IT power capacity expansion of 55GW is driven primarily by:

¢ Hyperscalers: +34GW from 2025 to 2030E;
e Telcos' self-built external capacity: +9GW;
e Other players/Al labs: +12GW in our base case, with upside potential.

Within hyperscalers, we expect Alibaba and Tencent to each add 6-9GW, and Baidu around
1.0GW. We believe that increasing use of domestic GPUs and proprietary ASICs will
become an important enabler of capacity growth, particularly as Alibaba, Baidu, and

potentially other platforms deepen vertical integration in silicon.

Globally, we expect hyperscalers to add 47GW of compute in 2026-30E; while the net
addition of 24GW seen for 2026-28E is ~22% of US peers.

The associated infrastructure requirement is substantial. We forecast incremental Al
power demand increasing from 5.6GW in 2026E to roughly 13GW in 2030E, while third-
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INSIGHT

party datacenter orders rise from 61GW to 11GW, assuming roughly 20% of capacity is
self-built by hyperscalers and Al labs.

3. Financing: Funding needs differ across the ecosystem;
Hyperscalers may need offshore financing

We see an important distinction between China and the US. China’s hyperscalers generally
have stronger bargaining power and greater vertical integration, while ecosystem
investments remain more selective. As a result, domestic Al capex is funded primarily
through operating cash flow, cash balances, leases and commercial prepayments rather

than large-scale strategic cross-financing.

We expect domestic capex to be well funded. We view BAT well funded for onshore
capex given strong OCF generation. However, this is not completely without risks - BABA
may have greater cash drain if food delivery competition is re-ignited, and Baidu's search
stabilization is also a key variable. We think Tencent is the most stable of the three.

The greater constraint is offshore funding, where capex, shareholder returns and
offshore debt repayments compete for the same pool of cash. We see hyperscalers
spending a total of Rmb2.0tr (mainly contributed by ByteDance) in 2026-30E; additional
financing may be needed through 1) monetizing investment portfolio, 2) debt and 3) equity
financing.

In contrast, we see materially greater financing need for neoclouds, but the funding
sources are also diverse. Typical funding structures include 30-40% financing leases at
~5% lease interest rate, bank loans at roughly 3-4%, customer prepayments and
incremental debt/equity issuance. These structures support rapid capacity expansion, but
they also increase sensitivity to utilization, delivery schedules, refinancing costs and server
demand.

4. ROIC: Returns improve materially as monetization moves
up the Al stack

Our ROIC framework suggests that the key question is not simply how much capex is
being spent, but what monetization model sits on top of that investment.

¢ Self-owned GPU laaS: We estimate approximately 44% operating margin, 13%
ROIC and ~3-year cash payback under our base case.

¢ Rented/neocloud laaS: We estimate around 20% operating margin. Margins are
lower, but there is effectively no upfront server capex, allowing immediate positive
cash generation once the rental spread turns positive.

¢ Self-built compute + self-built model: We estimate 53% operating margin, 19%
ROIC and 2.5-2.6-year payback.

e Self-built compute + third-party API: Assuming 10% revenue sharing, our base
case reaches approximately 57% operating margin, 29% ROIC and 2.1-year payback.

We also see potential for domestic chips to materially increase computing capacity,
although this might result in a lower ROIC in the near term, due mainly to lower
performance.

* P/D disaggregation - With regard to adopting Huawei 950PR for prefill, we think
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adopting PD disaggregation can result in marginally better ROIC, in the case where
input tokens are higher (such as summarization, long document Q&A).

¢ Full domestic infrastructure - With next-generation domestic capacity coupled
with HBM 3E, we see potential to run the full inferencing process; We estimate
base case 31% operating margin, 9.1% ROIC and 3.6 years of payback, still lagging

foreign servers.

Key Stock Calls

China /Cloud - Alibaba, Tencent, Kingsoft Cloud - We continue to like the cloud service
providers in China; we believe strong demand for compute and supply-chain relief should
further add to growth potential.

China datacenter — VNET — We like VNET for being the leader in rural area development
in hubs, such as Ulangab in Inner Mongolia.

China LLM - We see computing growth supporting further growth of China model players.
OW on MiniMax and Zhipu.

China Semi Localizaiton - We remain optimistic on GPU localization including Cambricon,

Illuvatar and Hygon.
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China to spend Rmb&.5tr total capex in 5 years

We forecast total compute capex spending of Rmb1.3tn (US$193bn) in 2026 to
expand to Rmb2.0tr (US$291bn) by 2030E. As a % of US hyperscaler + neoclouds,
China's capex will rise from 18% in 2025 to 21% in 2026E.

By category, we forecast:

 Hyperscaler capex to grow from Rmb995bn (US$142bn) in 2026E to
Rmb14tr in 2030E (US$205bn)

 Neocloud capex to grow from Rmb324bn (US$34bn) in 2026E to
Rmb363bn (US$53bn) in 2030E

e Telco compute capex to grow from Rmb81bn in 2026E to Rmb179bn in
2030E

Domestic capex will make up 70-80% of the spending, aggregating to Rmb6.4tr
over the next 5 years.

Exhibit 4: How is capex being spent in the next 5 years
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Exhibit 5: Total China capex, by category
2,500,000 m Hyperscaler ~ Neocloud mTelco
2,000,000 0
[ |
||
|
=1,500,000
E |
£
21,000,000
500,000 S—
2025 2026E 2027E 2028E 2029E 2030E
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Hyperscalers — Capex of Rmb6.3tr seen over 2026-30E

INSIGHT

After the June-quarter results, we have updated our capex forecasts for major capex
spenders in China. We forecast that total cloud capex will grow 121% YoY, to Rmb995bn
(US$142bn) in 2026E, outgrowing the US peers (41% YoY) since 2023. We forecast it to
further grow 23% YoY, to Rmb1.2tr (US$175bn) in 2027E, and to Rmb14tr (US$205bn) in

2030E. After the June-quarter result, we have raised:

e Tencent's capex forecast to a Rmb193bn-Rmb200bn range. Despite the company's

reported Rmb50bn capex in the second quarter, we do not expect the same

quarterly run rate throughout the year, as there is a seasonality pattern within the

capex spending.

¢ Alibaba's capex forecast to a range of Rmb217 - Rmb259bn, 2026-2030E on a
calendarized basis. We expect Alibaba to spend more than Tencent, given a clearer
visibility to its ROIC through Al GPU laaS as well as MaaS. In the June quarter,

Alibaba's MaaS ARR has surpassed Rmb10bn and is well on track to reach
Rmb30bn by the end of the year. Management also indicated that the cloud

payback period is 2.5 years and that ROIC could be above our previous estimate.

¢ Baidu's capex forecast to a Rmb20-24bn range rate after its result and its stated

ambition to grow its compute capacity.

Exhibit 6: Total hyperscaler capex - 13-18% of US peers
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Source: Company data, Morgan Stanley Research estimates

Exhibit 7:  China vs US hyperscaler capex growth
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How is capex spent?

Comparing with the global hyperscalers, we expect a larger share of the capex to be spent
directly on compute-related product, given other items, such as datacenter construction,
are much cheaper. We assume the following:

e 30-35% overseas capex - this is mainly contributed by 20-40% of the top 3
hyperscalers' overseas expansion.

¢ 10-15% of domestic capex as non-server procurement - which will be going to
datacenter rollout and other networking equipment

e 10% of server capex as CPU - we think this number could climb because of the

rising importance of CPU in agentic workflows.

The remainder will be spent on GPU-related computing, which includes the entire server
(including memory spending).

Exhibit 8: How we expect CSP capex to be spent over the next 5 years

Domestic Server Capex omestic Al Server Capex

/ RMB3.8tr RMB3.4tr

~90% of Domestic Capex ~B2% of Domestic Server Capex

@ 1 6 conncin e

RMB2.1tr 4  RMBOAtr (] B0
~33% of Total =10% of Domestic C g

ic Capex ~10% of Doemestic Capex

Source: Company data, Morgan Stanley Research estimates



Morgan Stanley | researcw

INSIGHT

Neoclouds — Rmb1.5tr seen over 2026-30E

A challenging part of sizing total Al spending is that hyperscalers usually engage in off-
balance-sheet financing through lease commitments to manage cash flow and source
additional computing power outside of the domestic supply chain. Information on this
tends not to be transparent, given that even if the lease commitment is disclosed, there is
not a clear classification on what has been spent on what — i.e., whether it is computing

equipment or just office buildings, etc.

Only Tencent has a clear line of showing such expenditure, which comes under technical
infrastructure operations costs, which we can infer as the quarterly lease fee paid for
computing-related infrastructure. Assuming that additional leases paid per quarter after
2023 are attributed to Al computing, we note that Tencent's lease fee increased by
Rmb6bn from 4Q25 to 2Q26, from which we estimate a total lease commitment of
Rmb24bn during the first half of the year.

Bottom-up sizing. We size neocloud spending based on the amount of high-end server
acquisitions and an estimated cost per server of Rmb5-10bn, depending on the supply
chain tightness. We forecast a total neocloud investment of Rmb234bn (US$34bn) in
2026E to Rmb363bn (US$53bn) in 2030E.

We also analyzed historical data for listed neocloud companies, including KC, and names
such as Sharetronic Data Technology (300857.5Z, Not Covered) and Range Intelligent
(300442.5Z; Not Covered), to size their total actual spending through the following lines:

e Cash capex - This is the most straightforward spending, from which we can also
separate the computing-equipment-related capex on an annual basis by looking at
the PPE breakdown or construction in progress.

e Leases - These companies also sign financing lease agreements with banks or
financial service providers to lease back the computing equipment as a means to
manage cash outflow and debt burden; this is partially reflected in the right-of-use
assets on the statements.

Combining the TH26 results of the above companies, the total capex, including lease
arrangements, reached Rmb47bn. We think this number could be higher in the second
half, given the continuously trending higher server procurement and leasing prices in
China, although we also note that channel uncertainty is the key overhang to their
procurement capability. Using Kingsoft Cloud as an example, we forecast total investment
of Rmb15bn in 2026E, and the current completion rate is 40%.

How capex will be spent: For neoclouds, capex spending tends to be straightforward. We
expect the majority of the cash to be used on server procurement (>95%), given how
expensive it is to procure high-end servers in China at present.
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Telcos to Spend Rmb653bn compute capex seen over 2026-
30E

Chinese telcos will be the major investment platform for sovereign Al, in our view, given
their responsibility to serve the government and SOE clients. Historically, the telcos have
given the market clear guidance on their one-year forward spending, and they usually
deliver this quite on track. As of 2026E, we expect total spending of ~Rmb81bn from the

telcos, including:

¢ China Mobile - Rmb38bn on computing capex
e China Telecom - Rmb26bn on computing capex
e China Unicom - Rmb18bn on computing capex.

We continue to expect the Chinese telcos to reduce their total capex before meaningful
6G deployment (likely 2029E and onwards). Computing capex should become a larger
part of the budget share and enjoy faster growth than traditional capex.

We forecast that Chinese telcos' total capex will remain stable until 2030, but that
computing capex will expand from Rmb81bn in 2026E to Rmb179bn in 2030E, a 10%
CAGR.

Exhibit 9: Total telco computing capex
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Source: Company data, Morgan Stanley Research estimates
How capex will be spent

We expect the Chinese telcos, on average, to spend ~50% of their total computing capex
on non-compute-related items, such as datacenter rollout and networking, while the
remainder will be spent on computing power, with the majority (75%+) being smart
computing or GPU/ASIC-related spending. In general, we think most of the compute
equipment will go to domestic GPU/ASIC vendors, given the importance of national
security.
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Exhibit 10: How capex will be spent
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Domestic Al chip supporting expansion towards 81GW total

power capacity

Backed by strong domestic chip ramp-up from 2H26, we expect China compute
capacity to expand and hence have raised our forecasts. We now expect:

e Total IT capacity to expand from 26GW in 2026E to 81GW by the end of
2030.

e We forecast hyperscaler capacity to expand by 34GW - to 44GW, from
2025 to end-2030E.

e Datacenter third-party orders to expand from 6.1GW in 2026E to TIGW in
2030E.

Globally, we forecast total net adds of 47GW by hyperscalers in 5 years, with
24GW net adds in 2026-28E — 22% of the 108GW level for US peers.

We expect 81GW IT power capacity 2030E

Why is domestic chip capacity so important? Despite being the No.2 Al spender globally,
China's compute capacity additions have been lagging those of the US and other regions in
the past year, due mainly to the constraints on chip supply.

Based on our model, we estimate the total IT capacity in China was 26GW as of 2025. Net
computing capacity addition in China was a respective 2.3GW and 3.5GW in 2024 and
2025.

We think this is set to accelerate with domestic chip capacity ramp-up in the next few
years, giving China the necessary compute supply.

Working with our Semis team, we tried to bridge the capacity additions from domestic
chipset to datacenter capacities with the following procedure:

1) Shipment and production

Our Semis team forecasts total Al chip shipments of 1.1mn in 2025, expanding to 24mn
(+100%+YoY) in 2026E, 4.8mn in 2027E and further to 1Tmn by 2030E. This will result in
a domestic chip TAM expanding from Rmb94bn in 2025 to Rmb646bn by the end of
2030E.

We expect domestic chips to account for 70-85% of the total server deployment
throughout 2025-30E.
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Exhibit 11: Domestic Al chip shipments
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2) Cost of chip per MW

We estimate the total cost of chip procurement in China is US$50-70bn per GW for high-
end training chipsets, while domestic chips mainly used for inference will be cheaper, at
US$19bn per GW in 2026E, and US$22bn per GW in 2027E, on average. The price may
vary depending on the chip vendor — with Huawei likely to be the most expensive, at US
$42bn per GW, per our assessment.

We forecast our cost per GW based on the ASP of a single GPU from our Semis team —
assuming the standard 8x GPU per server — and we multiply that by factor of 3-4x,
accounting for non-GPU items (e.g., mostly memory, CPU and networking components).

We think the increase in the per GW price in 2027E mainly stems from accounting for
more superpod penetration and higher memory prices, which may require even more non-
GPU content. For 2028E and onward, the cost of per GW deployment could even drop as
domestic capacities increase.

We also note that our current ASP estimates from our Semis team on chip cost do not
fully account for further memory price hikes. When such changes are reflected for the
future, we might have to raise our overall capex forecast to accommodate such

increases.

In the US, deploying one GW of GB300 costs roughly US$39bn, with 41% of the cost
attributable to the datacenter power shell. However, in China, the cost of the power shell
is much cheaper, accounting for just 10-15% of the deployment cost, but the cost of chip
procurement will be much higher.
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Exhibit 12: Cost of per GW capacity: US vs China
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Exhibit 13: Cost per GW of domestic chip over time
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Exhibit 14: China Al power demand to increase to 13GW in

Source: Company data, Morgan Stanley Research estimates

Combining the shipment forecasts from our China Semis team on domestic GPU capacity

and the capacity additions from neoclouds and incremental CPU servers, we forecast that
total incremental power demand in China will increase from 5.6GW in 2026E to 13GW in

2030E, mainly driven by the deployment of domestic chipsets.

We forecast that IT power in China will increase from 26GW in 2025 to 81GW by 2030E,
driven mainly by:

e Top 4 hyperscalers' capacity increasing by 34GW in 2025-30E
e Telcos' self-built internally used racks increasing by 9GW in 2025-30E
e Others'increasing by 12GW in 2025-30E.

From a datacenter perspective, we expect third-party datacenter orders to increase from
6.1GW in 2026E to 11GW in 2030E, assuming 20% of capacity being self-built by the
hyperscalers and Al labs. By region, we expect western regions (Inner Mongolia, Ningxia,
etc.) to account for 70% of the incremental orders (5Y total of 33GW) while eastern
regions account for the remaining 14GW.

Exhibit 15: Third-party datacenter orders to increase to T1GW in

2030E, driven mainly by domestic chipsets 2030E
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Exhibit 16:

We forecast IT power capacity to reach 81GW by end of 2030E
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1) Hyperscalers

We forecast that the top 4 hyperscalers, combined, will increase their IT power capacity
by 34GW in 2025-2030E, including 6-9GW net adds, each, from Alibaba and Tencent, and
1.0GW net adds from Baidu.

We translate our GW additions from our domestic capex forecast and our estimate of per
GW deployment price above. We assume BABA to have a cheaper deployment price,
mainly because cheaper T-head pricing and in-house chips should translate into a cost
advantage.

We think this can be supported by a combination of domestic chipset procurement as well
as self-built ASIC. Alibaba and Baidu are already leading the development with T-head and
KLX, and deploying them for internal as well as external use.

For hyperscalers, we also estimate their foreign capacity additions over the next 5 years
based on our offshore capex forecasts. We assume that they will spend ~80% of capex on
server procurement and 15% on GPU, with the remainder deployed in owned datacenters
on CPU servers. This should add a total of 2-3GW per year in terms of compute capacity.

In total, we expect the top & hyperscalers to add compute capacity of 47GW in 2026-
30E globally, with 24GW in 2026-28E, compared to US hyperscalers adding an
estimated 108GW.

LE2 T
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Exhibit 17: Total domestic IT capacity, by hyperscaler Exhibit 18: Total net adds in compute capacities — 34GW
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2) Telco cabinets

Our estimates of telco cabinets are probably much less than their headline number, given
that part of datacenters are leased to the hyperscalers and Al labs, which we already
account for in the other categories. We forecast a total net add of 9GW over the 5 years,

mainly used for internal and SOE/government-related demand.
3) Other parties (retail, Al labs, SOE infra, and other internet)

Other players could have more meaningful implications for future compute capacity,
driven mainly by: 1) individual model labs; 2) tier 2 internet companies, such as Xiaomi and
Meituan; and 3) SOE players that also build and rent compute to Al labs. Currently, we
forecast a net addition of 12GW over the 5 years, which is the remainder of hyperscaler
and telco net adds. We expect SOE and Al labs as the main players to digest the remaining

domestic Al compute chips.

We think the Al model companies can be more aggressive in acquiring computing in the
future. Over the past months, we have seen multiple newsflows on Al labs intending to
construct their own compute capacity and develop their ASIC, including:

¢ DeepSeek: Plans to build a 1IGW self-owned Al data center in Inner Mongolia while
still leasing third-party capacity (Bloomberg, July 2026), and is also developing its
own inference-focused Al chip (report here).

e Z.ai/ Zhipu Al: Reportedly completed a 1TGW-class Al data center using domestic
chips, with multiple 10,000+ chip clusters (Bloomberg, July 2026), and is exploring
a custom ASIC for the GLM model family (report here).

We think it could be an increasingly important consideration for the Al labs to self build/
co-build compute capacity and design their own chipsets.

e Data security: CSPs are in competition with the Al labs and completely reliant on
their compute capacity; thus, it may not be an ideal choice for the Al labs and may
pose data security concerns.

* More flexibility to optimize infra: With self-owned compute capacity (whether
built in-house or IDC), the Al labs have more flexibility to optimize the underlying
infrastructure through avenues such as network construction. This could improve
the overall token per second (TPS) metric of the compute capacity they own.
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e ASIC is also crucial for unit economics: We have noted earlier that the adoption

of the ASIC + model could create synergy in improving the overall token
generation cost or the TPS on a per server basis through means such as improving
model flop utilization (MFU).

However, we are also aware that from a financial perspective, it could also become more

risky if such a strategy is implemented:

e Upfront capex: Datacenter construction is not expensive in China, but could still

prove a burden for the Al labs when their demand becomes greater. It is also a less
attractive investment for the Al labs vs spending it on compute to roll out more
training and inferencing capabilities.

Datacenter vendors are also cautious: Based on our discussions with datacenter
vendors, they are also cautious on taking Al labs' orders, due mainly to the concern
over their cash flow stability. From an IDC perspective, a 6- to 12-month delay in
ramp-up could become a meaningful drag on their unlevered IRR, which
management teams would not regard as favorable.
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Financing need differs across the supply chain

Circularity case study

The market sometimes questions an increasing circularity in the Al ecosystem —
wherein the cash cows invest in the neoclouds (high leverage) and Al labs (cash
burning) — which are also the key customers of their products and services.

Our GVAT team, in an earlier report, noted that the Al space is becoming
increasingly interwoven, with suppliers funding customers, rising customer
concentration, revenue sharing between customer and vendor, take-or-pay
contracts, and vendor repurchase agreements, accelerating datacenter build-out

but making it difficult for investors to understand the true economics.

In China, we think the financing case is different. China has an ecosystem in which the
hyperscalers probably have the most cash and better bargaining power against a more
fragmented landscape both upstream (chip makers) and downstream (Al labs). At the
same time, the hyperscalers are also incubating their own chipsets and models and
running a full integration model. Circularity in China mainly exists between the
hyperscalers and the Al labs, but to a lesser extent than in the US, given that the size of
the financing is much smaller.

In addition, the US infrastructure providers are increasingly relying on the credit ratings of
their customers for financing — in extreme scenarios, infrastructure providers can raise
debt simply with a hyperscaler contract, and the spread will be based on the hyperscaler's
credit rating for that particular project. In China, infrastructure providers can still access
cheap project loans at a 3-4% rate with tangible assets; financiers are not looking for

hyperscaler backing at the moment.

However, the importance of CSPs is still crucial within the entire ecosystem. We think the
hyperscalers in China assume 4 major roles within the Al ecosystem:

e Spend: CSPs are the largest source of capex spending in China, as we noted in our
earlier sections.

¢ Prepayments: CSPs are also a source of credit for the supply chain, especially the
neoclouds, through: 1) prepayments to support part of the capex for those
companies; and 2) locking in supplies on key components such as memory.

e Contracts: Hyperscalers are also providing lease contracts or long-term
commitment to both neoclouds and datacenters, securing their long-term demand.
From a datacenter point of view, we estimate that every 1GW additional compute
demand should translate into a total contract value of Rmb24-30bn to the
datacenter vendors, assuming an 8- to 10-year contract tenure. This is also the
basis for datacenters to incur their capex spending.

¢ Invest: Hyperscalers are also active in expanding their investment across the Al

ecosystem — both the Al chip and Al model companies.

In the next section, we will also explore the ways different parties finance their capex need
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for the next 5 years.

Exhibit 19: Hypsercaler's investment and business across major vendors
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Exhibit 20: In China, circularity is limited
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Hyperscalers — Cash and OCF are the primary onshore
funding, but offshore funding is key to watch

We think the hyperscalers, themselves, are well funded to cover capex domestically, but
offshore financing is the key complication, as we need to account for offshore capex, debt

repayment, and offshore cash on hand.
We think there are few layers of financing for the hyperscalers:

¢ OCF and cash on hand: Both Tencent and Alibaba should have strong domestic
OCF generation and cash on hand to support the capex in China and other new
business investments.

¢ Lease commitments: Part of the capex is done via lease and lease back, which we
believe is mostly accomplished through the neoclouds, which we discuss later in
this report. These leases and capex form the primary investment to support
domestic Al development.

¢ Divestments: Tencent, especially, has a strong portfolio of investment — whose
liquidity can be easily accessed on the secondary market; such investments can
serve as an important source of cash to repay debt and conduct overseas
investment.

¢ Reduced shareholder return: Given that both Alibaba and Tencent are listed
offshore, they need to deploy offshore cash to conduct share repurchase and
dividend payments. We forecast that Alibaba and Tencent will spend a respective
30%/20% of their capex overseas. Such cash could be partly financed by a reduced
shareholder return.

¢ Debt and equity financing: This is most straightforward financing but probably
more costly to shareholders (equity financing, especially). However, when large

lump-sum repayments are required, these may be the likely financing avenues.

However, at the same time, we believe that investors should be mindful that there could

be some upside risk to the cash outflows, which is not incorporated in our projections:

e Datacenter commitments - Although datacenter rent is much cheaper in China vs.
the US — with a Rmb200-250 per kw per month rental price — when lease size
increases, it could have more meaningful implications. We estimate hyperscaler
datacenter capacity to increase by 38GW over the next 5 years. Assuming a 20%
self-built capacity, this would add a total leasing fee of Rmb91bn.

¢ Acting as an investment platform - The hyperscalers usually act as an investment
platform to fund the development of the Al ecosystem, which could require
financing for Al labs, chipsets, and other technology innovations.

Domestic capex is well funded by OCF and cash balance.

We think domestic capex is well funded by the existing OCF and cash and cash
equivalents, based on our forecasts for the hyperscalers. As shown in the charts below, all
three players have the OCF to cover capex the majority of the time. For Tencent, we
estimate onshore OCF by subtracting its international game's operating profit after tax —
and it still appears well funded.

However, this is not completely without risk. Alibaba might further draw down its cash on
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hand if the same food delivery subsidies happen again to compete with Meituan, and Baidu
could also have negative free cash flow if search revenue does not stabilize in the future.

Tencent appears to be the most stable of the three, given its solid operation and cashflow

management.

Exhibit 21: Alibaba OCF vs onshore capex Exhibit 22: Tencent OCF vs onshore capex
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Exhibit 23: Baidu OCF vs onshore capex
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Offshore capex totaling Rmb2.0tr may need additional financing

Based on our estimates, we forecast 4 hyperscalers to spend a total of Rmb2.0tr capex for
offshore expansion, including chip procurement and datacenter construction. At the same
time, there are also some refinancing needs associated with previously borrowed funds.
Offshore cash is a more limited resource, and BAT does not have a sizable offshore OCF to
support the expansion. For Bytedance, the largest spender offshore, we do not know its
exact cashflow, but its recent US$37.6bn loan also suggests a potential need to borrow for

offshore expansion.
We think the hyperscalers can generally fund their offshore expansions in three ways:

1. Monetizing investment portfolio - All hyperscalers have investment portfolios
that include offshore listed equities. Those tend to be easy to monetize and can
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provide cash to support expansion. Tencent, in particular, has a large portfolio (US

$72bn) with listed equities.
2. Debt - It is also a common practice for hyperscalers to raise offshore debt. For

example, Tencent has raised US$2.45bn and Rmb15bn senior notes YTD; Baidu

raised a total of Rmb14.4bn senior notes last year.
3. Equity - Hyperscalers can also raise secondary equity or through convertibles to

fund large cashflows.

Exhibit 24: Hyperscaler offshore capex
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Neocloud and Datacenters — More Diverse Sources of
Financing, But Also Carrying the Highest Debt Burden

Neocloud - Surging growth with stronger hyperscaler support

The neoclouds, given their size and capital limits, engage in more innovative financing to
fund their capex spend. We use Kingsoft Cloud as an example to explore how neocloud
companies can fund their capex, and the key cash outflows to monitor.

In general, we see the following means as the key financing inflows for KC:

1. Straight loan: For the cash part of the capex, KC can borrow up to a loan-to-cost
(LTC) ratio of 90%, although such an extreme financing practice would be unlikely,
given its burden on future cash flow and repayments. Bank loans and credit are
usually quite cheap in China, with an interest rate of 3-4% per annum.

2. Financing lease: Per our KC model, we expect the company to finance 40% of the
total investment per year through financing lease arrangements. The leases are
usually 5-year terms (matching the depreciation of equipment), with an interest
rate of ~5%.

3. OCF with customer prepayment: OCF is an interesting layer as it accounts for
customer prepayment, where certain customers can pay the lifetime lease value in
a lump sum (with some discount), or most commonly for one year forward. This
could provide support to cashflow as was evident in the 2Q26 result, where KC's
reported Rmb2bn OCF was supported by a big prepayment.

4. Equity and debt: We note that, when there is still a shortfall in cash, KC could
have the option to engage in further equity or debt rasing.

From an industry perspective, we note that other neoclouds are likely taking more debt
than KC through both bank loans and financing lease agreements to support expansion.
we aggregate the key metrics of the larger neocloud players, and we note that they
usually engage in 30-40% lease financing, and after lease payment should cover 20-30%
of cash capex spending. The remainder is largely financed by debt, which could be a

concern over long-term cashflows when there is lump-sum repayment.

While KC's financing practices are more durable thanks to the support of a large customer,
we think the neocloud industry, in general, still exhibits risk on debt levels, given how fast
they have been expanding. We see key downside risks including: 1) slowdown in delivery,
2) rising interest cost, and 3) sharp drop in high-end server demand.
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Exhibit 25: Financing is an important driver for neocloud business
1. Long-Term Lease /

Capacity Commitment

A

[
2. Prepayment / Upfront

Payment / Lease-Back Support 5. Finance %euclf Third-Party

Financing Institution

3. GPU / Al Compute Capacity

> {ﬁf GPU Assets Finance Lease
4. Annual Lease / B compue capacity - §5 Equipment Financing

Capacity Payments

)
] Copex Financing

Lease Repayment .
=5% pa.
+ Intarest @ B

Source: Company data, Morgan Stanley Research

Exhibit 26: KC's financing schedule - as an example, but other neoclouds will rely more

heavily on debt + lease
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Datacenters — Higher Debt Burden, and Alternative Financing Is a Key Element

Based on our capacity addition forecast for third-party datacenters and our assumed 50%

distribution to telcos, we forecast that carrier-neutral datacenter vendors need to invest a

total capex of Rmb569bn over the next 5 years.

We see following potential financing instruments for datacenters:

Project loan - This is the major financing instrument for the datacenter vendors.
The IDC vendors could borrow at a 60-80% LTC for new datacenter projects, at a
cost of 3-4%, assuming industry standard financing. No dilution and cheap cost are
the major advantage here.

OCF - Datacenters, in general, can generate a ~12% project yield on new
construction, which will turn into OCF for the coming year. However, given the size
of the investment (usually 5-6x OCF), OCF is not capable to finance a major part of
the budget. We estimate 10-15% of the capex can be financed by OCF.

Alternative financing - We note increasing popularity of instruments such as REITs
(including pre-REIT C-REIT and private ABS) as financing instruments for
datacenter vendors (e.g., VNET's plan of Rmb1-2bn per year cash recycling). The
advantage is that this can be quick to convert to cash and at a premium multiple
compared to the listco. We also see potential private credit and equity involvement
at the project level, which could fund initial capex for construction.

Additional financing - New convertibles and equity remain an option for IDC
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vendors to fund near-term cash flow.

Exhibit 27: Datacenter financing mix
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Telcos

The telcos probably have the easiest-to-understand balance sheets and cashflow
structures, although we see some downside risk on OCF forecasts — mostly stemming
from cash collection issues, but the amount of OCF in the next 5 years still appears
achievable. All three telcos' capex are well supported by their OCF, and their debt service
levels also appear healthy. We do not see any substantial financing activities needed, given

the current balance sheet strength.

We expect most of the telco capex to be self-funded with net cash, annual OCF and
reduced traditional capex. There could be some additional debt financing, but this would
most likely be manageable, in our view.

Exhibit 28: 5Y fund uses for China telcos
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Domestic chip production provides decent ROIC; Unlocking

compute is the key

We've previously analyzed ROIC of Al investment under three different scenarios.
Here, we introduce a 4th framework:

1. Self-owned GPU laa$S - 44% operating margin, 13% ROIC and 3-year
payback

2.Rented laaS - 20% operating margin, no upfront capex
3. Self-built MaaS - 53% operating margin, 19% ROIC and 2.6-year payback

4. Self-built with 3rd-party API - 57% operating margin, 29% ROIC and 2.1-year
payback

As domestic chipset operations start to ramp up, we also analyze the ROIC of
running inference workloads on the next generation of domestic chipsets with
HBM3e.

¢ In a prefill/decode disaggregation (PD) scenario - We think ROIC could
improve, depending on the type of workload and the compute resources
that decode consumes in a mixed-compute scenario.

e Self-built with 3rd-party APl on domestic chipset - We see next generation
domestic chip potentially achieving 31% operating margin, 9.1% ROIC and
3.6 years payback, which could improve in the future as technology is
further iterated.

Recapping Our ROIC Analysis

In our August 17, 2026, report, we assessed three different scenarios and the margin,
ROIC, and payback period under each scenario:

1. Self-owned GPU laaS: A potential path towards 44% OP margin, 13% ROIC, and
three-year payback

In our base case, we assume monthly rental fees of Rmb250k/server/month (for long-term
rental), or US$8.5 per GPU hour with 75% utilization (for short-term rental, which also
yields Rmb250k per month) and Rmb8mn per server capex. Key costs flowing through are
server depreciation, IDC depreciation, energy costs, and other opex (labor, maintenance,
etc.), which generates 44% operating margin, 13% ROIC, and three-year cash payback.

Our base case for China is below the US team's 67% incremental EBIT margin/31% ROIC
for GB300 GPU laaS, mainly reflecting much higher server costs (close to 3x), but partly
offset by much lower IDC and energy costs. The direction of our analysis is similar to that
of the US — the return curve is highly convex as hardware costs decline and monetization

improves.
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Exhibit 29: China — unit economics scenarios of self-owned GPU laaS per server

ROIC for CSP / hyperscalers self-built laaS (Rmb)

Monthly server rental fee (Rmb) 350,000 300,000 | 250,000 | 200,000 150,000
Revenue 4,200,000 3,600,000 I 3,000,000 T 2,400,000 1,800,000
I I
Server depreciation 2,400,000 20000001 16000001 1,200,000 800,000
IDC depreciation 26,667 26,667 | 26,667 | 26,667 26,667
Energy cost 67,392 67,392 | 67,392 | 67,392 67,392
Total opex 2,494,059 2,004,059 1 1,694,059 1,294,059 894,059
OP / EBIT 1,705,941 1,505,941 1 1,305,941 | 1,105,941 905,941
% margin 40.6% 41.8%l 43.5%| 46.1% 50.3%
I |
Tax rate 15.0% 15.0%l 15.0%l 15.0% 15.0%
NOPAT 1,450,050 1,280,050 1,110,050 940,050 770,050
Server 12,000,000 10,000,000 1  8,000000] 6,000,000 4,000,000
IDC 400,000 400,000 | 400,000 | 400,000 400,000
Total capex 12,400,000 10,400,000 ]  8,400,000] 6,400,000 4,400,000
ROIC (NOPAT / Capex) 11.7% 12.3%) 13.2% 14.7% 17.5%
EBITDA 4,132,608 35326081  2932608] 2,332,608 1,732,608
Tax (255,891) (225,891)] (195,891)] (165,891) (135,891)
Operating cash flow 3,876,717 3,306,717 2,736,717 2,166,717 1,596,717
Cash payback (yrs) 3.20 3.15] 3.07 | 2.95 2.76

Source: Company data, Morgan Stanley Research estimates

Exhibit 30: CSP self-built IAAS generating 44% incremental margins and 13% ROIC

ROIC for CSP/hyperscaler self-built laaS (Rmb$mn/8-GPU server)
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2. Rented/neocloud laaS: Lower margin, but no upfront capex and immediate cash
generation

The second part of our framework considers a different way for Alibaba to address
incremental Al computing demand: by renting the underlying servers from a neocloud/
third-party provider and re-renting that capacity to customers.

Because AliCloud does not own the server or the computing asset, there is effectively no

upfront capex in this part of the framework.

The economics therefore become a spread business between the rental price charged
to the end-customers (revenue) and the price paid to neocloud providers for compute
(cost).

In our base case, Rmb250k/month customer pricing against Rmb200k/month
computing rental cost generates ~20% operating margin.

Rented capacity generates lower operating margins because the economics accrue in part
to the neocloud provider. However, it offers immediate positive cash contribution once the

rental spread turns positive, given no upfront server capex to recover.

Exhibit 31: Unit economics scenarios of rented/neocloud laaS per server

ROIC for CSP / hyperscalers +neocloud laaS (Rmb)

Monthly server rental fee (Rmb) 200,000 225,000 1 250,000 | 275,000 300,000
Revenue 2,400,000 2,700,000 I 3,000,000 | 3,300,000 3,600,000
I I
Monthly server rental cost 200,000 200,000 | 200,000 | 200,000 200,000
Server leasing cost 2,400,000 2,400,000 I 2,400,000 | 2,400,000 2,400,000
Total opex 2,400,000 2,400,000 | 2,400,000 I 2,400,000 2,400,000
OP / EBIT - 300,000 | 600,000 [ 900,000 1,200,000
% margin 0.0% 11.1%l 20.0%I 27.3% 33.3%
| |
Tax rate 15.0% 15.0%l 15.0%| 15.0% 15.0%
NOPAT - 255,000 510,000 765,000 1,020,000
Server - B | - - -
IDC - -1 - - -
Total capex - -1 -] - -
ROIC (NOPAT / Capex)
EBITDA - 300,000 | 600,000 | 900,000 1,200,000
Tax - (45,000)] (90,000)] (135,000) (180,000)
Operating cash flow - 255,000 | 510,000 | 765,000 1,020,000
Cash payback (yrs) - - - - -

Source: Company data, Morgan Stanley Research estimates
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Exhibit 32: CSP rented/neocloud laaS generates 20% EBIT margin with no upfront

costs
ROIC for CSP/hyperscaler +neocloud IAAS (Rmb$mn/8-GPU server)
35 Server leasing cost
3.0
2.5
2.0
2.4
1.5 NN ______
1 20% 1
[ 1
10 . |ncreme_nta| .
margin
1 1
0.5 0.1
Revenue/GW Opex/GW Incremental EBIT Tax NOPAT

Source: Company data, Morgan Stanley Research estimates
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3. Self-built MaaS: the greatest sensitivity to inference mix, throughput and pricing

The third part of our framework moves one layer higher in the Al stack, with CSPs/model
providers monetizing owned computing infrastructure and generating revenue through
model APIs/MaaS.

The key drivers are: (1) token throughput per GPU, (2) inference vs. training workload
mix, and (3) token pricing.

In our base case, we assume 4,000 tokens/sec/GPU, 50% inference in the mix, and
Rmb9.5/mn blended token pricing.

These drivers compound - higher throughput and inference mix increase monetizable
token volume, while higher token pricing increases revenue per token. Training
generates no direct revenue but remains essential for model improvement.

Our base case generates 76%+ gross margin, 53% operating margin, 19% ROIC and 2.5-
year payback - the highest margin potential across the three parts of our framework.
However, outcomes vary widely: training-heavy, low-throughput workloads can remain
loss-making, while improving proportion of inference and model efficiency can drive
significant operating leverage from the same investment base.

Exhibit 33: Unit economics scenarios of a self-built MaaS in China per server

ROIC for CSP / hyperscalers self-built MaaS (Rmb)

Token throughput (token / second / GPU) 2,000 3,000 | 4,000 | 4,500 5,000
Inference vs training workload 30.0% 40.0%| 50.0%' 60.0% 70.0%
Utilization rate 75.0% 75.0%| 75.0%l 75.0% 75.0%
Revenue generating tokens (mn) 113,530 227,059 | 378,432 | 510,883 662,256
I |
Input 4.00 5501 700l 8.50 10.00
Input (KV Cache) 0.40 0551 070l 0.85 1.00
Output 12.00 16.50 21.00 | 2550 30.00
Blended (Rmb/mn) 5.46 7.511 9.56 | 11.60 13.65
Blended (US$/mn) 0.81 1111 1421 1.72 2.02
1 1
Revenue 619,872 1,704,647 36159181 5927,522 9,039,794
Server depreciation 1,600,000 1,600,000 1,600,000 1,600,000 1,600,000
IDC depreciation 26,667 26,667 | 26,667 | 26,667 26,667
Energy cost 67,392 67,392 | 67,392 | 67,392 67,392
Total cost and opex 1,694,059 1,694,050 1 1,694,059 1,694,059 1,694,059
Inference cost 508,218 677,623 | 847,029] 1,016,435 1,185,841
Gross profit 111,654 1,027,023 2,768,888 4,911,087 7,853,953
% margin 18.0% 60.2%) 76.6%) 82.9% 86.9%
I |
Training cost 1,185,841 1,016,435 | 847,029 | 677,623 508,218
OP / EBIT (1,074,187) 10,588 1,921,859 4,233,464 7,345,736
% margin -173.3% 0.6%] 53.1%] 71.4% 81.3%
Tax rate 15.0% 15.0%] 15.0%] 15.0% 15.0%
| |
NOPAT (913,059) 9,000 1,633,580 | 3,598,444 6,243,875
| I
Server 8,000,000 8,000,000] 8,000,000 8,000,000 8,000,000
IDC 400,000 400,000 | 400,000 | 400,000 400,000
Total capex 8,400,000 8,400,000 ] 8,400,000 | 8,400,000 8,400,000
1 |
ROIC (NOPAT / Capex) 10.9% 0.1%] 19.4%)| 42.8% 74.3%
I |
EBITDA 552,480 1637255 3548526 5,860,130 8,972,402
Tax 161,128 (1,588)] (288,279)] (635,020)  (1,101,860)
Operating cash flow 713,608 1,635,667 |  3,260,247| 5225111 7,870,542
Cash payback (yrs) 11.77 514 2.58 | 1.61 1.07

Source: Company data, Morgan Stanley Research estimates
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Exhibit 34: In China, a CSP's self-built MaaS generates 53% EBIT margin and 19% ROIC

ROIC for CSP / hyperscalers self-built MaaS (Rmb$mn/8-GPU server)

m Server depreciation m IDC depreciation m Energy + other opex
4.0
0.1
35
3.0
1.6 ! 53.1% !
25 : incremental !
| margin : o ———n
20 e — 1 194% 1
36 29 I ROIC !
1.5
1.0 1.9
0.5

Revenue/GW Opex/GW Incremental EBIT Tax NOPAT

Source: Company data, Morgan Stanley Research estimates
4. A slight tweak - Introducing self-built infra with 3rd-party API

In a 3P API model, we assume a base case TPS of 4k per second, and there is no training
cost in this scenario.

We introduce two more assumptions: 1) a 10% revenue sharing fee to the third-party
model provider, and we assume a gross accounting (i.e., revenue fully booked and sharing
cost is recognized in COGS); and 2) we assume a performance discount of 10-50% when
running 3P model due to less infra optimization. We note that the gross or net
assumption may have an impact on margin, but should be neutral to our ROIC or payback

period calculation.

As as result, this model could generate a ROIC of 29% and cash payback of ~2 years
under our base case assumption vs our base case in-house model at 19.7% ROIC and
2.58 years of cash payback.

We think the key variable is mainly the performance discount, which is hard to measure.
But based on our talk with the supply chain, the slower the model architecture
improvement, the more advantage the cloud players would have given a longer time to
improve the underlying infra.
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Exhibit 35: Unit economics scenarios of self-built compute + 3rd-party API

ROIC for CSP / hyperscalers self-built 3rd party APl (Rmb)

INSIGHT

Source: Company data, Morgan Stanley Research estimates

1P base case throughput 4,000 4,000 I 4,000 I 4,000 4,000
Discount to 1P model 50% 40%! 30%l 20% 10%
Token throughput (token / second / GPU) 2,000 2,400 | 2,800 | 3,200 3,600
Inference vs training workload 100.0% 100.0%l 100.0%| 100.0% 100.0%
Utilization rate 75.0% 75.0%| 75.0%| 75.0% 75.0%
Revenue generating tokens (mn) 378,432 454,118 | 529,805 | 605,491 681,178
| I
Input 4.00 550 | 7.00 | 8.50 10.00
Input (KV Cache) 0.40 0551 0701 0.85 1.00
Output 12.00 16.50 | 21.00 | 25.50 30.00
Blended (Rmb/mn) 5.46 7.511 9.56 | 11.60 13.65
Blended (US$/mn) 0.81 1111 1421 1.72 2.02
Revenue 2,066,239 3,409,294 5,062,285 7,025,212 9,298,074
Sharing ratio 10% 10%l 10%l 10% 10%
Revenue sharing 206,624 340,929 | 506,228 | 702,521 929,807
Server depreciation 1,600,000 1,6000001  1,6000001 1,600,000 1,600,000
IDC depreciation 26,667 26,667 | 26,667 | 26,667 26,667
Energy cost 68,000 68,000 | 68,000 | 68,000 68,000
Total cost and opex 1,901,291 2,035596 ]  2,200,895| 2,397,188 2,624,474
| I
Inference cost 1,901,291 20355961  2200895] 2,397,188 2,624,474
Gross profit 164,948 1,373,698 2,861,390 4,628,024 6,673,600
% margin 8.0% 40.3% 56.5% 65.9% 71.8%
|
OP / EBIT 164,948 1,373,608 | 2,861,390 | 4,628,024 6,673,600
% margin 8.0% 40.3%] 56.5%]| 65.9% 71.8%
| I
Tax rate 15.0% 15.0%]| 15.0%]| 15.0% 15.0%
| |
NOPAT 140,206 1,167,643 | 2,432,181 3,933,820 5,672,560
I |
Server 8,000,000 8,000,000 ] 8,000,000 8,000,000 8,000,000
IDC 400,000 400,000 | 400,000 | 400,000 400,000
Total capex 8,400,000 8,400,000 ] 8,400,000 8,400,000 8,400,000
1 |
ROIC (NOPAT / Capex) 1.7% 13.9%] 29.0%] 46.8% 67.5%
I |
EBITDA 1,791,615 3,000,364 4488056 6,254,690 8,300,267
Tax (24,742) (206,055)] (429,208)] (694,204)  (1,001,040)
Operating cash flow 1,766,873 2794310 | 4,058,848 | 5,560,487 7,299,227
Cash payback (yrs) 4,75 3.01) 2.07 | 1.51 1.15

Exhibit 36: In China, hosting third-party API generates 46.6% incremental margin and

34.17% ROIC on 30% revenue sharing

ROIC for CSP / hyperscalers self-built 3rd party APl (Rmb$mn/8-GPU server)

m Revenue sharing ~ m Server depreciation ~ mIDC depreciation ~ m NOPAT
6.0
5.0 00
4.0 1 56.5% 1
I incremental !
: margin : r————
0.5 i - 1 29.0% 1
3.0 I ROIC !
51 O L
2.0
29
1.0
Revenue/GW Opex/GW Incremental EBIT Tax NOPAT

Source: Company data, Morgan Stanley Research estimates.
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Introducing ROIC Analysis on Domestic Chip Production

Why now? Although domestic chipset mass rollout started in 2H26, we note that the
current version of the chipset is not equipped with HBM 3E, which means that the
memory bandwidth may not be enough to run the decoding of large language models
(output tokens). Rather, the currently more advanced domestic chipset is probably
specialized in the prefill stage (input tokens) through PD disaggregation.

Based on our discussion with our Semiconductor team, we note that the next-generation
domestic chipset will start to adopt HBM3E, increasing the attractiveness of such chips in
running the full inference. There are already chip designers who are starting to test new
chip design with better memory bandwidth. We think this could be a more meaningful
advancement for the domestic supply chain as it removes the real bottleneck on the
compute capacity addition.

Several papers also note that it is not always ideal to adopt PD disaggregation. It is
usually a better choice when running tasks with a much higher input token length, a larger

model or a stricter requirement on TPOT (time per output token).

Exhibit 37: PD disaggregation - How it works

© FreFILL | © pecooe

Domestic Accelerator Pool . 3 Imported / Overseas-vendor
High-end GPU Pool

User Request KV Cache
O e [ET) [T - | vebtroone
Prompt s Wt : during Prefill ' == ==

—_—Ts —_— Generated

Input Context Process the full input EREE KV Cache — Taken | — Token 2 —+ Output Tokens
context in parallel H-H H Token 3
&g 8k + ooooo
Btk Generate KV Cache ooooo i Generate output ane token at a time @
- Compute intensive — | + Memory-bandwidth sensitive
- Highly parallelizabie « Latency sensitive
+ Batch-friendly : + Sequential token generation
IBustrative hardware: Handoft: KV Cache transfers Nustrative hardware;
Domestic GPU/ Al accelerators | th model state to Decode High-end imported GPUS
Why PD Disaggregation Matters for China
1. Domestic Chip Utilization 2 Prosorve Scarce 3. Higher Effective Throughput 4, Lower Cost per Token
High-end GPUs e
More workloads con migrate ” Manch different workioads. S 'ﬂ' Improve wilization of &
bas S A Allecate imported GPUs to the l with tha mast suitablo heterogeneous compute fleet
warkiaads whare thay croate ety

the most value

Source: Morgan Stanley Research.

We analyze the ROIC and impact when domestic Al chips are adopted in a scenario of PD
disaggregation and also full domestic inference process (likely with the next generation of
HBM3E-equipped chips):

1. PD disaggregation could temporarily bridge the gap.

Generally, PD disaggregation will improve the output throughput on the high-end server,
and the % improvement in output throughput in a decode-only scenario is determined by
how much computing resources prefill consumes. This is also correlated to the input/
output length of a particular query. The advantage of adopting PD disaggregation would
be higher when the input mix is higher in a given query. Of course, in the real world, the
context length and mix for an agentic task can differ a lot — and it's unlikely that a perfect
mix could be achieved.

In our analysis, we also assume a prefill server equipped with Ascend 950PR and a model
with 69B active parameters. We tested the difference in adopting PD disaggregation vs
running on a single high-end server in two scenarios: 1) 8k/1k output/input, which is long
input and short output, typically seen in tasks such as summarizing, long document query
and coding assistance; and 2) &4k/4k, which is typically seen in high-value-added areas,
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including reasoning and deep research.

We find that in a long input task, it is possible to achieve better ROIC when PD
disaggregation is adopted. However, in a 4k/4k task scenario, we think it is harder, given
that prefill would generally account for a lesser mix of computing resources.

We also highlight that our analysis is more hypothetical and does not take account of
more complicated real-life considerations, such as the requirement on TTFT (time to first
token), TPOT (time per output token), KV (key value) cache transmission efficiency, etc.
We want to illustrate the basic principle underlying the PD disaggregation and potential
effect on the token output.

Exhibit 38: Sensitivity on PD disaggregation ROIC in 8k/Tk and 4k/4k scenarios

40.0%
35.0%
30.0%
25.0%
20.0%
15.0%
10.0%
5.0%
0.0%
Mixed 65% 75% 85% Mixed 90% 92% 94%
8k/1k 4k/4k

Source: Company data, Morgan Stanley Research estimates.
2. The final stage - a full domestic infrastructure

We do not know the exact specs of the new generation of domestic compute, but we can

test the ROIC under different efficiency assumptions.

Using our base case ROIC model, which assumes a 4k TPS per GPU on a third-party MaaS,
we assume that the new generation compute is capable of achieving a 20-40% compute
efficiency vs our base case compute. However, domestic Al servers are probably cheaper —
at a procurement price of Rmb4mn per server. We estimate that ROIC can be in the range
of 0.3%-17.9% and a payback period of 2.7-5.2 years, depending on the final compute
efficiency.

Our base case assumes a 30% performance vs foreign servers, resulting in an incremental
EBIT margin of 31%, ROIC of 9.1% and a payback period of 3.6 years under a self-built
capacity running third-party API scenario.

What could hit the low end? Zhipu recently adopted full domestic infrastructure for its
Flash version, for which, in our view, ROIC could be poor, as most of the current domestic
chips can run only prefill or tend to be inefficient on decoding. This suggests a much
higher performance discount, and could hit our bear case of a low to negative ROIC.

In the case of in-house chip design, we think incremental inference margin could improve

further on higher performance as well as 15-20% cheaper server cost (no need to pay chip
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margin). In that case, we think ROIC could improve to 20-25%. However, we also note that

the in-house model may still rely on more expensive foreign servers for training.

Exhibit 39: Full domestic compute sensitivity analysis

ROIC for CSP / hyperscalers self-built 3rd party APl (Rmb) Foreig

1 1
Performance vs foreign server 20% 25%| 30%| 35% 40%
Token throughput (token / second / GPU) 2,800 560 700 | 840 | 980 1,120
Inference vs training workload 100.0% 100.0% 100.0%| 100.0%l 100.0% 100.0%
Utilization rate 75.0% 75.0% 75.0%l 75.0%l 75.0% 75.0%
Revenue generating tokens (mn) 529,805 105,961 132,451 | 158,941 | 185,432 211,922
1 1
Input 7.00 7.00 7.001 7.001 7.00 7.00
Input (KV Cache) 0.70 0.70 070l 070l 0.70 0.70
Output 21.00 21.00 21.00 | 21.00 | 21.00 21.00
Blended (Rmb/mn) 9.56 9.56 9.56 | 9.56 | 9.56 9.56
Blended (US$/mn) 1.42 1.42 1421 1421 1.42 1.42
1 1
Revenue 5,062,285 1,012,457 1,265571 | 1,518,685 | 1,771,800 2,024,914
Sharing ratio 10% 10%l 10%] 10% 10%
Revenue sharing 506,228 101,246 126,557 | 151,869 | 177,180 202,491
Server depreciation 1,600,000 800,000 800,000 | 800,000 | 800,000 800,000
IDC depreciation 26,667 26,667 26,667 | 26,667 | 26,667 26,667
Energy cost 68,000 68,000 68,000 | 68,000 | 68,000 68,000
Total cost and opex 2,200,895 995,912 1,021,224 | 1,046,535| 1,071,847 1,007,158
1 1
Inference cost 2,200,895 995,912 1,021,224 | 1,046535| 1,071,847 1,097,158
] ]
Gross profit 2,861,390 16,545 244,347 | 472,150 | 699,953 927,756
% margin 56.5% 1.6% 19.3%] 31.1%]| 39.5% 45.8%)
| |
OP / EBIT 2,861,390 16,545 244,347 | 472,150 | 699,953 927,756
% margin 56.5%| 1.6% 19.3%]| 31.1%| 39.5% 45.8%
1 1
Tax rate 15.0% 15.0% 15.0%]| 15.0%]| 15.0% 15.0%
| |
NOPAT 2,432,181 14,063 207,695 | 401,328 | 594,960 788,593
1 1
Server 8,000,000 4,000,000 4,000,000 | 4,000,000 | 4,000,000 4,000,000
IDC 400,000 400,000 400,000 | 400,000 | 400,000 400,000
Total capex 8,400,000 4,400,000 4,400,000 | 4,400,000 | 4,400,000 4,400,000
1 |
ROIC (NOPAT / Capex) 29.0% 0.3% 4.7%)| 9.1%] 13.5% 17.9%)
1 1
EBITDA 4,488,056 843,211 1,071,014 | 1,298817| 1,526,620 1,754,423
Tax (429,208) (2,482) (36,652)] (70,823)] (104,993) (139,163)
Operating cash flow 4,058,848 840,730 1,034,362 | 1,227,994 | 1,421,627 1,615,259
Cash payback (yrs) 2.07 5.23 4.25| 3.58 | 3.10 272

Source: Company data, Morgan Stanley Research estimates.
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Morgan Stanley & Co. LLC makes a market in the securities of Autohome Inc, IQIYI Inc, JOYY Inc,, NetEase, Inc, Weibo Corp.

The equity research analysts or strategists principally responsible for the preparation of Morgan Stanley Research have received compensation based upon various factors, including quality
of research, investor client feedback, stock picking, competitive factors, firm revenues and overall investment banking revenues. Equity Research analysts' or strategists' compensation is not
linked to investment banking or capital markets transactions performed by Morgan Stanley or the profitability or revenues of particular trading desks.

Morgan Stanley and its affiliates do business that relates to companies/instruments covered in Morgan Stanley Research, including market making, providing liquidity, fund management,
commercial banking, extension of credit, investment services and investment banking. Morgan Stanley sells to and buys from customers the securities/instruments of companies covered in

Morgan Stanley Research on a principal basis. Morgan Stanley may have a position in the debt of the Company or instruments discussed in this report. Morgan Stanley trades or may trade
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as principal in the debt securities (or in related derivatives) that are the subject of the debt research report.

Certain disclosures listed above are also for compliance with applicable regulations in non-US jurisdictions.

STOCK RATINGS

Morgan Stanley uses a relative rating system using terms such as Overweight, Equal-weight, Not-Rated or Underweight (see definitions below). Morgan Stanley does not assign ratings of Buy,
Hold or Sell to the stocks we cover. Overweight, Equal-weight, Not-Rated and Underweight are not the equivalent of buy, hold and sell. Investors should carefully read the definitions of all
ratings used in Morgan Stanley Research. In addition, since Morgan Stanley Research contains more complete information concerning the analyst's views, investors should carefully read Morgan
Stanley Research, in its entirety, and not infer the contents from the rating alone. In any case, ratings (or research) should not be used or relied upon as investment advice. An investor's decision
to buy or sell a stock should depend on individual circumstances (such as the investor's existing holdings) and other considerations.

Global Stock Ratings Distribution

(as of August 31,2026)

The Stock Ratings described below apply to Morgan Stanley's Fundamental Equity Research and do not apply to Debt Research produced by the Firm.

For disclosure purposes only (in accordance with FINRA requirements), we include the category headings of Buy, Hold, and Sell alongside our ratings of Overweight, Equal-weight, Not-Rated
and Underweight. Morgan Stanley does not assign ratings of Buy, Hold or Sell to the stocks we cover. Overweight, Equal-weight, Not-Rated and Underweight are not the equivalent of buy,
hold, and sell but represent recommended relative weightings (see definitions below). To satisfy regulatory requirements, we correspond Overweight, our most positive stock rating, with a
buy recommendation; we correspond Equal-weight and Not-Rated to hold and Underweight to sell recommendations, respectively.

Other Material Investment Services

Coverage Universe Investment Banking Clients (IBC) )
Clients (MISC)
Stock Rating % of Rating % of Total Other
Count % of Total Count % of Total IBC Count
Category Category MISC
Overweight/Buy 1555 42% 450 48% 29% 767 44%
Equal-weight/Hold 1577 43% 395 42% 25% 770 44%
Not-Rated/Hold 3 0% 1 0% 33% 1 0%
Underweight/Sell 559 15% 93 10% 17% 216 12%
Total 3,694 939 1754

Data include common stock and ADRs currently assigned ratings. Investment Banking Clients are companies from whom Morgan Stanley received investment banking compensation in the
last 12 months. Due to rounding off of decimals, the percentages provided in the "% of total" column may not add up to exactly 100 percent.

Analyst Stock Ratings

Overweight (O). The stock's total return is expected to exceed the average total return of the analyst's industry (or industry team's) coverage universe, on a risk-adjusted basis, over the next
12-18 months.

Equal-weight (E). The stock's total return is expected to be in line with the average total return of the analyst's industry (or industry team's) coverage universe, on a risk-adjusted basis, over
the next 12-18 months.

Not-Rated (NR). Currently the analyst does not have adequate conviction about the stock's total return relative to the average total return of the analyst's industry (or industry team's) coverage
universe, on a risk-adjusted basis, over the next 12-18 months.

Underweight (U). The stock's total return is expected to be below the average total return of the analyst's industry (or industry team's) coverage universe, on a risk-adjusted basis, over the next
12-18 months.

Unless otherwise specified, the time frame for price targets included in Morgan Stanley Research is 12 to 18 months.

Analyst Industry Views

Attractive (A): The analyst expects the performance of his or her industry coverage universe over the next 12-18 months to be attractive vs. the relevant broad market benchmark, as indicated
below.

In-Line ([): The analyst expects the performance of his or her industry coverage universe over the next 1218 months to be in line with the relevant broad market benchmark, as indicated below.
Cautious (O): The analyst views the performance of his or her industry coverage universe over the next 12-18 months with caution vs. the relevant broad market benchmark, as indicated below.
Benchmarks for each region are as follows: North America - S&P 500; Latin America - relevant MSCI country index or MSCI Latin America Index; Europe - MSCI Europe; Japan - TOPIX; Asia -
relevant MSCI country index or MSCI sub-regional index or MSCI AC Asia Pacific ex Japan Index.

Important Disclosures for Morgan Stanley Smith Barney LLC Customers

Important disclosures regarding any material conflict of interest that can reasonably be expected to have influenced Morgan Stanley Smith Barney LLC's choice of a third-party research provider
or the subject company of a third-party research report, are available on the Morgan Stanley Wealth Management disclosure website at www.morganstanley.com/online/researchdisclosures.
For Morgan Stanley specific disclosures, you may refer to https://www.morganstanley.com/egr/disclosures/webapp/generalresearch.

Each Morgan Stanley research report is reviewed and approved on behalf of Morgan Stanley Smith Barney LLC. This review and approval is conducted by the same person who reviews the

research report on behalf of Morgan Stanley. This could create a conflict of interest.

Other Important Disclosures

A member of Research who had or could have had access to the research prior to completion owns securities (or related derivatives) in the Alibaba Group Holding, Baidu Inc. This person is
not a research analyst or a member of research analyst's household.

Morgan Stanley Research policy is to update research reports as and when the Research Analyst and Research Management deem appropriate, based on developments with the issuer, the
sector, or the market that may have a material impact on the research views or opinions stated therein. In addition, certain Research publications are intended to be updated on a regular periodic
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basis (weekly/monthly/quarterly/annual) and will ordinarily be updated with that frequency, unless the Research Analyst and Research Management determine that a different publication
schedule is appropriate based on current conditions.

Morgan Stanley is not acting as a municipal advisor and the opinions or views contained herein are not intended to be, and do not constitute, advice within the meaning of Section 975 of the
Dodd-Frank Wall Street Reform and Consumer Protection Act.

Morgan Stanley produces an equity research product called a "Tactical Idea." Views contained in a "Tactical Idea" on a particular stock may be contrary to the recommendations or views expressed
in research on the same stock. This may be the result of differing time horizons, methodologies, market events, or other factors. For all research available on a particular stock, please contact
your sales representative or go to Matrix at http://www.morganstanley.com/matrix.

Morgan Stanley Researchis provided to our clients through our proprietary research portal on Matrix and also distributed electronically by Morgan Stanley to clients. Certain, but not all, Morgan
Stanley Research products are also made available to clients through third-party vendors or redistributed to clients through alternate electronic means as a convenience. For access to all
available Morgan Stanley Research, please contact your sales representative or go to Matrix at http:/www.morganstanley.com/matrix.

Any access and/or use of Morgan Stanley Research is subject to Morgan Stanley's Terms of Use (http://www.morganstanley.com/terms.html). By accessing and/or using Morgan Stanley
Research, you are indicating that you have read and agree to be bound by our Terms of Use (http/Awvww.morganstanley.com/terms.html). In addition you consent to Morgan Stanley processing
your personal data and using cookies in accordance with our Privacy Policy and our Global Cookies Policy (http//www.morganstanley.com/privacy_pledge.html), including for the purposes of
setting your preferences and to collect readership data so that we can deliver better and more personalized service and products to you. To find out more information about how Morgan Stanley
processes personal data, how we use cookies and how to reject cookies see our Privacy Policy and our Global Cookies Policy (http://www.morganstanley.com/privacy_pledge html). Please use
the provided link to review the Terms and Conditions and Most Important Terms and Conditions for Morgan Stanley India Company Private Limited (https//www.morganstanley.com/assets/
pdfs/about-us-global-offices/india/Terms_and_conditions.pdf) and the following link to review the audit report (https//ny.matrix.ms.com/eqgr/research/webapp/researchdocs/
MSICPL_Morgan_Stanley_Research_Audit_Report.pdf).

If you do not agree to our Terms of Use and/or if you do not wish to provide your consent to Morgan Stanley processing your personal data or using cookies please do not access our research.
Morgan Stanley Research does not provide individually tailored investment advice. Morgan Stanley Research has been prepared without regard to the circumstances and objectives of those
who receive it. Morgan Stanley recommends that investors independently evaluate particular investments and strategies, and encourages investors to seek the advice of a financial adviser.
The appropriateness of an investment or strategy will depend on an investor's circumstances and objectives. The securities, instruments, or strategies discussed in Morgan Stanley Research
may not be suitable for all investors, and certain investors may not be eligible to purchase or participate in some or all of them. Morgan Stanley Research is not an offer to buy or sell or the
solicitation of an offer to buy or sell any security/instrument or to participate in any particular trading strategy. The value of and income from your investments may vary because of changes
ininterest rates, foreign exchange rates, default rates, prepayment rates, securities/instruments prices, market indexes, operational or financial conditions of companies or other factors. There
may be time limitations on the exercise of options or other rights in securities/instruments transactions. Past performance is not necessarily a guide to future performance. Estimates of future
performance are based on assumptions that may not be realized. If provided, and unless otherwise stated, the closing price on the cover page is that of the primary exchange for the subject
company's securities/instruments.

The fixed income research analysts, strategists or economists principally responsible for the preparation of Morgan Stanley Research have received compensation based upon various factors,
including quality, accuracy and value of research, firm profitability or revenues (which include fixed income trading and capital markets profitability or revenues), client feedback and competitive
factors. Fixed Income Research analysts strategists' or economists' compensation is not linked to investment banking or capital markets transactions performed by Morgan Stanley or the
profitability or revenues of particular trading desks.

The "Important Regulatory Disclosures on Subject Companies” section in Morgan Stanley Research lists all companies mentioned where Morgan Stanley owns 1% or more of a class of common
equity securities of the companies. For all other companies mentioned in Morgan Stanley Research, Morgan Stanley may have an investment of less than 1% in securities/instruments or
derivatives of securities/instruments of companies and may trade them in ways different from those discussed in Morgan Stanley Research. Employees of Morgan Stanley not involved in the
preparation of Morgan Stanley Research may have investments in securities/instruments or derivatives of securities/instruments of companies mentioned and may trade them in ways different
from those discussed in Morgan Stanley Research. Derivatives may be issued by Morgan Stanley or associated persons.

With the exception of information regarding Morgan Stanley, Morgan Stanley Research is based on public information. Morgan Stanley makes every effort to use reliable, comprehensive
information, but we make no representation that it is accurate or complete. We have no obligation to tell you when opinions or information in Morgan Stanley Research change apart from
when we intend to discontinue equity research coverage of a subject company. Facts and views presented in Morgan Stanley Research have not been reviewed by,and may not reflect information
known to, professionals in other Morgan Stanley business areas, including investment banking personnel.

Morgan Stanley Research personnel may participate in company events such as site visits and are generally prohibited from accepting payment by the company of associated expenses unless
pre-approved by authorized members of Research management.

Morgan Stanley may make investment decisions that are inconsistent with the recommendations or views in this report.

To our readers based in Taiwan or trading in Taiwan securities/instruments: Information on securities/instruments that trade in Taiwan is distributed by Morgan Stanley Taiwan Limited ('MSTL").
Such information is for your reference only. The reader should independently evaluate the investment risks and is solely responsible for their investment decisions. Morgan Stanley Research
may not be distributed to the public media or quoted or used by the public media without the express written consent of Morgan Stanley. Any non-customer reader within the scope of Article
7-1of the Taiwan Stock Exchange Recommendation Regulations accessing and/or receiving Morgan Stanley Research is not permitted to provide Morgan Stanley Research to any third party
(including but not limited to related parties, affiliated companies and any other third parties) or engage in any activities regarding Morgan Stanley Research which may create or give the
appearance of creating a conflict of interest. Information on securities/instruments that do not trade in Taiwan is for informational purposes only and is not to be construed as a recommendation
or a solicitation to trade in such securities/instruments. MSTL may not execute transactions for clients in these securities/instruments.

Certain information in Morgan Stanley Research was sourced by employees of the Shanghai Representative Office of Morgan Stanley Asia Limited for the use of Morgan Stanley Asia Limited.
Morgan Stanley is not incorporated under PRC law and the research in relation to this report is conducted outside the PRC. Morgan Stanley Research does not constitute an offer to sell or
the solicitation of an offer to buy any securities in the PRC. PRC investors shall have the relevant qualifications to invest in such securities and shall be responsible for obtaining all relevant
approvals, licenses, verifications and/or registrations from the relevant governmental authorities themselves. Neither this report nor any part of it is intended as, or shall constitute, provision
of any consultancy or advisory service of securities investment as defined under PRC law. Such information is provided for your reference only.

Morgan Stanley Research is disseminated in Brazil by Morgan Stanley CT.V.M. S.A. located at Av. Brigadeiro Faria Lima, 3600, 6th floor, S3o Paulo - SP, Brazil; and is regulated by the Comissao
de Valores Mobiliarios; in Mexico by Morgan Stanley México, Casa de Bolsa, S.A. de CV which is regulated by Comision Nacional Bancaria y de Valores. Paseo de los Tamarindos 90, Torre 1,
Col. Bosques de las Lomas Floor 29, 05120 Mexico City; in Japan by Morgan Stanley MUFG Securities Co,, Ltd. and, for Commodities related research reports only, Morgan Stanley Capital Group
Japan Co, Ltd; in Hong Kong by Morgan Stanley Asia Limited (which accepts responsibility for its contents) and by Morgan Stanley Bank Asia Limited; in Singapore by Morgan Stanley Asia
(Singapore) Pte. (Registration number 1992062987) and/or Morgan Stanley Asia (Singapore) Securities Pte Ltd (Registration number 200008434H), regulated by the Monetary Authority of



MorganStanley | researcn ASIA PACIFIC INSIGHT

Singapore (which accepts legal responsibility for its contents and should be contacted with respect to any matters arising from, or in connection with, Morgan Stanley Research) and by Morgan
Stanley Bank Asia Limited, Singapore Branch (Registration number T14FCOTI8)); in Australia to "wholesale clients" within the meaning of the Australian Corporations Act by Morgan Stanley
Australia Limited ABN. 67 003 734 576, holder of Australian financial services license No. 233742, which accepts responsibility for its contents; in Australia to "wholesale clients" and "retail
clients" within the meaning of the Australian Corporations Act by Morgan Stanley Wealth Management Australia Pty Ltd (ABN. 19 009 145 555, holder of Australian financial services license
No. 240813, which accepts responsibility for its contents; in Korea by Morgan Stanley & Co International plc, Seoul Branch; in India by Morgan Stanley India Company Private Limited having
Corporate Identification No (CIN) U22990MH1998PTC115305, regulated by the Securities and Exchange Board of India (“SEBI") and holder of licenses as a Research Analyst (SEBI Registration
No. INHOOO0OTI05); Stock Broker (SEBI Stock Broker Registration No. INZO00244438), Merchant Banker (SEBI Registration No. INMOOOO11203), and depository participant with National
Securities Depository Limited (SEBI Registration No. IN-DP-NSDL-567-2021) having registered office at Altimus, Level 39 & 40, Pandurang Budhkar Marg, Worli, Mumbai 400018, India;
Telephone no. +91-22-61181000; Compliance Officer Details: Mr. Tejarshi Hardas, Tel. No.: +91-22-61181000 or Email: tejarshi.hardas@morganstanley.com; Grievance officer details: Mr. Tejarshi
Hardas, Tel. No.: +91-22-61181000 or Email: msic-compliance@morganstanley.com. Morgan Stanley India Company Private Limited (MSICPL) may use Al tools in providing research services.
Allrecommendations contained herein are made by the duly qualified research analysts; in Germany and the European Economic Area where required by Morgan Stanley Europe S.E., authorised
and regulated by Bundesanstalt fuer Finanzdienstleistungsaufsicht (BaFin) under the reference number 149169; in the US by Morgan Stanley & Co. LLC, which accepts responsibility for its
contents. Morgan Stanley & Co. International plc, authorized by the Prudential Regulation Authority and regulated by the Financial Conduct Authority and the Prudential Regulation Authority,
disseminates in the UK research that it has prepared, and research which has been prepared by any of its affiliates, only to persons who (i) are investment professionals falling within Article
19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the “Order"); (ii) are persons who are high net worth entities falling within Article 49(2)(a)
to (d) of the Order; or (jii) are persons to whom an invitation or inducement to engage in investment activity (within the meaning of section 21 of the Financial Services and Markets Act 2000,
asamended) may otherwise lawfully be communicated or caused to be communicated. RMB Morgan Stanley Proprietary Limited is amember of the JSE Limited and A2X (Pty) Ltd. RMB Morgan
Stanley Proprietary Limited is a joint venture owned equally by Morgan Stanley International Holdings Inc. and RMB Investment Advisory (Proprietary) Limited, which is wholly owned by
FirstRand Limited. Morgan Stanley Research is disseminated in Canada by Morgan Stanley Canada Limited and Morgan Stanley Wealth Management Canada Inc., members of the Canadian
Investment Regulatory Organization (CIRO). The information in Morgan Stanley Research is being disseminated by Morgan Stanley Saudi Arabia, regulated by the Capital Market Authority in
the Kingdom of Saudi Arabia, and is directed at Sophisticated investors only.

Morgan Stanley Hong Kong Securities Limited is the liquidity provider/market maker for securities of Alibaba Group Holding, Baidu Inc, Bilibili Inc, JD.com, Inc,, Kingsoft Cloud Holdings, Kuaishou
Technology, Meituan, MiniMax, NetEase, Inc, Tencent Holdings Ltd., Trip.com Group Ltd, Z. Al CO, LTD. listed on the Stock Exchange of Hong Kong Limited. An updated list can be found on HKEx
website: http:/www.hkex.com.hk.

The information in Morgan Stanley Research is being communicated by Morgan Stanley & Co. International plc (DIFC Branch), regulated by the Dubai Financial Services Authority (the DFSA)
or by Morgan Stanley & Co. International plc (ADGM Branch), regulated by the Financial Services Regulatory Authority Abu Dhabi (the FSRA), and is directed at Professional Clients only, as
defined by the DFSA or the FSRA, respectively. The financial products or financial services to which this research relates will only be made available to a customer who we are satisfied meets
the regulatory criteria of a Professional Client. A distribution of the different MS Research ratings or recommendations, in percentage terms for Investments in each sector covered, is available
upon request from your sales representative.

The information in Morgan Stanley Research is being communicated by Morgan Stanley & Co. International plc (QFC Branch), regulated by the Qatar Financial Centre Regulatory Authority
(the QFCRA), and is directed at business customers and market counterparties only and is not intended for Retail Customers as defined by the QFCRA.

As required by the Capital Markets Board of Turkey, investment information, comments and recommendations stated here, are not within the scope of investment advisory activity. Investment
advisory service is provided exclusively to persons based on their risk and income preferences by the authorized firms. Comments and recommendations stated here are general in nature. These
opinions may not fit to your financial status, risk and return preferences. For this reason, to make an investment decision by relying solely to this information stated here may not bring about
outcomes that fit your expectations.

The trademarks and service marks contained in Morgan Stanley Research are the property of their respective owners. Third-party data providers make no warranties or representations relating
to the accuracy, completeness, or timeliness of the data they provide and shall not have liability for any damages relating to such data. The Global Industry Classification Standard (GICS) was
developed by and is the exclusive property of MSCl and S&P.

Morgan Stanley Research, or any portion thereof may not be reprinted, sold or redistributed without the written consent of Morgan Stanley.

Indicators and trackers referenced in Morgan Stanley Research may not be used as, or treated as, a benchmark under Regulation EU 2016/1011, or any other similar framework.

The issuers and/or fixed income products recommended or discussed in certain fixed income research reports may not be continuously followed. Accordingly, investors should regard those
fixed income research reports as providing stand-alone analysis and should not expect continuing analysis or additional reports relating to such issuers and/or individual fixed income products.
Morgan Stanley may hold, from time to time, material financial and commercial interests regarding the company subject to the Research report.

Registration granted by SEBl and certification from the National Institute of Securities Markets (NISM) in no way guarantee performance
of the intermediary or provide any assurance of returns to investors. Investment in securities market are subject to market risks. Read
all the related documents carefully before investing.

INDUSTRY COVERAGE: China Internet and Other Services

COMPANY (TICKER) RATING (AS OF) PRICE* (09/11/2026)

Eddy Wang, CFA

Autohome Inc (ATHM.N) E (02/09/2023) US$21.68
Full Truck Alliance Co. Ltd (YMM.N) 0 (07/05/2023) Uss$8.17
JD.com, Inc. (JD.0) U (11/10/2025) US$27.06
Kanzhun Ltd (BZ.0) 0 (08/04/2021) US$16.44
KE Holdings Inc (BEKE.N) 0 (03/16/2022) US$16.93
PDD Holdings Inc (PDD.O) 0 (03/02/2023) Us$77.81
Vipshop Holdings Ltd (VIPS.N) E (02/24/2022) US$12.47
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Gary Yu
Alibaba Group Holding (BABA.N) 0 (02/24/2025) US$109.30
Baidu Inc (BIDU.0) U (08/19/2026) US$91.40
Meituan (3690.HK) 0 (08/29/2024) HK$75.10
Tencent Holdings Ltd. (0700.HK) 0 (03/19/2020) HK$428.40
Rebecca Xu
HUYA Inc (HUYA.N) E (05/16/2024) US$2.04
1QIYI Inc (1Q.0) E (01/19/2023) US$0.95
JOYY Inc. (JOYY.O) E (06/02/2022) US$77.26
Weibo Corp (WB.O) U (05/17/2024) US$6.63
Yang Liu
Bilibili Inc (BILI.O) ++ US$15.54
Kuaishou Technology (1024.HK) E (08/20/2026) HK$31.26
NetEase, Inc (NTES.O) 0 (01/08/2025) US$115.61
Tongcheng Travel Holdings (0780.HK) 0(01/04/2019) HK$10.57
Trip.com Group Ltd (TCOM.0) 0 (05/17/2021) US$39.02

Stock Ratings are subject to change. Please see latest research for each company.
* Historical prices are not split adjusted.

© 2026 Morgan Stanley
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