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Robotics & Automation: Asia Leaders Conference 2026 Takeaways:
Demand rotation, global expansion and humanoid robot momentum
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We hosted ~40 companies for investor meetings at the GS Asia Leaders Conference
2026 in Hong Kong during Aug 31-Sept 2. In this report, we summarize highlights
from key robotics & automation companies:

= While there’s been rising investor concern on potential tightening of domestic
lithium battery capacity expansion approvals and whether new capacity
additions are peaking, company checks suggest 3Q26 sequential demand is so
far flat or up, and more likely led by leading customers ahead, while unlikely
be the fastest-growing vertical looking into 2H26/2027E per Lead
Intelligent/Yiheda.

= End-market demand drivers are rotating toward 3C, semiconductors,
opticals, MLCC, SOFC and other niche extensions, with Apple’s 2027
form-factor cycle the most visible medium-term catalyst per Han's
Laser/OPT/Luster.

= Overseas expansion remains a key structural theme, amongst which Europe
is the most tangible near-term highlight, especially for Estun
Automation/Shuanghuan.

= Strong growth and growing strategic positioning demonstrated by several
supply chain companies in the Al robotics space such as Leaderdrive/Laifual
and Sanhua.

The author would like to thank Zhou Li, Hao Chen, Zhihan Ye, and Junfang Zhang for their
contributions to this report.

Key takeaways

®  While there's been rising investor concern on potential tightening of domestic
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lithium battery capacity expansion approvals and whether new capacity additions
are peaking, company checks suggest 3Q26 sequential demand is so far flat or up,
and more likely led by leading customers ahead, while unlikely be the
fastest-growing vertical looking into 2H26/2027E. We remain constructive on
Lead Intelligent (300450.SZ/0470.HK, Buy/Buy) as the clearest beneficiary of
lithium order concentration: mgmt. sees policy scrutiny focused on low-utilization
smaller players, while leading customer eg. CATL/EVE approvals, overseas projects,
solid-state and sodium-ion remain intact. Lead’s 3Q26 orders are tracking qoq flat
to higher, with visibility to Aug-2027. The industry is set up to tilt further toward
leading battery makers and top-tier equipment suppliers. For Yiheda (301029.5Z,
Buy), lithium demand remains solid but less incremental: TH26 lithium revenue grew
+48% yoy and contributed ¢.26% of revenue, though mgmt. expects growth to
normalize toward company average in 2027. We therefore prefer leading equipment
suppliers with customer concentration toward top battery makers and non-lithium
optionality, rather than broad lithium battery beta.

End-market demand drivers are rotating toward 3C, semiconductors, opticals,
MLCC, SOFC and other niche extensions, with Apple’s 2027 form-factor cycle the
most visible medium-term catalyst. We see the next 1-2 year automation demand
drivers becoming more diversified beyond lithium. In 3C, multiple companies
highlighted a more constructive 2027 outlook tied to Apple
new-model/20th-anniversary form-factor changes, which should drive incremental
equipment demand across 3D printing, machine vision, AOI and process-control
modules. We highlight names with more direct exposure to this diversification.
Han’s Laser (002008.5Z, Neutral) has the most visible 3D-printing catalyst, with
mgmt. estimating c.Rmb10bn Apple supply-chain demand in 2026-27 and targeting
¢.50% share. OPT Machine Vision (688686.5S/Neutral) and Luster
(688400.SS/Neutral) are better positioned for machine-vision substitution: Luster’s
consumer-electronics revenue is guided to grow 20%+ in 2026E and 30%+ in 2027E.
On niche extension upsides, Yiheda should benefit from semiconductor FA demand,
mainly in back-end automation-related fixtures and jigs, with semiconductor GPM at
40%+, while OPT has also highlighted optical-module / semiconductor /
industrial-Al opportunities through full-stack vision hardware and integration
capability. We also highlight Lead Intelligent for MLCC/SOFC and solid-state
optionality (each below Rmb100mn last year but are now guided to several-fold
growth), with 1H26 solid-state orders close to Rmb1bn at 50%+ GPM.

Overseas expansion remains a key structural theme, amongst which Europe is
the most tangible near-term highlight given local manufacturing, customer-cost
pressure and share-gain opportunities. We see Estun (002747.5Z/2715.HK,
Sell/Neutral) as the most specific Europe margin-improvement case, although
near-term overseas revenue mix remains limited. Europe GPM is ¢.50-60% versus
China at ¢.30-35%, and mgmt. targets selected robot assembly in Poland by
end-2026 and “Made in Europe” status by end-2027. Its strategy is focused on
cost-pressured European automotive customers and small-to-mid-sized accounts
where incumbent service coverage is weaker. We continue to prefer Shuanghuan
(002472.52, Buy) for more visible overseas volume delivery: foreign-brand overseas
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shipments should exceed 1mn sets this year, mainly in Europe, where market share is
already double digit.

Strong growth and growing strategic positioning demonstrated by several
supply chain companies in the humanoid robot space: LeaderDrive (688017.SS,
Neutral) is targeting at least annual capacity doubling over the next three years and
10mn+ units of harmonic reduction gears longer term. Sanhua
(002050.5Z/2050.HK, Neutral/Buy) has doubled robotics team size vs. year and
has broader optionality across dexterous hands, thermal management and sensors,
with batch orders from leading customers, but data-center liquid cooling remains
the more visible near term driver. Luster mgmt. expects embodied-Al
data-collection revenue to double to c.Rmb100mn in 2026E. Laifual (3952.HK, NC)
is also worth noting for clearer early revenue traction, with humanoid applications
contributing c.30% of 1TH26 harmonic reducer sales, and capacity targeted to
double into 2027.
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Estun (002747.5Z/2715.HK, Sell/Neutral)

® Overseas revenue contribution will likely remain relatively small in the near term, but margin contribution is already

meaningful and should outpace revenue mix benefits given significantly higher gross margins; with European expansion
progressing steadily, mgmt. expects it to become increasingly accretive to group margins. By region, GPM for
Europe/ex-China Asia/Latin America /China are ¢.50-60%/c.40%/c.40%/c.30-35%. Management is prioritizing Europe
over the U.S. due to prohibitive ~60% tariffs on Chinese robot imports, an existing manufacturing base in Poland, and
local production of certain CLOOS components. Selected Estun robot assembly is expected to begin in Poland by
end-2026, with “Made in Europe” status targeted by end-2027. Estun’s European share-gain strategy centersona
price-cost advantage and strong local engineering support: European customers, particularly in automotive are still
highly-cost pressured. On local engineering support strategy, Estun is initially targeting small-to-mid-sized accounts
(5-50 units) where incumbent service coverage is often less comprehensive and performance requirements remain
achievable versus leading peers such as FANUC.

Aftermarket: Mgmt. expects aftermarket revenue to increase from c.Rmb100mn in 2025 to ¢.Rmb170mn in 2026E, yoy
+70%, supported by an installed base of c.100k robots. Mgmt. expects aftermarket to become increasingly important as
the installed base expands, while CLOOS generates c.1/3 of its revenue from services.

Embodied intelligence: Estun sees the “brain”, rather than the humanoid form factor, as the key technological
breakthrough, while current humanoids still lack compelling ROI in industrial applications. The company does not plan to
develop foundation models internally for now and instead works with model developers including Alibaba by providing
robot bodies, industrial scenarios and training data.

Han’s Laser (002008.5Z, Neutral)

® 3D printing equipment: Total demand for from the Apple supply chain is estimated at ~Rmb10bn in 2026-27 (per

mgmt.), and company expects to take ~50% total market share among 2~3 players. First volume order might be placed in
Sep 2026 with shipment starting in Nov 2026, and company believes they will have higher share in the first few batches of
orders with a first-mover advantage.

Fiber/preform business: Hangzhou Yongtong (acquired in Jun 2026) has been consolidated starting July 1, 2026, likely
generating Rmb300~500mn in sales and Rmb50~100mn in net profitin 2026, per mgmt. Yutong’s 160-ton preform
capacity has commenced ignition, with a targeted output of 120 tons in 2027. For the self-built project, plant
construction is scheduled for completion by mid-2027, with ignition and full commissioning expected in 3Q27; initial
production will ramp up to 400-800 tons. For the hollow-core fiber (HCF) business via Lingxian Technology, long-term
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expansion will depend heavily on the progress of Microsoft’s licensing. Current HCF capacity stands at 40k-50 fkm and is
on track to reach 80k—100f km by year-end.

Gross margin profile: GPM from consumer electronics / PCB / semiconductors / battery / high-power / low-power
equipment were 40%+ [ 35% [ 22%/ 22% | 40% in 1TH26.

Han’s CNC (301200.5Z/3200.HK, NC)

Ultrafast laser drilling equipment recorded >Rmb100mn in sales and 20+ in shipment unit in TH26 mainly driven by
optical transceiver applications, and mgmt. guides that 2H26sales will see robust sequential growth. Han’s CNC is
currently dominating this market with volume delivery experience, while other peers are mostly still in demo or
qualification stages.

CO2 laser drilling equipment will likely see surging application for Al PCBs in 4Q26-2027. Company is benefiting from
the overseas players’ capacity constraint, with product quality and efficiency largely matching customer requirements
and ~20% pricing discount vs. overseas peers. Company currently has ~20% domestic market share in this market.

Capacity expansion remains relatively easy for Han’s CNC as the core know-how lies in design, R&D, and assembly, but
some core components such as high-end laser generators are seeing severe supply tightness.

Laifual (3952.HK, NC)

Capacity plan: Company targets to expand monthly capacity for harmonic reduction gears to 80k by end-2026 and
150~160k by end-2027 vs. 65k units by Jul 2026.

Humanoid robot application: Humanoid robot applications roughly contributed to ~30% of total harmonic reduction
gear salesin 1H26.

Market share: Laifual has a higher market share in the domestic industrial robot market than in the collaborative robot
markets, and is working with an overseas peer, Harmonic Drive Systems (6324.T, covered by GS Yuichiro Isayama), to
develop products for Chinese and international industrial robot brands.

Lead Intelligent (300450.5Z/0470.HK, Buy/Buy)

Lithium battery order risk: Management's view is that domestic capacity-control risk appears manageable and may
even favor Lead. Current policy targets low-utilization/low-profit smaller battery makers, not high-utilization leaders;
CATL, EVE and other top customers are still receiving approvals, while overseas projects, solid-state and sodium-ion are
largely outside this restriction. Industry concentration should therefore push orders further toward leading battery
makers and top equipment suppliers. Per mgmt., 3Q26 orders are tracking sequentially flat to higher vs. 2Q, with visibility
still extending to Aug 2027.
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AIDC ESS as upside: ESS, especially AIDC-related storage, is becoming the main upside variable vs. mgmt.’s prior
expectations. Power battery demand is still growing, but ESS is growing faster; North American customers are starting to
request AIDC storage solutions. Mgmt. believes lithium orders can remain resilient even if traditional domestic
power-battery capacity expansion is more tightly reviewed.

New businesses: Non-lithium businesses are also moving from small base to early scale: MLCC and SOFC orders were
each below Rmb100mn last year but are now guided to several-fold growth, solid-state TH26 orders were close to
Rmb1bn with 50%+ GPM; mgmt. guides that if non-lithium orders rise toward ~30% of total, they become more
meaningful for revenue mix and valuation.

LeaderDrive (688017.SS, Neutral)

Capacity plan: Domestic harmonic reducer monthly production is currently around 100k units, implying annual industry
output of roughly 1.0-1.5mn units. LeaderDrive aims to at least double capacity annually over the next three years, with a
longer-term product-line capacity target of more than 10mn units, around 10x the current level.

Competition: LeaderDrive believes that at 10mn-unit scale it could accept GPM above 30%, potentially 5-10ppt below
current levels. Competitors’ equipment costs may still be 3-5x LeaderDrive’s, while process complexity and cycle times
could be 2-3x higher, suggesting the cost advantage could become more visible at scale, per mgmt.

The JV with SKF is primarily aimed at securing bearing supply for humanoid robot harmonic reducers. Each harmonic
reducer uses at least two bearings, while humanoid robots also require a large number of high-precision bearings across
the robot body, screws and other components. Beyond internal supply, the JV could eventually become an independent
business selling a full range of robot bearings externally, with the addressable market extending well beyond
harmonic-reducer bearings alone, per mgmt.

Luster (688400.5S/Neutral)

Medium-term growth targets: Luster targets c.20% revenue CAGR and c.40% recurring net profit CAGR, with growth
over the next three years mainly driven by industrial Al, embodied-Al data collection and optical communication.

Consumer-electronics machine vision: Consumer-electronics revenue grew ¢.50% in 2025 and mgmt. expects the
segment to continue to grow 20%+ in 2026 and 30%+ in 2027, supported by the ramp-up of foldable phones and other
complex processes. Apple and its supply chain account for c.20% of group revenue, while Luster estimates its
machine-vision system share within the Apple supply chain at c.40%.

Optical communication agency business: Mgmt. expects revenue of Rmb700-800mn in 2026, up 50%+ yoy, with
another 50%+ growth expected in 2027 as demand expands from traditional telecom operators to Al computing centers
and data centers.
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= Yuanke Vision and Al infrastructure: Embodied-Al data-collection revenue is expected by mgmt to double from

¢.Rmb50mn in 2025 to c.Rmb100mn in 2026, with the product portfolio expanding from optical motion capture to
multimodal data-collection solutions. Al infrastructure remains at an early stage, with TH26 revenue of Rmb29mn, while
the company expects server and optical-module inspection revenue to reach c¢.Rmb200mn in 2027.

Sanhua (002050.5Z/2050.HK, Neutral/Buy)

®  Robotics optionality is broadening beyond actuators into dexterous hand modules, thermal management and sensors.

Sanhua is developing dexterous hand modules by combining hollow-cup motors from a JV platform with sensors and
other components, with batch orders already secured from several leading domestic customers. For thermal
management, both air- and liquid-cooling solutions are under development, with some projects expected to enter mass
production by year-end. The company is also extending its existing pressure, temperature and gas-sensing capabilities
into six-axis force and other robotic sensors.

Data-center liquid cooling remains the more visible near-term growth driver, with mix shifting toward secondary-side
products. Primary-side products accounted for c.80%-90% previously but the mix is moving toward 70% this year, with
secondary-side contribution expected by mgm to rise further in 2027E. Primary-side demand mainly comes from existing
commercial HVAC customers including Trane, Carrier and Daikin, with micro channel heat exchangers currently the
largest incremental product and capacity being expanded urgently. On the secondary side, Sanhua offers valves, sensors,
plate heat exchangers, quick disconnect and manifolds, with sensors and plate heat exchangers seeing the fastest
commercial ramp.

Data center revenue was c.Rmb1.4bn last year, plus c.Rmb0.6bn from ESS, and data center revenue is expected to grow
€.50% this year toward Rmb2bn. Growth could remain at c.50%-100% over the next few years.

OPT Machine Vision (688686.5S /Neutral)

m  Apple’s domestic substitution is broader than a single project: The company is seeing substitution moving across

FATP/assembly/modules/3D printing/AOI with Cognex/Keyence replacement pressure accelerating in new projects and
gradually extending to legacy-line retrofit.

3D printing demand is real but still at validation/small-batch stage, with volume ramp dependent on 2027
phone-project approval. OPT can participate in printing-process monitoring, powder inspection, key-dimension
inspection, defect standard definition, data analysis and back-end AOL

Industrial Al moat color: OPT’s edge in industrial Al is less about owning a generic “large model” and more about its
full-stack vision capability at the equipment level. Per mgmt., light-source design alone accounts for ~30% of solution
value and directly determines image quality, which then determines Al recognition accuracy. In AOI and other inspection
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scenarios, equipment customers may build their own algorithms because they understand process windows and
inspection logic, but they typically still lack strong capabilities in cameras, lenses, light sources, controllers and
vision-system integration. OPT can therefore participate either as a core vision-hardware supplier or as a soft-hardware
integrated solution provider. This makes OPT’s value capture broader and stickier than a pure camera/lens vendor,
especially as industrial Al moves from proof-of-concept (POC) into standardized AOI and process-control modules.

Shuanghuan (002472.SZ, Buy)

B  Overseas auto gears continue to gain share steadily, while a Tesla breakthrough could provide upside. Shipments to

overseas foreign-brand customers are expected to exceed 1mn sets this year, mainly in Europe, where market share has
reached double digits and penetration is broadening across most major OEMs excluding Volkswagen, which remains
largely vertically integrated. Growth should therefore remain gradual, while faster upside could come from entering
Tesla’s existing overseas supplier system.

Coaxial gears remain a key growth driver: 1H26 shipments were ¢.300k-400k sets, while 2H26 shipments are expected
at ¢.80k sets per month on average, or c.500k-600k sets in total, supported by Changan Automobile’s ramp-up and
increasing contribution from BYD and Huawei-related projects, with additional customers including XPeng potentially
joining later, per mgmt. Coaxial penetration is ¢.10% this year based on current shipment mix, while we see a longer-term
ceiling of ¢.50% supporting further volume growthin 2027E.

Intelligent transmission gears are undergoing customer mix optimization after Shuanghuan reduced exposure to a
robotic vacuum customer considered to have a more aggressive operating/procurement strategy, with robotic vacuum
contribution falling from c.65% and customer coverage now concentrated on higher-quality names. The company is
expanding into pool cleaners, lawnmowers, office applications, autos and e-bikes; full-year revenue remains targeted at
c.Rmb1.05bn.

Yiheda (301029.5Z, Buy)

B End-market outlook: Lithium battery will likely shift from 2026 high-growth driver to steadier 2027 support, with upside

rotating to 3C/semis. Though lithium was still strong in TH26 at +48% yoy and ¢.26% of revenue, mgmt. notes that growth
is already normalizing toward company average and suggested outperformance may be harder on a higher base. Key
delta is mix: BYD fell from close to 50% of lithium revenue last year to 20-30% this year, while non-BYD is now 70-80%,
making CATL's expansion cadence the main swing factor. By contrast, after 2Q26 3C demand recovery and TH26 3C
+15% yoy, mgmt. is more constructive on 3C and semis for 2027: 3C could benefit from Apple
new-model/20th-anniversary form factor changes driving equipment refresh, while semis are still growing mainly through
back-end automation-related FA demand such as fixtures and jigs rather than front-end core equipment parts.
Semiconductor GPM was said to be 40%+, making it both a growth and margin-mix driver.
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= BOM/FA share: Yiheda s currently at ¢.10% FA market share and targets c.20% over the next five years, but
large-customer mature-product FA upside may be structurally limited, because these customers still multi-source and run
tenders and also FA itself represents only ¢.10-15% of a customer BOM addressable pool. The bigger opportunity is likely
long-tail SME penetration, where one-stop procurement, SKU breadth and short delivery matter more than lowest bid
pricing. Misumi is likely at a similar share level, per mgmt, while c.80% of the market remains with small
single-product/machining suppliers. Mgmt. frames Yiheda’s share gain as less about aggressive pricing but more about
customer coverage, SKU coverage and supply-chain integration.

4 September 2026 g



Goldman Sachs

China Industrial Tech

Investment thesis, price targets, risks & methodology

4 September 2026

Investment Thesis - Lead Intelligent-A

Lead Intelligent is a leading global manufacturer of battery equipment, focusing on the
end markets for lithium-ion batteries, solar photovoltaics, 3C inspection equipment,
warehouse & logistics systems, automobiles, and fuel cells. The company holds a
significant market position, with a c.25% global market share inintelligent lithium-ion
battery equipment. We expect the company to see rising exposure (c.80%) to battery
capex, supported by a healthy customer profile and key trends, including: 1) the
acceleration of energy storage systems (ESS), with their contribution rising to ¢.40% of
total battery orders between 2026E and 2030E; 2) Lead Intelligent’s further
concentration among Tier 1 battery OEMs; and 3) sodium battery and full solid-state
batteries (FSSB) offering high growth potential over the long term despite the current
small base. For the remaining 20% business exposure, Lead Intelligent is also actively
building second growth curve narratives with breakthroughs in 3C consumer electronics
equipment and humanoid business initiatives. We forecast 28%/34% revenue/net profit
CAGRs over 2026E-30E, with profitability recovering as margins normalize from a
2.7%/10.8% NPM troughin 2024 /2025 (due to the battery downcycle and AR
deterioration) to 14.5% by 2030E. We apply a 2027E P/E multiple of 30X for Lead
Intelligent-A. We see A-share valuation as attractive based on its upside vs. our
coverage’s average return and trading P/E multiples below historical average. We are Buy
rated on Lead Intelligent-A.

Investment Thesis - Lead Intelligent-H

Lead Intelligent is a leading global manufacturer of battery equipment, focusing on the
end markets for lithium-ion batteries, solar photovoltaics, 3C inspection equipment,
warehouse & logistics systems, automobiles, and fuel cells. The company holds a
significant market position, with a ¢.25% global market share inintelligent lithium-ion
battery equipment. We expect the company to see rising exposure (c.80%) to battery
capex, supported by a healthy customer profile and key trends, including: 1) the
acceleration of energy storage systems (ESS), with their contribution rising to c.40% of
total battery orders between 2026E and 2030E; 2) Lead Intelligent’s further
concentration among Tier 1 battery OEMs; and 3) sodium battery and full solid-state
batteries (FSSB) offering high growth potential over the long term despite the current
small base. For the remaining 20% business exposure, Lead Intelligent is also actively
building second growth curve narratives with breakthroughs in 3C consumer electronics
equipment and humanoid business initiatives. We forecast 28%/34% revenue/net profit
CAGRs over 2026E-30E, with profitability recovering as margins normalize from a
2.7%/10.8% NPM trough in 2024/2025 (due to the battery downcycle and AR
deterioration) to 14.5% by 2030E. We apply a 2027E P/E multiple of 30X for Lead
Intelligent-A, and a 20% H/A-share discount for Lead Intelligent-H, resulting in a 2027E
P/E multiple of 24x, supported by the correlation of key factors that typically drive the
H-share discount. We see H-share valuation as attractive based on its upside vs. our
coverage’s average return and trading P/E multiples below historical average. We are Buy
rated on Lead Intelligent-H.
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Price Target Risks and Methodology - Lead Intelligent

Valuation: Our 12-month target prices for Lead Intelligent A/H of Rmb50.9/HK$46.4
are based on 2027E P/Es of 30x/24x. We incorporate a 20% H-share discount to our
A-share valuation based on our regression analysis of the average trading discounts for
China Industrial stocks.

1) A more severe pullback in EV development in China and globally: China EV sales
have recorded a declining trend in 2026ytd. As ¢.50% of Lead Intelligent’s total orders
are connected to the domestic power battery market, a significant pullback in EV
demand would impact net capacity demand forecasts and thus pose downside risks.

2) Weaker-than-expected ESS capacity expansion progress: We forecast ESS’
contribution to overall battery equipment orders to be ¢.40% in 2026E-30E. ESS
demand is critical to offset the potential deceleration in power battery demand.
Therefore, weaker-than-expected ESS demand would pose downside risks to our
revenue and net profit forecasts due to possible disruptions in cash collection,
considering weaker ASPs and UTR in a softer cycle.

3) Slower-than-expected expansion in new business segments (solar PV, consumer
electronics, humanoid robot, etc.): Lead Intelligent aims to become a high-end
equipment platform company. As the contribution from non-battery segments becomes
more meaningful to counter the battery equipment segment deceleration, we may see
potential downside risks to our estimates if Lead Intelligent pauses non-battery segment
development and over-concentrates in the battery equipment segment.

Investment Thesis - Shuanghuan Driveline

Shuanghuan Driveline is one of the largest gear manufacturers in China and one of the
few capable of producing high-precision gears. We believe Shuanghuan’s EV gear
revenue will deliver an 18% CAGR in 2026-30E, driven by rising content value from
higher co-axial gearbox penetration and market share gains in ex-China markets. In
parallel, Shuanghuan is proactively developing new growth drivers in intelligent
transmission gears, for which we forecast a 27% CAGR in 2026-30E, expanding
applications from robotic vacuum cleaners to e-bikes and intelligent vehicles, while also
conducting R&D on robotic reduction gears and cooperating with more industrial and
humanoid robot OEMs on new reduction gear designs. We forecast 15%/16% firmwide
revenue/net profit CAGR in 2026-30E, reflecting internal operational efficiency
improvements that should offset lower margins at overseas factories in Hungary and
potentially Vietnam. We are Buy rated on consistently better-than-expected margins
and operational resilience, and we believe future catalysts include faster overseas
passenger-vehicle gear share gains and better-than-expected GPM improvement.

Price Target Risks and Methodology - Shuanghuan Driveline
Valuation: Our 12-month TP of Rmb45.50 is based on 25x 2027E P/E.

Downside risks: 1) Lower-than-expected market share in NEV segment; 2)
Lower-than-expected new energy revenue outlook; 3) Lower-than-expected industrial
robot gears revenue.
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Investment Thesis - Yiheda Automation

We are positive on Yiheda Automation’s business model to modernize China's
manufacturing and factory automation (FA) supply chain, as it drives the move away
from traditional mom & pop hardware stores and distributors by offering enhanced
efficiency and lower costs for manufacturers. The company provides concrete benefits
for clients such as: convenient online and offline channels, diverse SKUs, on-demand
CAD configuration, professional technology support, agile supply chain management
and competitive pricing. We are Buy rated on Yiheda with potential catalysts being faster
SKU expansion/strong FA demand/better operational performance than overseas peers.

Price Target Risks and Methodology - Yiheda Automation
Price target: Our 12m target price of Rmb35.7 is based on a 2027E P/E of 32x.

Downside risks: (1) Slower-than-expected SKU expansion; (2) Weak FA demand; (3)
intense competition.

Investment Thesis - Sanhua Intelligent Controls

Sanhuais a global leader in HVAC control & thermal management components. We like
its growth potential in humanoid robot actuators on top of a solid market leadership
position in its core business, and expect it to deliver 16%/17% revenue/net profit CAGR
in 2025-30E. On the HVAC component segment, we believe the company is well
positioned to deliver revenue growth above the residential HVAC industry, driven by
commercial HVAC market share gain and ramp up in sensor products. On the EV thermal
management segment, we believe the company’s revenue growth will be driven by
further global EV penetration increase and modest content value gain. In addition, we
see humanoid robots as a significant long-term technology trend, with Sanhua likely to
secure a key role in the supply chain, as a high visibility actuator assembler. Catalysts
include technology advancement in humanoid robot functionality, volume production
for humanoid robot big customers, and further EV penetrationin Europe. However, we
think the market has priced in a too bullish outlook for humanoid robots compared to
rather a delayed timeline of Optimus production. We are Neutral/Buy-rated on
Sanhua-A/H.

Price Target Risks and Methodology - Sanhua Intelligent Controls
Valuation: Our 12m target price for Sanhua A/H is Rmb38.6/HK$40.0, based on 2030E
P/E of 25X, discounted back to 2027E with a COE of 9.5%.

Sanhua-A key upside/downside risks: (1) Faster/Slower-than-expected revenue
contribution from humanoid robots; (2) Better/Worse-than-expected global EV sales;
(3) Better/Worse-than-expected home appliance sales.

Sanhua-H key downside risks: (1) Slower-than-expected revenue contribution from
humanoid robots; (2) Worse-than-expected global EV sales; (3) Worse-than-expected
home appliance sales.

Investment thesis: Han's Laser is the largest laser equipment provider in China, with
diverse end-market exposure, such as PCB, consumer electronics, lithium battery,
FPD/semi, general industrials. We expect to see robust earnings growth and continued
margins improvement in 2026-27E, driven by (1) increasing Al-related demand for the
PCB equipment business since 2025, driven by solid demand of Al servers and optical
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transceivers as well as equipment upgrade as a result of PCB specs upgrade and rising
PCB usage in Al servers; (2) new consumer electronics equipment opportunities due to
the upcoming form factor changes in the smartphone industry especially 3D printing for
titanium components; and (3) significant mix improvement with higher contribution
from PCB and electronics equipment. That said, we believe the share price has priced in
most of the earnings growth potentials with a balanced risk-reward profile among our
China Industrial Tech coverage. Hence, we are Neutral rated on the stock.

Target price: Our 12m-TP of Rmb115.0 is based on 30x 2027E P/E.

Upside risks: (1) Faster development in new Al related businesses; (2) Faster vertical
integration of core components. Downside risks: (1) End-market capex growth
slowdown; (2) Customer concentration risk.

Investment Thesis - Leader Harmonious Drive Systems Co.

We are Neutral rated on LeaderDrive, the domestic leader in China’s harmonic reduction
gear market. We are positive on the company for its growing harmonic reduction gear
TAM expansion, driven by a broadening set of applications both domestically and
globally across industrial robots, collaborative robots, humanoid/service robots, CNC
machine tools and other high-end equipment, including solar, SPE, medical and
aerospace. Beyond its core harmonic reduction gear business, LeaderDrive has also been
expanding its humanoid robot product offering toward higher-content integrated
modules, combining reducers with motors, encoders and sensors, which should support
higher value per robot versus selling standalone components. The company continues to
gain traction with overseas partners including volume shipments to the Chinese factories
of at least two of the Big 4 international robot brands since 2024 and expects more
meaningful revenue contribution into the next few years. While we are constructive on
the company’s long-term growth potential and see gradual humanoid robot
contribution kicking in, we maintain our Neutral rating as valuation already appears to
price in substantial long-run humanoid growth, leaving a more balanced risk-reward
despite the company’s improving content value and customer traction.

Price Target Risks and Methodology - Leader Harmonious Drive Systems Co.
Target price: Our 12-month target price for Leader Harmonious Drive Systems Co. is
Rmb186.7, based on a 2030E P/E of 50x discounted back to 2027E with an 11.5% CoE.

Upside risks: (1) faster-than-expected volume production and/or technology
advancement of humanoid robots; (2) faster-than-expected penetration into key robot
customers (especially foreign brands). Downside risks: (1) worse-than-expected
domestic industrial/collaborative robot demand; (2) more competition pressure from
overseas and local brands.

Investment Thesis - Luster LightTech Co.

Within the fast-growing machine vision sub-sector, we expect Luster’s
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Luster’s FZMotion motion capture system also began to increase its exposure to
humanoid robot data collection, creating a second growth driver alongside its core
machine vision business. While we are constructive on Luster’s long-term growth
potential from its humanoid MoCap (motion capture) business and higher-margin new
businesses, we maintain our Neutral rating as valuation already appears to reflect part of
this business mix improvement and humanoid-related optionality.

Price Target Risks and Methodology - Luster LightTech Co.

Price target: Our 12-month target price of Rmb40.1 comprises: (1) Rmb32.3 per share
for the main business valuation, based on 30x 2030E P/E discounted back to 2027E with
an 11.5% CoE, and (2) Rmb7.8 per share for Luster’s 0.42% equity stake in Zhipu
(2513.HK), based on the GS China Internet team’s DCF valuation discounted to 2027E.

Upside/downside risks: (1) Faster/slower-than-expected penetration and recovery in
the new energy sector; (2) Faster/slower-than-expected development of vision
software; (3) Better/worse-than-expected motion capture business development; (4)
Easing/Intensifying pricing competition in the machine vision industry.

Investment Thesis - Estun Automation Co.

Estun Automation Co is the domestic leader in industrial robots with in-house
production of servos and controllers. Its market share now ranks No.1 in the domestic
industrial robot market and is rapidly expanding market share in the automation
component market. We believe the tailwind from the trend of domestic substitution and
production automation by industrial robots will continue in the coming years. Per Estun,
the company aims to improve its product and business quality, and to compete directly
with the Big Four to further drive market share gains. However, we are cautious on its
margin outlook due to: 1) fierce price competition in its major end markets, auto and
auto electronics; 2) inconsistent earnings track record. We do recognize the company
already has credible monetization paths in “physical Al” for industrial settings and
meaningful optionality into the broader humanoid ecosystem, and forecast Al projects
to take up 10% of firmwide revenue by 2030E.

Price Target Risks and Methodology - Estun Automation Co.

Valuation: Our 12-month target prices for Estun A/H of Rmb14.7 /HK$11.6 are derived
from 2030E P/E of 35X and 25X, discounted to 2027E at a COE of 11.5%. We are Sell
rated on Estun A / Neutral on Estun H.

Upside risks for Estun A: (1) Faster-than-expected robotics market share gains; (2)
Better-than-expected margin trend; (3) Faster-than-expected humanoid robot
development progress.

Up/downside risks for Estun H: (1) Faster/slower-than-expected robotics market share
gains; (2) Better/worse-than-expected margin trend; (3) Faster/slower-than-expected
humanoid robot development progress.

Investment Thesis - OPT Machine Vision Tech Co.
OPT Machine Vision Tech competes in the high entry barrier, high penetration potential
machine vision space in China with global companies such as Keyence and Cognex.
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Machine vision is increasingly needed to meet high production quality standards and to
address labor shortages. We like OPT’s expanding solution capability to ride the fast
growth of the machine vision industry, with its key competitive strengths: (1) strong R&D
track record and comprehensive product line; (2) rich application experience and
first-hand data accumulation; and (3) fast response with 24 /7 onsite support and
hardware/total solutions within 4 hours/2 days. Looking into 2027E, we believe
consumer electronics revenue will pick up, supported by OPT’s 3D printing equipment
vision solutions and Al-powered defect inspection solutions, extending coverage to
more consumer electronics product categories, and penetration into module production
lines. With Al now empowering an increasing share of OPT’s total sales, we are
constructive on Al adoption to improve OPT’s internal workflow and enhance its
machine vision (especially software) product performance. That said, we see a balanced
risk-reward profile for the company compared to our China Industrial Tech coverage and
are Neutral rated on the stock.

Price Target Risks and Methodology - OPT Machine Vision Tech Co.
Price target: Our 12m TP of Rmb105.0 is based on a 2027E P/E multiple of 35X.

Upside risks: 1) Faster-than-expected Al adoption, 2) Faster-than-expected overseas
expansion. Downside risks: 1) Over-reliance on the consumer electronics
industry/single customer, 2) Pricing and margin decline due to competition.



