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全文摘要
在最近举行的罗德移动2026年第二季度财报电话会议中，公司分享了其业绩亮点，包括首次单季实现1亿人民币的营收，以及开发者服务和全球闪充产品“Engage Lab”收入分别增长32%和170%的显著成果。公司还强调了连续第五个盈利季度，毛利率提升197个基点的强劲表现。此外，新推出的产品和服务，如Sign off解决方案和GPT Boss升级，旨在增强客户参与度和扩大AI能力。管理层表达了对接下来季度的谨慎乐观，并承诺继续执行战略计划，推动长期增长。会议中，投资者有机会直接向管理层提问，并被鼓励与公司投资关系团队保持沟通。

章节速览
00:00 Mobile公司第二季度2026年财报电话会议
本次会议为Mobile公司2026年第二季度的财报电话会议，提醒参与者注意发言中包含的前瞻性声明可能因市场及运营条件的不确定性而与实际结果存在差异。会议开始后，将由公司高层进行准备好的发言，并随后进入问答环节，接受投资者提问。

02:14 2026年第二季度业绩里程碑：1000万营收新高
2026年第二季度，公司实现了RMB1000万的营收，创下历史新高，这是公司历史上首次单季度营收突破RMB1000万，主要得益于开发者服务收入的大幅增长和全球旗舰产品Engaged Lab的强劲表现。此外，公司还实现了净利润的首次季度盈利，运营现金流也显著改善，达到RMB2330万。这些成就不仅验证了公司战略转型的成功，还预示着公司在未来将保持强劲的增长势头。

05:40 全球开发者服务与AI平台增长显著
对话强调了开发者服务和全球闪存产品在本季度的强劲表现，包括创纪录的收入和合同价值增长。同时，介绍了企业AI代理平台GPT的升级，旨在提升全球市场竞争力和客户关系，以及持续创新以满足全球客户不断变化的需求，为未来营收增长和盈利能力提升奠定基础。

11:46 垂直应用与财务业绩分析
对话主要围绕垂直应用领域，特别是金融风险管理与市场情报的财务表现。报告指出，垂直应用收入同比下降，金融市场情报收入环比和同比分别下降11%和12%，主要由于中国市场的持续疲软需求。然而，公司通过优化产品组合和严格控制运营成本，实现了毛利润的显著增长和毛利率的大幅提升。此外，公司保持了强劲的净利润表现，连续第56个季度实现正向净利润，同时控制了运营费用的增长。

14:21 公司财务与业务指标深度解析
对话深入探讨了公司的财务状况和关键业务指标，包括成本增加的原因、客户留存率的显著提升、预收账款的高点记录、健康的现金流以及强劲的运营现金流入，这些都显示了公司业务的稳定性和增长潜力。

17:42 公司连续五个季度实现净盈利，业务表现强劲
公司在第二季度再次实现净盈利，连续五个季度保持盈利状态，展示了健康的财务状况和可持续的业务模式。核心开发者服务业务创历史新高，收入达7070万美元。移动引擎实验室业务迅速扩展，英语生活业务年增长率达到170%，ARR达到1460万美元。此外，公司现金流入强劲，经营活动带来2220万美元的现金流入，显示了良好的财务健康状况和运营效率。

20:07 Q2业绩强劲，展望未来增长
管理团队报告了Q2的出色表现，包括收入突破100亿、连续几个季度实现美国GAAP利润以及经营活动带来2.33亿的现金流入。展望未来，管理层对剩余季度持谨慎乐观态度，强调将继续严格管理并有选择性地投资于高优先级项目，以推动长期可持续增长。

22:42 公司新产品升级与战略意义解析
对话围绕公司推出的新服务和产品升级展开，包括签名服务、模型链及GPT盒升级等。这些举措旨在增强客户参与度，提升平台核心竞争力，而非盲目跟风。升级后的产品强化了公司平台的集成策略，增加了用户粘性，提高了合同平均价值，并开辟了新的收入来源。通过统一的AI模型网关，简化了客户操作，提升了AI代理功能，吸引了更多寻求生产级AI自动化而非仅限于原型的客户。这些升级不仅巩固了现有客户基础，还拓展了新的市场机会，体现了公司在全球销售、合规和基础设施领域的优势。

26:45 路易斯移动公司第二季度财务报告及问答会
会议主持人欢迎参加路易斯移动公司第二季度财务报告电话会议，会议包括公司领导的介绍和后续的问答环节。会议中提及了前瞻性陈述的法律风险，以及公司不承担更新这些陈述的义务，除非法律要求。

49:13 公司第二季度业绩亮眼，实现单季营收破亿
在第二季度，公司实现了历史性的单季营收超过1亿元人民币，其中开发者服务收入达到79.9百万人民币，创历史新高。全球产品Engage Lab表现强劲，收入达到14.6百万美元，同比增长170%。此外，公司现金流入达到23.3百万人民币，显示了强劲的财务表现。基于第一季度的良好业绩，公司对全年目标充满信心。

51:19 公司营收里程碑与全球业务拓展
公司实现了每季度1亿人民币的营收里程碑，同比增长13%，标志着移动云SaaS战略转型的成功。核心业务增长强劲，尤其是开发者服务，同比增长32%。全球产品Engage Lab表现突出，ARR达到1460万美元，同比增长120%，新增合同价值超过2740万元，客户数突破2100。公司计划继续扩大市场份额，推出新产品Sign Off，强化全球企业服务，目标是通过先进技术增强客户关系，加速全球增长。

55:55 企业AI平台升级与全球市场拓展
企业宣布其AI平台GPTbot的重大升级，旨在解决传统AI在业务系统集成和端到端任务执行上的限制，通过增强知识图谱、自动化工作流程和跨渠道协作，提升平台在全球市场的销售转化率。此外，企业强调了持续研发和产品创新的重要性，以应对全球市场的变化需求。财务方面，尽管垂直应用收入有所下降，但企业实现了连续50个季度的净利润增长，运营效率和产品组合优化推动了毛利率的显著提升。企业还透露了客户留存率创新高的积极信号，表明现有客户对产品和服务的高度认可。

01:07:17 公司业绩与新产品策略讨论
对话围绕公司近期业绩及未来规划展开，强调了第二季度财务表现强劲，包括收入突破百万元大关、连续实现美国GAAP盈利及经营活动产生大量现金流入。同时，管理层介绍了新服务和产品升级对增强客户参与度、优化平台功能以及开拓新收入来源的重要性，展现了公司稳健增长的战略布局。

发言总结
发言人1
他主持了路游移动公司2026年第二季度的业绩电话会议，首先提醒所有参与者注意财务数据中可能存在的前瞻性陈述与实际结果的重大差异。他介绍了公司第二季度实现的一亿人民币营收，特别强调了开发商服务和全球闪存产品Engage Lab的显著增长，以及研发投入和产品升级，如GPT Bot的生产级升级和Sign off的推出，这些举措旨在增强客户参与度并促进全球增长。他强调公司对成本纪律的坚持和对高潜力项目的资源分配，并对未来发展持积极态度。会议还指出，收益陈述中包含前瞻性声明，提醒参与者注意可能面临的风险、不确定性和不更新前瞻性声明的义务。他概述了第二季度的亮点，如首次单季度达到一亿人民币的收入、开发商服务收入的历史新高、全球旗舰产品“engage lab”的成就，以及毛利率的改善。他分享了对第三季度和第四季度的展望，以及对全年的乐观预期，讨论了业务扩张、新产品的推出和财务表现。最后，他强调了公司保持强劲财务表现和执行既定战略的重要性，并邀请参会者联系投资者关系团队。

问答回顾
发言人1 问：What are the highlights of the second quarter results for this company?
发言人1 答：The company highlighted achieving a record-high RMB 100 million revenue quarter, with the highest developer service revenue in history at RMB 79.9 million. The global flagship product, engaged lab, also had a strong quarter, recording $14 million in revenue, representing a 170% year-over-year growth. Gross margin improved by 197 basis points, and the company delivered a strong second quarter net profit with operational cash inflow of RMB 23.3 million.

发言人1 问：What are the company's future expectations and growth potential?
发言人1 答：While the company is pleased with the early pleasant surprise and the robust revenue momentum, it remains focused on the future. It anticipates continuing strong growth in many more quarters to come. The successful addition of new global customers to engaged lab and the growing customer base, with the customer number reaching 2,100 as of June 30, 2026, are indicators of the company's ongoing success and potential for future expansion.

发言人1 问：How does the company view its current strategic transformation?
发言人1 答：The company views the achievement of a RMB 100 million quarterly revenue as a validation of its strategic transformation, suggesting that this milestone supports the development of a 'turbo larger revenue foundation.' It indicates that the company is anchored by high-margin recurring revenue streams and is supported by consumer attention and enterprise momentum, serving as new growth engines for the company.

发言人1 问：What significant achievements did the developer services and engaged lab record?
发言人1 答：Developer services revenues, which include description services and value-added services, delivered an excellent performance with a core bit developer description services achieving another historic high in revenue, totaling RMB 70.7 million, up 32% year over year and 9% quarter over quarter. Engaged lab broke another record with the ARR reaching $14.6 million as of June 2026, showing a 170% year-over-year growth. The cumulative sign contract value for engaged lab exceeded RMB 200 million by the end of June 2026. Recognized revenue from engaged lab in Q2 2026 reached RMB 27.5 million, representing a year-over-year growth of 186%, with more than RMB 27.4 million worth of new contracts in that period.

发言人1 问：What are the key features of the enterprise AI agent platform, GPT about AI?
发言人1 答：The enterprise AI agent platform, GPT about AI, has been designed to enhance knowledge-based conversation, perform business analysis, and automate workflows across various communication channels. It includes features such as integrations with business systems, end-to-end top execution, audit trails, and human validation options.

发言人1 问：How does the upgraded GPT about AI support global expansion?
发言人1 答：The upgraded GPT about AI supports global expansion through becoming a production-ready solution to improve overseas sales conversion, offering native compatibility with global channels, and extending market reach across North America, Europe, and Southeast Asia.

发言人1 问：What vertical application revenue categories experienced changes, and how did they perform?
发言人1 答：Vertical application revenue categories that experienced changes include financial risk management and market intelligence. Financial risk management revenue decreased by 17% year over year and remained flat quarter over quarter. Market intelligence revenue decreased by 11% quarter over quarter and 12% year over year due to weak market demand for Chinese APIData.

发言人1 问：What are the recent financial performance highlights?
发言人1 答：Financial performance highlights include a year-over-year increase of 197 basis points in gross margin, recording another quarter of adjusted net profit, and maintaining a strong level of operating expenses. The company also achieved a record retention rate of 106% for the trailing 12 months and a historic high balance of advance cash collected from customers, signaling visibility into near-term revenue streams and strong cash liquidity.

发言人1 问：What is the significance of the 106% retention rate for the trailing 12 months?
发言人1 答：The 106% retention rate for the trailing 12 months is a significant achievement as it indicates strong product stickiness, expanded usage from the company's install base, and successful up-sell and cross-selling activities within the client base.

发言人1 问：What is the total deferred revenue as of June 30, 2026?
发言人1 答：As of June 30, 2026, the total deferred revenue was $181.9 million, which represents cash collected in advance from customers for future contract performance and is a high-quality leading indicator of near-term revenue streams.

发言人1 问：What are the financial highlights of the second quarter mentioned in the speech?
发言人1 答：The financial highlights of the second quarter include a year-over-year growth of 17% in gross profit, a gross margin that grew by 157 basis points, a dollar retention rate of 106% for core developers' service, and a net cash inflow from operating activities of $22.2 million.

发言人1 问：What is the significance of the quarterly results shared during the call?
发言人1 答：The quarterly results shared during the call reflect the considerable strength across the company's business, with the Q2 numbers being a significant achievement and setting a strong foundation for the financial year ahead.

发言人1 问：How does the company plan to continue its business execution moving forward?
发言人1 答：The company plans to continue executing against its established tactical priorities as it delivers on its execution roadmap, maintaining confidence that operational improvements will translate into financial statement enhancements.

发言人1 问：What does the management say about the Q2 and Q4 expectations for the year 2026?
发言人1 答：The management acknowledges the strong Q2 performance and while they are cautiously optimistic for the remainder of 2026, they remain cautious in their outlook for the future quarters.

发言人1 问：What are the new offerings and upgrades mentioned, and how do they benefit the company?
发言人1 答：The new offerings and upgrades mentioned include sign-offs, model legs, and improvements to the GP box. These benefits the company by differentiating it from competitors, expanding the value proposition for existing clients, reducing user lock-in, strengthening fraud defense, simplifying billing and operations, and preparing for the upcoming Q2 earnings report. They also help in driving durable and long-term sustainable growth.

发言人1 问：How do the new products and upgrades support the company's integrated platform strategy?
发言人1 答：The new products and upgrades support the integrated platform strategy by enhancing customer engagement and fraud protection, expanding the AI model vendor access, simplifying billing and operations, increasing the power of AI agents, and enabling the use of multiple language models. This drives up stickiness within current accounts, raises the average contract value, creates new revenue streams, and leverages the company's global sales, compliance, and infrastructure footprint.

发言人1 问：What are the four forward-looking statements based upon?
发言人1 答：The four forward-looking statements are based upon management's current expectations and current market operating conditions.

发言人1 问：What is the risk associated with the company's actual results?
发言人1 答：The company's actual results, performance, or achievements may differ materially from those in the forward-looking statements due to the difficulty of predicting market conditions.

发言人1 问：What achievement did the company record in the second quarter of 2026?
发言人1 答：In the second quarter of 2026, the company recorded business revenue in excess of RMB one hundred million for the first time, with a significant increase in developer service revenue to RMB seventy nine point nine million. The global flash product, engaged lab, also achieved a record high with $14.6 million in revenue, showing a 170% year-over-year growth.

发言人1 问：What is the significance of the RMB one hundred million quarterly revenue milestone?
发言人1 答：The achievement of RMB one hundred million quarterly revenue is significant as it represents a landmark validation of the company's strategic transformation to a SaaS model, providing a durable foundation for revenue growth. The revenue is also supported by high-margin recurring revenue, customer retention, and growing enterprise demand.

发言人1 问：What contributed to the developer services revenues growth?
发言人1 答：Developer services revenues, which include description services and value-added services, experienced excellent performance in the quarter. The core development team delivered a historic high in ordinary revenue, growing 32% year over year and 9% quarter over quarter, driven by an increase in both the number of customers andargo.

发言人1 问：How did the company's global flash product, engaged lab, perform in the second quarter?
发言人1 答：Engaged lab achieved a record high of $14.6 million in revenue, representing a 170% year-over-year growth. It also had a significant milestone where the cumulative five contract value exceeded RMB two hundred million by the end of the second quarter. The customer number for engaged lab reached 2,100 as of June 30, 2026, and the recognition revenue for engaged lab in Q2 of 2026 reached RMB 272,800,000, showing an outstanding 186% growth year over year.

发言人1 问：What new product was launched by the company?
发言人1 答：The company launched Signoff, a new solution designed to complement existing SMSOTP services and elevate identity verification for the global market. Signoff provides a more dependable approach to phone placement education across three key use cases: registration and logging, secure verification for high-risk operations, and marketing fraud prevention.

发言人1 问：What notable wins were mentioned in the quarter?
发言人1 答：Notable wins in the quarter included contracts with Bank of China, NCX, MTEC, and HASTY, with a total value of RMB 92,000,000. The company's traditional quarterly online shopping event six18 also contributed to the revenue growth in the quarter.

发言人1 问：What are the three pillars of GPT bot's major production-grade upgrade?
发言人1 答：The three pillars of GPT bot's major production-grade upgrade are a graph-enhanced knowledge base for context-aware business analysts, autonomy through workflow automation across fourteen communication channels, and native compatibility with global channels.

发言人1 问：How will the GPT bot production-ready solution benefit the company's international expansion?
发言人1 答：The GPT bot production-ready solution will benefit the company's international expansion by transforming the platform into a production-grade solution to improve overseas sales conversion, native compatibility with global channels to extend market reach across North America, Europe, and Southeast Asia, and by strengthening the company's ability to deal with multinationals and regulated sectors.

发言人1 问：What financial results are attributed to the company's ongoing revenue growth?
发言人1 答：The financial results attributed to the company's ongoing revenue growth include a strong Q2 quarter with a year-over-year increase in gross profit to RMB 69.2 million, a significant improvement in gross margin by 197 basis points year-over-year, and the ability to convert business scale into sustainable profit generation.

发言人1 问：How did the company's operating expenses perform in the latest quarter?
发言人1 答：In the latest quarter, the company's operating expenses grew by 2% quarter-over-quarter to RMB 67.6 million and by 11% year-over-year. Expenses remained within forecasts, with operating income at RMB 23.3 million, reflecting the company's effective management of costs.

发言人1 问：What are the significant performance indicators the company closely monitors?
发言人1 答：The company closely monitors several important performance indicators, including the nine-dollar retention rate, net dollar increase in recurring revenue, total deferred revenue, balance as a high-quality leading indicator, and term days as a measure of cash collection efficiency.

发言人1 问：How did the company's international business perform in the latest quarter?
发言人1 答：The company's international business performed exceptionally well in the latest quarter, exceeding past records with an ARR of US dollars 14.6 million as of June 30, 2026. The company achieved a revenue of US dollars 70.7 million, a 17% year-over-year growth, and maintained a strong 99% retention rate for core development services.

发言人1 问：What were the three key highlights mentioned for the second quarter?
发言人1 答：The three key highlights for the second quarter were: 1) quarterly revenue exceeded $100 million for the first time, 2) the company recorded a few consecutive quarters of U.S. GAAP profit, and 3) operating activities brought in net cash inflow of $64 million.

发言人1 问：How does the company plan to approach cost discipline and resource allocation moving forward?
发言人1 答：The company plans to continue exercising strict cost discipline while allocating resources to high-potential initiatives that are critical for driving durable and long-term sustainable growth.

发言人1 问：What new services and upgrades have been launched, and how do they benefit the company?
发言人1 答：The company has launched new services such as sign-off and model like upgrades, along with some upgrades to GPT-Boss. These are not just current trends but are designed to enhance customer engagement and strengthen the core business. For instance, sign-up expands the English language value proposition, reduces user lock-in, strengthens fraud defense, and provides high-value authenticated revenue from existing clients. Model like that was also mentioned as a way to address the enterprise space and provide a unified AI model gateway for customers, simplifying integration, billing, and operations.

发言人1 问：What is the purpose of the new services and upgrades mentioned?
发言人1 答：The purpose of the new services and upgrades is to enhance customer engagement and strengthen the core business by expanding the value proposition of the English language, reducing user lock-in, improving fraud defense, and generating high-value authenticated revenue from existing global enterprise clients.

发言人1 问：What is the impact of the new product offerings on the company's strategy and revenue?
发言人1 答：The new product offerings reinforce the company's integrated platform strategy, deepen customer stickiness, increase average revenue value, and open up a new revenue stream by leveraging the global sales, compliance, and infrastructure footprint.

发言人1 问：What are the three key highlights mentioned for the second quarter?
发言人1 答：The three key highlights for the second quarter are: 1) quarterly revenue exceeding $100 million, 2) recording a few consecutive quarters of positive US GAAP profit, and 3) generating net cash inflow of $22.2 million in operating activities.

