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HON: It's all about the Honey, Honey, Honey; key questions

before investor day + a recap of RemainCo. thesis

As a quick recap, Honeywell is spinning off it's Aerospace Technologies (AT) at the end of this

. . . . . . Close Date 9 Jun 2026
month. AT had an investor day earlier this month, with automation-focused RemainCo. set i
) . B HON Close Price (USD) 215.70
to have theirs tomorrow. We estimate the value of each remainco. share at $107, based .
Price Target (USD) 233.00

on our individual valuation of PA&T, |IA, and BA. Listed below are key themes to get a point of

i Upside/(Downside)
view on.
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- Is Honeywell just a combination of three different automation businesses? What's the SPX
through-line here - while spinning off aerospace does help narrow management bandwidth, FYE
Div Yield

each of these businesses already had CEOs, and they run relatively independently. What is

going to change, if anything?
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- We're genuinely worried about the outlook for PA&T. Catalysts and licensing technology Performance
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Source: Bloomberg, Bernstein estimates and analysis.

- Industrial Automation (IA) is really a collection of six (soon to be four) sub-scale businesses.  price Performance, 1YR

While we like the spin of WWS and PPS, the question that remains unanswered is the role
the remaining sensors business has in Honeywell’s broader portfolio. It’s not really a growth 5260
driver and margins are OK - is that really what HON expects from this business? 4240
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- The role of Forge is our last big question. Vimal has published multiple white papers s200
highlighting Forge sitting at the heart of Honeywell’s strategy going forward. But we are 5180
still unsure how it is different from OpenBlue or Building X (JCI and Siemens respectively),
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which are also brand agnostic optimization platforms. We're especially interested to
understand how this offers a throughline through all of Honeywell’s businesses, and why it
isn't something a more digitally native 3P can develop on their own with Al.

Investment Implications
We rate Honeywell Market-Perform with TP - $ 233.00
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DETAILS

Thesis summary:

We are Market-Perform on Honeywell’s stock. We think the spin-off is the right strategic move, and will allow mgmt. to focus on
the automation-focused RemainCo. With that said, the three remaining BUs have very different types of automation within
them (and competing outlooks).

We’re most bullish on building automation (BA); there’s a clear use case for power efficiency as costs continue to rise
and given BA is the largest, fastest growing, most profitable piece of RemainCo., it will receive the management attention

it deserves. While there are other competitors in the space (JCI, Siemens, etc.), they all have data center exposure that is
likely more important for management, giving Honeywell a unique ability to focus on the space when competitors are
somewhat distracted.

We are not optimistic about the Process Automation and Technology business; Honeywell is much more O&G focused
where CapEx is expected to be depressed (outside of LNG tailwinds), they do not have the exposure to life sciences or power
that competitors like Emerson do. We also think Honeywell is overexposed to the ME in PA&T (26% vs. 9% for Emerson),
which may be a good thing long term based on the resolution of ongoing conflicts but near-term creates a risk factor to
valuation. The UOP business (which is effectively a catalyst / tech. licensing play) in PA&T also doesn’t have a great outlook;
refineries are running at lower util. which will lead to fewer or delayed catalyst recharges impacting growth.

We’re not sure what to think about the Industrial Automation (IA business). It has been a bit of a “catch all” housing

some very different business units (ranging from warehouse software to combustion sensors). Honeywell is spinning off the
warehouse solutions (WWS) and ruggedized handheld equipment business that sits here (that have been drags on growth post
COVID) which will bump up growth a few points, but we don’t think we’ll see much beyond LSD given mgmt. focus will be on BA
and PA&T.

“Forge” is a wildcard. Management is talking about it as the heart of the company’s strategy going forward; while we see some
promising examples, we need to see more financial reporting on this similar to EMR / ROK before we know if it is truly having
large scale impact or is just wishful marketing.

Comments on recent performance and company structure

Honeywell has underperformed both the broader market and its peers post-COVID (across aerospace and automation
names). Growth has been tepid, at a time when aerospace in particular has had major tailwinds. The company has undertaken
arange of portfolio streamlining actions - driven both organically and by activist investor pressure. In late 2024, the
company announced they were spinning off its advanced materials business (now traded as Solstice); soon after, they
also announced the spin of their aerospace business leaving an automation-focused RemainCo. Multiple sales of smaller
business have also been completed / are in flight.

RemainCo. will house three BUs - all named after some flavor of “automation”. However, that is about where the
similarities end. Each of these business units differ significantly in products, customers, and growth outlook, with some of
them also housing disparate sub-BUs within them.

¢ Building Automation will be the largest of the three units - it has also been the highest margin and fastest growing of
the three segments. The product portfolio includes control panels, building management system software (BMS), fire alarms,
intrusion detection, etc.

¢ Process Automation and Technology is the next largest segment; this business focused largely on Oil and Gas process
automation (and Honeywell is considered a top player in the space). There are two distinct sub-BUs; core process automation
focuses on distributed control systems and plant software while UOP (bamed for an earlier acquisition of Universal Oil
Products) produces catalysts and licenses technologies for O&G facilities.

¢ Industrial Automation is the final business which is also the smallest and lowest margin of the three; it houses multiple
distinct sub-business units ranging from warehouse solutions to thermal sensors for combustion to ruggedized barcode
scanners. Margins have struggled given exposure to the warehouse sector (where overbuilding post COVID hurt demand)
and commoditized retail products.

U.S. MULTI INDUSTRY & ELECTRICAL EQUIPMENT 2
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EXHIBIT 1: HON Financial Performance Snapshot

HON indexed stock performance
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EXHIBIT 2: HON Business Line Description

Process Automation and
Tech. (PA&T)

Process automation business;

sensors, controls, software with

exposure to chemicals, refining,
paper and pulp, catalysts, etc.

Sensing and metering business;
focus on warehouse and factory-
floor equip., material handling,
sensors, worker productivity, etc.

Aerospace business being

spun off 06/29/2026

= Asrospace Technologies
w Industrial Automation
= Building Automation

Process Automation

Industrial Automation 2
(14) Aerospace Technologies

Avionics, propulsion, connectivity

systems, environmental control for

commercial, business, defense,
and space platforms

St ng (:.:;nm“m"
Building mgmt., HVAC controls,
i fire and life safety, security;
Overview focused on office campuses,
hospitals, public infrastructure
etc
Share of
- 250,
total (1Q26) 20-25%
Sesmant Mid 20s
operating %

Illustrative

products Broad portfolio; Control panels,

thermostats, BMS, fire alarms,
intrusion detection technology,
occupancy sensors, etc.

15-20% 15-20%
Mid 20s High teens
{Weakest business)
- . T c
& pa— =\ = Iy ﬁa'
(E} - — = L b- "

Six distinct sub-units with variety
of products ranging from utility
meters to palletizers to sensor

units that feed OEM products

Process Knowledge System
(flagship DCS), controllers, /0
modules, APC software, catalysts

S‘\t’%'

Products across cabin / cockpit,
power & propulsion, sensors &
navigation, control systems,
emerging technologies, etc.

Strong integrated building
management solution product
(BMS) especially for complex sites

Commentary Good product breadth in largely
commoditized room devices,
but less room to differentiate

there vs. competition (JCI,
Carrier, Schneider, Siemens, etc.)

Source: Bernstein Analysis, Company Reports
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Considered a global leader in
process automation (DCS + APC
+ lifecycle services) on par with
Emerson / Yokogawa, ABB

Strong moat with Experion PKS

“Plug figure” business where
products without a home sit

Weakness driven by warehouse /
handheld equipment due to post-
COVID overinvestment; however,

that gives Honeywell a large install these businesses are being sold so

base in refining and natural gas

the growth and margin profile of
the remaining BU should improve

Major player in aerospace
systems; particularly strong
in cockpit/ avionics / APUs

Aerospace business expected
to be spun-off in June 2026
as an independent entity
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Thesis Overview:

We are Market-Perform on Honeywell's RemainCo. because the outlook is distinct (and not uniformly positive or negative)
for each of its three business units, there is execution uncertainty associated with the spin, and we are unsure how
effective its Forge strategy will be in the long run given a lack of published data. In subsequent sections of this document, we
share our opinions on these topics.

EXHIBIT 3: Honeywell Investment Thesis

Investment thesis

Upside catalysts

Downside catalysts

We think the spinoff of Honeywell's Aerospace business is the right strategic move for the company to re-
focus on its automation core; however, it is worth noting that the remaining business units are distinct types of
automation without significant tech. / customer overlap

Of the RemainCo. BUs, the mest important platform is building automation (BA). While other companies
also focus on the space, it is the core growth driver only for Honeywell which will ensure it receives maximum

mgmt. bandwidth (unlike JCI for example where the story is DCs)

In addition, BA continues to gain importance with customers as rising demand for power increases costs,
which Honeywell tech. can play a key role in reducing

We think outlook is less positive for PA&T biz.; HON more exposed to geopolitical risk vs. peers (which we

e Continued growth in

Building Automation

Positive uptake of Forge
product reflecting in
more recurring revenue

0 Margin expansion in 1A

business post WWS /
PPS spin

° Power prices stay stable

or decline as supply
comes online (reducing
impetus for building
automation})

Weakness / delays in
LNG projects which
market is not pricing

Organizational drag from

think market underappreciates) and more weighted towards O&G where growth outlook ex-LNG is tepid o 5
spin-off of aerospace

*  For the remaining Industrial Automation ({IA) unit, we think the sale of WWS and PPS businesses are positives
that can help solve margin challenges, but we do not expect growth beyond LSD given end market exposure

*  Lastly, Honeywell's cross-BU “Forge” analytics is worth watching; early results positive (delivers customer
value), but we need to see more data from Honeywell on metrics before this warrants multiple uprating

Bernstein vs. consensus Valuation Ratings distribution
NTM +1 Target
multiple
Bern  Consensus  Sbdiff. 1A
Revenue ($B) 39,388 39,454 0% 41,715 41,838 0% 44,165 43,970 0%
BA
Adj. segment op. profit ($B) 9,010 9,060 1% 9,774 9,912 4% 10,484 10,593 1%
PART!
EPS (Adj. Diluted) ($) 10.42 10.52 1% 11.37 11.43 0% 12.53 12.49 %
Valuation (ex-Aeraspace)  Current  Target Difference Target
price
EV/EBIT (NTM) N/A 16.7x N/A
Based on SOTP of
1. Process automation and technology; 2. Only of core business, excludes investments in other companies HON’s three BUs

Mote: Revenue / Profit / EPS shown in table above include aesrospace
Source: Bernstein Analysis and Estimates, Visible Alpha, Bloomberg
I. Building Automation
We think Building Automation will be the primary driver behind Honeywell’s growth looking ahead for three reasons:

First, given it is the biggest, fastest growing, and most profitable of RemainCos. three segments, we expect BA will have the
greatest share of management’s bandwidth. Other players in building automation (JCI, Siemens, etc.) have data center
exposure as a more attractive distraction to pursue; we think part of Honeywell’s right to win here is that it is the largest player
globally for whom building automation is the top priority. We already see this manifesting as increased R&D spend

and aggressive hiring (~600 engineers for new product development) which seems to skew towards BA. We do not think
competitors in the space will be as aggressive given they have other priority areas to deploy capital.

Next, we also think building automation has structural tailwinds from rising power prices; building managers are constantly
looking for ways to reduce operating costs and any innovation here from Honeywell can give them an edge vs. peers.
Even if construction does slow down - software offerings that promise cost optimization (like Honeywell Forge which we
discuss later in this document) have a clear value proposition.

Lastly, the business is relatively concentrated with only a few competitors; there is a heavy trust component to building
automation that prevents new players from making meaningful inroads in the near-term. As incumbents deploy Al to drive more
efficiency in their products, we expect this moat to only deepen further (giving Honeywell a relatively stable base to build off).

Il. Process Automation and Technology

U.S. MULTI INDUSTRY & ELECTRICAL EQUIPMENT 4



Varun Govindaraj +1917 344 8543 varun.govindaraj@bernsteinsg.com 10 June 2026

PA&T is the sector we are most bearish on for our outlook. First, we think HON is overexposed to the Middle East
compared to peers; given we are experiencing an elevated level of volatility in the region, we have concerns around the growth
outlook for that part of the business even if existing conflicts are resolved in the near term. As such, we have applied a discount
to Honeywell’s PA&T business when valuing the BU.

Second, we also think PA&T is heavily exposed to O&G vs. other process industry sectors like life sciences and power
that are faster growing. CapEx outlooks are structurally lower for refining (plants running under capacity, uncertainty

around future investments) which are partially offset by strength in LNG investments (which for Honeywell are also
concentrated in the Middle East). We think the outlook for the UOP business (catalysts and licensing tech.) is also weak;
lower utilization of refineries reduces / delays the need for catalyst recharges which also impacts the growth outlook for PA&T.
We also see this when looking at publicly traded catalyst names that trade at HSD EV/EBIT valuations.

Il Industrial Automation

We’re not sure what to make of the Industrial Automation business. It currently holds six distinct businesses - Sensing and
Safety Technologies (SST), Process Measurement and Controls (PMC), Smart Energy, Thermal Solutions, Productivity Solutions
and Services (PSS), Warehouse and Workflow Solutions (WWS). Examples of products each segment offers include:

1. SST - Sensors that go into OEM equipment in sectors like HVAC, Medical Devices, etc.; not sold directly to end customers.
2. PMC - Largely process industry related - sensors, transmitters, and fire / gas detection equipment (with an O&G lean)

3. Smart Energy - Metering for utilities (power, water, gas)

4. Thermal Solutions - Industrial combustion controls, burner management

5. WWS - Palletizers, sorters, conveyers, warehouse management software

6. PSS - Handheld barcode scanners, ruggedized equipment

WWS and PSS have been significant drags on growth within IA over the last couple of years - Honeywell has
announced their sale (expected to close in 2H26). With that said, we still think the remaining businesses are relatively
disparate and outside of PMC (which should sit in PA&T) have a limited strategic role in the broader portfolio. At the aggregate
level, we expect a better outlook for IA (ex WWS and PSS) than PA&T, but at the end of the day these are sub-scale businesses
that we worry will not receive enough attention from management. We think it would be prudent for management to consider
further spins / sales within this segment.

IV. Forge

Forge is Honeywell’s hardware-agnostic software suite that can help clients manage their broader portfolio of
buildings - and a technology that has been flagged as key to future growth of the company. It is not hard to understand why
management is positioning it as such; solutions like Forge are priced as Saa$S offerings creating a recurring revenue stream
unlike existing BMS which are often sold as one time licenses. Forge’s ability to run predictive analytics and conduct
energy optimization of a portfolio of buildings creates a clear value proposition for customers. With that said, this

is not a unique product, JCI, Siemens and other players have similar optimization solutions that sit one level above a facility-
level BMS that compete with Forge. We do not think the technology behind Forge is differentiated, Al models are getting
commoditized, and we expect that to eventually be the case here as well. Where Honeywell claims differentiation (and where we
are still skeptical) is that it plays in both building management and process automation at scale, giving Forge the edge in
more complex industrial companies with a mix of both facility types. This is true, the only real competitor that does both building
automation and process automation at scale is Schneider Electric - other companies named skew heavily in one direction or
the other. But we are still in extremely early innings on adoption; management has provided some curated examples on
how the product has created value, but we are yet to see serious financial reporting that investors can look for during earnings
releases. Until that happens, we think the narrative around Forge remains a “show me” story.

U.S. MULTI INDUSTRY & ELECTRICAL EQUIPMENT 5
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EXHIBIT 4: Building Automation Outlook

Recent performance trends for BA Three drivers behind continued strength for HON BA business

Quarterly revenue ($B) Organic growth (%)
536 10%
.
8%
528
6%
.
$28 a%
$18 2%
.
0%
$1B
-2% 2
H0B _A0%
1024 2024 3024 4024 1025 2025 3Q25 4025 1026

. BA revenue

BA organic growth %
Strong performance in building automation with HSD growth for the last
6Qs; two major drivers behind solid growth; data centers (for North
America) and the Middle East (ex-recent conflict related headwinds)

China is ~5% of the building automation portfolio which limits the drag it
can create from weak construction activity; we believe this is not the case
for other building automation players that are much more exposed

Growth relatively broad-based across both products and solutions

Source: Bernstein Estimates and Analysis, Company Reports

EXHIBIT 5: Process Automation and Technology Outlook

Recent performance trends for PA&T Two major concerns around PA&T business outlook

528

5
B

Quarterly revenue ($B) ‘Organic growth (%)

nl
ey
T .
‘ | ‘ |
'
\
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'
v

2025 3Q25 4Q35  1Q26

8%

6%

4%

| | | | |
0B

1Q24 2Q24 3Q24  4Q24 3

g

E—— PART revenue

PAET organic growth %
Weak organic growth for multiple Qs; turned negative in late 2025

Two distinct businesses sit within this BU; Process Automation
business is like EMR (equipment and controls for process industries)
while UOP is a separate business foeusing on licensing process
technologies and supplying catalysts, adsorbents and specialty
equip. for hydrocarbon industry

UOP has seen the biggest hit in recent quarters; lower
utilization/throughput in refineries causing structurally less need for
catalyst replacement (aftermarket - which is where UOP sits - was
down 10% organic in 1Q26)

Source: Bernstein Estimates and Analysis, Company Financials

u.s.
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@ Management focus vs. competitors

Post-spin, BA becomes Honeywell's fastest growing & most profitable
biz.; most competitors focusing on BA have other Bus that are larger and /
or more attractive (e.g., JCl and Schneider with DC cooling equip.)

We think this gives Honeywell an edge; can deploy more mgmt. focus

@ Rising power costs drive demand

Power prices continue to rise as demand increases; ereates a structural
need for BA (especially analytics) that can measurably optimize costs

Multiple underlying factors driving power costs; data center usage,
electrification, increased capex by utilities put upward pressure on it

@ Nature of the industry

This is a market with a handful of players (JCI, Honeywell, Schneider,
Siemens); there are barriers to entry that prevent new entrants from easily
capturing share without a significantly better product

We believe growth will be driven by the software layer (BEMS and overlaid
cloud analytics); while all players claim to have differentiated offerings, we
think these are incremental (e.g., everyone has vendor agnostic analytics layer)

With that said, the nature of competition means they don’t need to be
differentiated; BMS are mission critical products with real cost benefits

We do not think there is material Al risk at either level; (i) BMS need to be
able to engage effectively with physical hardware and controllers and (ii) while
Al can run cloud analytics, all players are weaving Al into their core offering

® Geopolitical exposure

Honeywell's PA&T business has significantly more exposure to the ME
compared to its peers; even if recent geopolitical tensions clear, we
believe environment warrants a risk premia on multiple

Share of Middle East +
Africa revenue (%)
30%
20%
0%

Honeywell Yokogawa ABB Emerson

@ End segment exposure

We believe HON's PA&T business is also much more exposed to
hydrocarbons / O&G vs. other process sectors (pharma / power)

Concerning because refining capex expected to decline (due to
overcapacity / uncertainty around long-term demand)

LNG a real tailwind (double digit growth in 1Q26) supported by Air
Products acquisition for ~$2B, but HON cannot take advantage of
positive pharma and power trends like Emerson can

Compared to Emerson, aftermarket revenues are also marginally
lower as a share of the total (~55% for HON vs. 60%+ for EMR) which
also indicates less resilience to a downcycle in O&G capex
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EXHIBIT 6: Industrial Automation Outlook

Recent performance trends for I1A Six distinct sub-businesses with differing outloocks and customers

Quarterly revenue ($B) Organic growth (%) * Portfolio of sensors that are used as inputs by OEMs (e.g., HON
$2.08 5% - temperature sensors would sit in an HVAC unit)
a * More focused on process and precision sensing; not much of
th discrete factory automation use cases

]

=1

_________ 0% .
$1.58
* Process industry focused; gas and flame detectors (largest part of
; .~ - business) and some process field instruments (e.g., flow sensors)
-59
$1.08 3 4 * We're not sure why this still sits under A and not PA&T; would
expect this moves sooner rather than later
i A0 oo
’
o '} r a + Utilities focused; gas, power, and water meters / metering
) _15% E 5 solutions sold to power / water companies and municipalities
e c
Fia Y . Limited strategic fit with rest of HON; eandidate for spin / sale

$0.08 1 I N B —iah
1024 2024 3Q24 4Q24 1Q35 Q25 3025 4Q25 1026 1 *+ Components for industrial boilers, furnaces, ovens (e.g., controls,
E 5 burners, gas valves, etc.); sold to OEMs making combustion equip.
A revenue = = = = |Aorganic growth % = E
£ 3 * High quality (expect to see strong margins) with solid
. . . ) . aftermarket potential; limited strategic fit but good to keep
+ Historically been a bit of a “plug figure” for Honeywellwhere things oo
withoutahiome'go to sit; lowest margin {<20%]) business segmient * E2E warehouse and distribution center automation (intelligent
74
+  Performance weakness (both growth and margin)due to Workflow and g conveyers, sortation, execution software, etc.); struggled post-COVID
Warehouse Solutions (WWS) and Productivity Solutions and Services * Sold to a strategic buyer; expected to be divested in 2H 2026
(PSS) which struggled due to over-investment after COVID
+  Along with aerospace spin, HON has also found buyers for WWS and . Mobile com puters, rulgge:iwzet?l handheld items, barcode scanners;
PSS which we think changes the profile of the BU; these accounted a & mostly physical equipment in a commoditizing hardware market

sizeable portion (>30%) and contributed to all the performance drag +  Also sold for $1.4B and expected to close in 2H 2026

Source: Bernstein Estimates and Analysis, Company Reports

EXHIBIT 7. Perspectives on Forge

What is Honeywell Forge? BERM perspective on Forge outlook ... four key questions

Digital platform combining Honeywell's H @ Can it create tangible value?
current install base of equipment with Al | *  Yes. It already has.

to provide sector-specific insights ; *  Honeywell has provided select examples in their automation whitepapers of customers that have

seen value in using the Forge platform.

= For example: “A global energy company currently utilizes Honeywell Forge Plantwide Optimizer
offerings across multiple refineries where ops. were previously reactive and predefined to optimize

Cloud-based, vendor agnostic tool (can
also connect to non-Hon equipment); more

of a recurring revenue stream vs. one time | inventory and Logistics planning throUgireal-time visibility / predictive control. This resolved complex
H interactions across refinery units and provided E2E connectivity between planning models &
Can connect across multiple end ' operational execution, resulti ing | in tens of millions in annualized benefits from lower product
segments - buildings and infrastructure, ! costs & improved demand fulfillment.
il and gas facilities, power plants, etc. ! @ \s it differentiated?
Positioned as forward-looking growth driver; = Maybe - but we need more proof points to confirm.
likely to see more information inthe runup | *  We do not think Honeywell's edge is in the underlying technology itself; most competitors have
to / immediately after the aerospace spin | some version of this for their own end industry (e.g., OpenBlue from JCI, Building X from Siemens)
*  The edge is more in Honeywell's overall breadth; it's one of few players that offer selutions that
2 B encompass both building management (HVAC, security, cyber) and process operations which is
gg “HoneywellForgeisthe valuable in industries where systems are operationally coupled (life sciences, DCs, hospitals, etc.) ...
heart of our growth 1 but there are still arguments to use multiple “best of breed” software
strategy...and is at an H o

We expect to see Honeywell have an edge in complex industrial campuses vs. simple facilities
inflection point™ H
! @ Can it move valuation?

~Vimal Kapur (CEO) i . Eventually, but we're not there yet.
== o« L= *  The argument that Forge is a valuation driver is built on the thesis that it creates a high-margin,
e oty ainss g s 1= ] sticky, recurring revenue stream; this is something multiple automation companies are pushing
i today (Rockwell with Plex, Emerson with Aspen, etc.).
b reaane | S : *  While we agree with this in practice, Honeywell has not yet scaled their Forge business to the
Lol - —li H level where we see this materialize in valuation (only connects to LSD % of HOM install base); the
ey | — strategy is defined but commercial execution must now play out
C— e | S [ +  Wewould want to see more concrete tracking and reporting from Honeywellin their engagement
Honeywell Forge fremewark ! with the market (e.g., ARR revenue share, etc.); we fully expect to, once the aero. spin completes

Source: Bernstein Analysis, Company Reports

U.S. MULTI INDUSTRY & ELECTRICAL EQUIPMENT 7
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EXHIBIT 8: Honeywell literature on Forge

Honeywell Forge is the heart of our growth strategy...and is at an

inflection point

Significant advancements in computing power and data science represent a paradigm shift in our ability
to unlock an autonomous future for our customers through innovations in the Honeywell Forge
platform. Honeywell Forge is our hardware-agnostic, open-architecture platform designed to harness
the power of our extensive domain expertise to provide scalable, customizable, Al-enabled solutions
that deliver actionable enterprise-level insights in real-time. We intend to share much more about
Honeywell Forge closer to the separation in the second half of this year.

Ontology plays an increasingly critical role within the Key components of an ontology:
Honeywell Forge ecosystem and represents a ;

f = - . Categories or type of
meaningful source of differentiation for our offerings. Concepts / things in a domain
Ontology is a formal, structured representation of Classes Ex: customers, sites,

. 3 assets, points, efc.

knowledge that defines concepts, properties, and
relationships within a specific domain. The . Characteristics that

i O~ Attributes / describe the objects
advancement in large language models over the last 18 O__O Properties Ex: age, serial number,
months has fundamentally transformed our ability to measures, etc.
bridge unstructured and unusable historical data from Conmetlions buiwasa
decades of text-based reports, technician notes, and E o Relationships / different entities

s a : o Connections Ex: is_pan_of, located_in,

operational documentation into a formal ontology, supplied_by

creating a shared vocabulary and logical structure for
complex information.

Source: Honeywell White Papers
Valuation

We value Honeywell as a SOTP of its three RemainCo. BUs. Note that this does not include the value of any equity interests
in other companies (where Honeywell has some exposure), it is a pure SOTP of the businesses only.

BA: We value this business at between 17 - 19x NTM+1 EBIT (estimated at $2.4B) based on comps. We value Honeywell at
the lower end of this range as there are no pure plays and most other companies have data center exposure which elevates their
multiples.

PA&T: We value this business at 14 - 15x NTM+1 EBIT (estimated at $1.7B) based on comps. This is at a discount to players
like Emerson and ABB which are at the higher end of the range (given they have software exposure), with additional discounts
for Honeywell’s catalyst / Middle East heavy exposure.

IA: We value this business at 14 - 15x NTM+1 EBIT (estimated at $1.1B). This is around the average of other players with
sensor / safety detection equipment, with a small discount for holding multiple sub-scale businesses.

Assuming RemainCo. retains ~$15B of Honeywell’s debt, this implies a share price range of $101 - 113 per share. We use
the average of these numbers ($107) to set our share price target for the RemainCo.

In addition, we also value Honeywell including the value of its Aerospace business at 20x NTM + 1 EPS (estimated at $11.64)
giving us a target price for the full business of $233.00. However, we think the RemainCo. valuation is more important given it
reflects value of the automation business.

U.S. MULTI INDUSTRY & ELECTRICAL EQUIPMENT 8
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EXHIBIT 9: SOTP Share Price Calculation

Building Automation Process Automation and Technology Industrial automation

+ Johnson Controls (23x) +  Emerson (22x) + Sensata (13x)
Siemens (18x) +  Yokogawa (13x) +  Amphenol (20x)
+ Schneider Electric (20x) +  ABB (26x) + TE Connectivity (15x)
+ Clariant (9%) + MSA Safety (15%)
Comps. +  KBR(8x)
(FY1 EV/EBIT} We value HON at around 17 - 19x NTM We value HON at around 14 - 15x NTM
EV/EBIT; most of these companies have We value HON at around 14 - 15x NTM EV/EBIT; middle of the pack once sale
other business lines that cloud the EV/EBIT; closer to Yokogawa / Clariant / of WWS / PPS focus the business unit;
multiple. JCI's is heavily impacted by data KBR given lower software revenue & Amphenol not great comparable given
center cooling where HON is not exposed exposure to catalyst tech. / Middle East high DC exposure from connectors
CNTMEY
EBIT $2.48 $1.78 $1.1B
(Est.)
Seg;‘f“‘ $40.1-44.98 $23.4-25.1B $15.7-16.8B
N (i i e
Implied enterprise value Implied equity value i Implied share price E
Company i E
‘le"e_l $64.3-71.8B | $101-113/ share I
valuation $79.3-86.88 (Assumed ~$158 of net : (vs. ~$210 - 220/ share !
debt with RemainCo.) i for full business pre-spin) !
! 1

Note: Excludes ownership
stakes in any other entities

Source: Bernstein Analysis and Estimates, Visible Alpha

EXHIBIT 10: Honeywell Thesis Recap
© We think the spinoff of Honeywell’s Aerospace business is the right strategic move for the company to re-focus

on its automation core; however, it is worth noting that the remaining business units are distinct types of
automation without significant tech. / customer overlap

© Of the RemainCo. BUs, the most important platform is building automation (BA). While other companies also
focus on the space, it is the core growth driver only for Honeywell which will ensure it receives maximum mgmt.
bandwidth (unlike JCI for example where the story is DCs)

© In addition, BA continues to gain importance with customers as rising demand for power increases costs, which
Honeywell tech. can play a key role in reducing

© We think outlook is less positive for PA&T business; HON more exposed to geopolitical risk vs. peers (which we
think market underappreciates) and more weighted towards O&G where growth outlook ex-LNG is tepid

© For the remaining Industrial Automation (1A) unit, we think the sale of WWS and PPS businesses are positives
that can help solve margin challenges, but we do not expect growth beyond LSD given end market exposure

@ Lastly, Honeywell's cross-BU “Forge” analytics is worth watching; early results positive (delivers customer
value), but we need to see more data from Honeywell on metrics before this warrants reflection in multiple

Source: Bernstein Estimates and Analysis
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APPENDIX - CHART BANK
EXHIBIT 11: HON Revenue EXHIBIT 12: HON Gross profit & GP margin
$bn $bn

[32% [ 37% [ 37% | 38% | 37% | 38% | 39% | 40% [ 40% [ 40% |
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FY2025A
FY2026E
FY2027E
FY2028E
FY2029E
FY2030E

< < < < < L L L w w

- N I < Te) © ~ © ) =)

N [ 3 SN I Y N N N [52)

=) o =) o =) =) =) =) o S

P s GrOSS Profit e GP

o o i o L|_ o @ o @ o ross Froti margin
Source: Bloomberg, Company reports, Bernstein estimates and analysis Source: Bloomberg, Company reports, Bernstein estimates and analysis
EXHIBIT 13: HON EBIT & EBIT margin % EXHIBIT 14: ROK Adj. net income and net income margin

[}

$bn %o

$bn

[22% [ 19% [ 22% [ 21% [ 20% [ 20% | 23% | 23% [ 24% [ 24% |
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Source: Bloomberg, Company reports, Bernstein estimates and analysis

Source: Bloomberg, Company reports, Bernstein estimates and analysis
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EXHIBIT 15: ROK Adj. EPS EXHIBIT 16: ROK ROIC (%)
$

18.5

19% 19%  20%

FY2023A
FY2024A
FY2025A
FY2026E
FY2027E
FY2028E
FY2029E
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Source: Bloomberg, Company reports, Bernstein estimates and analysis
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Source: Bloomberg, Company reports, Bernstein estimates and analysis

U.S. MULTI INDUSTRY & ELECTRICAL EQUIPMENT 1



Varun Govindaraj +1917 344 8543 varun.govindaraj@bernsteinsg.com

APPENDIX - FINANCIAL FORECASTS

EXHIBIT 17: HON financial summary

Income Statement (M)
New Equipment
Services

Total revenue

Total Gross Profit

Underlying EBIT

Group EBIT margin

Net Income to shareholders
Diluted underlying EPS ($)
Diluted shares outstanding (m)

Balance Sheet (M)
PP&E
Other non-current assets
Other current assets
Cash and cash equivalents
Total assets

Current liabilities ex-debt

Total debt

Pension

Other non-current liabilities

Minorities

Total equity ex-minorities
Total equity and liabilities

Cash Flow Statement (M)
Underlying EBIT
Deprecitation & Amortisation
Working capital
Net capex
Other cash movements

Change in cash and cash equivalents

FY2021A
25,643
8,749
34,392

10,998

7,578
22.0%

5,542
8.05
700

FY2021A
5,562
33,536
13,849
11,523
64,470

14,163
19,599
208
11,251
680
18,569
64,470

FY2021A
7,578
1,223

51
(895)
(11,273)
(3,316)

FY2022A
25,960
9,506
35,466

13,119

6,793
19.2%

4,966
8.78
683

FY2022A
5,471
37,293
24,982
10,110
62,275

15,491
19,570
146
9,742
629
16,697
62,275

FY2022A
6,793
1,204

(1,334)
(766)
(7,229)
(1,332)

FY2023A
25,773
10,889
36,662

13,667

7,924
21.6%

5,658
9.52
668

FY2023A
5,660
38,023
23,502
8,095
61,525

14,658
20,443
134
9,849
585
15,856
61,525

FY2023A
7,924
1,176
(150)

(1,039)
(9,613)
(1,702)

Source: Bloomberg, Company reports, Bernstein estimates and analysis
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FY2024A
25,468
12,111
37,579

14,357

8,061
21.5%

5,558
8.70
655

FY2024A
6,194
47,288
27,908
10,953
75,196

15,636
31,099
112
9,188
542
18,619
75,196

FY2024A
8,061
1,288
(375)

(1,072)
(5,260)
2,642

FY2025A
27,201
13,139
40,340

14,825

7,943
19.7%

5,139
9.79
643

FY2025A
4,629
43,294
30,387
12,930
73,681

15,975
34,580
11
7,985
1,126
13,904
73,681

FY2025A
7,943
1,493
(791)

(1,173)
(5,552)
1,920

FY2026E
5,867
3,276

39,388

15,032

7,986
20.3%

5,507
10.42
638

FY2026E
5,264
43,353
36,326
16,702
79,679

15,196
36,739
108
8,118
1,092
18,427
79,679

FY2026E
7,986
1,452

(1,524)

(1,273)

(2,840)
3,802

FY2027E

41,715
16,269

9,581
23.0%

6,716
11.37
637

FY2027E
6,064
43,293
43,147
22,705
86,440

15,484
36,739
108
8,118
1,099
24,892
86,440

FY2027E
9,581
1,460
(529)

(1,400)
(3,109)
6,003

10 June 2026

FY2028E  FY2029E FY2030E

44,165 46,743 49,453
17,666 18,697 19,781
10,378 11,234 12,010
23.5% 24.0% 24.3%
7,433 8,301 8,930
12.53 13.89 14.93
635 633 631
FY2028E FY2029E FY2030E
6,864 7,664 8,464
43,233 43,173 43,113
50,699 59,239 68,443
29,402 36,917 45,045
93,932 102,412 111,556
15,781 16,217 16,675
36,739 36,739 36,739
108 108 108
8,118 8,118 8,118
1,100 1,070 1,039
32,085 40,160 48,877
93,932 102,412 111,556

FY2028E  FY2029E FY2030E

10,378 11,234 12,010
1,460 1,460 1,460
(558) (589) (619)

(1,400) (1,400) (1,400)

(3,183) (3,189) (3,323)
6,697 7,515 8,127

12
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BERNSTEIN TICKER TABLE
9Jun 2026 T™ Adjusted EPS Adjusted P/E (x)
Closing Price Rel.
Ticker Rating Cur Price Target Perf. Cur  2025A  2026E 2027E 2025A  2026E 2027E
HON (Honeywell) M USD 215.70 233.00 (24.7)% usbD 9.79 1042  11.37 22.0 20.7 19.0
SPX 7,386.65

O - Outperform, M - Market-Perform, U - Underperform, NR - Not Rated, CS - Coverage Suspended
Source: Bloomberg, Bernstein estimates and analysis.
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DISCLOSURE APPENDIX

. REQUIRED DISCLOSURES

References to "Bernstein" or the “Firm” in these disclosures relate to the following entities: Bernstein Institutional Services LLC
(April 1,2024 onwards), Sanford C. Bernstein & Co., LLC (pre April 1,2024), Bernstein Autonomous LLP, BSG France S.A. (April 1,
2024 onwards), Sanford C. Bernstein (Hong Kong) Limited 2518 % %4 R4\ &), Sanford C. Bernstein (Canada) Limited, Sanford
C. Bernstein (India) Private Limited (SEBI registration no. INHOO0006378), Sanford C. Bernstein (Singapore) Private Limited,
Sanford C. Bernstein Japan KK (4> 7 4+ — K - C - N—>» X% A4 »#FH£4t) and analysts employed by Société Générale
Africa Technologies & Services to produce Bernstein research under a Global Services Agreement in place between Bernstein
and Société Générale.

Bernstein is part of a joint venture between Société Générale (SG) and AllianceBernstein, L.P. (AB). Unless specifically noted
otherwise, for purposes of these disclosures, references to Bernstein’s “affiliates” relate to both SG and AB and their respective
affiliates.

VALUATION METHODOLOGY
Honeywell International Inc

We value Honeywell as a SOTP of its three RemainCo. BUs. Note that this does not include the value of any equity interests in other
companies (where Honeywell has some exposure), it is a pure SOTP of the businesses only.BA: We value this business at between
17 - 19x NTM+1 EBIT (estimated at $2.4B) based on comps. We value Honeywell at the lower end of this range as there are no
pure plays and most other companies have data center exposure which elevates their multiples.PA&T: We value this business at
14 - 156x NTM+1 EBIT (estimated at $1.7B) based on comps. This is at a discount to players like Emerson and ABB which are at the
higher end of the range (given they have software exposure), with additional discounts for Honeywell’s catalyst / Middle East heavy
exposure.lA: We value this business at 14 - 15x NTM+1 EBIT (estimated at $1.1B). This is around the average of other players with
sensor / safety detection equipment, with a small discount for holding multiple sub-scale businesses.Assuming RemainCo. retains
~$15B of Honeywell’s debt, this implies a share price range of $101 - 113 per share. We use the average of these numbers $107
to set our share price target for Remain Co. In addition, we also value Honeywell including the value of its Aerospace business at
20x NTM + 1 EPS (estimated at $11.64) giving us a target price for the full business of $233.00.

RISKS
Honeywell International Inc

Upside: (i) Continued growth in Building Automation, Positive uptake of Forge product reflecting in more recurring revenue, Margin
expansion in 1A business post WWS / PPS spin

Downside: (i) Power prices stay stable or decline as supply comes online (reducing impetus for building automation), (i) Weakness /
delays in LNG projects which market is not pricing, (iii) Organizational drag from spin-off of aerospace

RATINGS DEFINITIONS, BENCHMARKS AND DISTRIBUTION

EQUITY RATINGS DEFINITIONS

Bernstein brand

The Bernstein brand rates stocks based on forecasts of relative performance for the next 12 months versus the S&P 500 for
stocks listed on the U.S. and Canadian exchanges, versus the Bloomberg Europe Developed Markets Large and Mid Cap Price
Return Index EUR (EDME) for stocks listed on the European exchanges and emerging markets exchanges outside of the Asia
Pacific region, versus the Bloomberg Japan Large and Mid Cap Price Return Index USD (JPL) for stocks listed on the Japanese
exchanges, and versus the Bloomberg Asia ex-Japan Large and Mid Cap Price Return Index (ASIAX) for stocks listed on the Asian
(ex-Japan) exchanges -unless otherwise specified.

The Bernstein brand has three categories of ratings:

e Outperform: Stock will outpace the market index by more than 15 pp

¢ Market-Perform: Stock will perform in line with the market index to within +/-15 pp
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¢ Underperform: Stock will trail the performance of the market index by more than 15 pp

Coverage Suspended: Coverage of acompany under the Bernstein research brand has been suspended. Ratings and price targets
are suspended temporarily, are no longer current, and should therefore not be relied upon.

Not Rated: A rating assigned when the stock cannot be accurately valued, or the performance of the company accurately
predicted, at the present time. The covering analyst may continue to publish research reports on the company to update investors
on events and developments.

Not Covered (NC) denotes companies that are not under coverage.

Bernstein brand stock ratings are based on a 12-month time horizon.

Autonomous brand — common stocks

The Autonomous brand rates common stocks as indicated below. As our benchmarks we use the Bloomberg Europe 500 Banks
And Financial Services Index (BEBANKS) and Bloomberg Europe Dev Mkt Financials Large and Mid Cap Price Ret Index EUR
(EDMFI)index for developed European banks and Payments, the Bloomberg Europe 500 Insurance Index (BEINSUR) for European
insurers, the S&P 500 and S&P Financials for US banks and Payments coverage, S5LIFE for US Insurance, the S&P Insurance
Select Industry (SPSIINS) for US Non-Life Insurers coverage, and the Bloomberg Emerging Markets Financials Large, Mid and
Small Cap Price Return Index (EMLSF) for emerging market banks and insurers and Payments. Ratings are stated relative to the
sector (not the market).

The Autonomous brand has three categories of common stock ratings:

e Outperform (OP): Stock will outpace the relevant index by more than 10 pp

¢ Neutral (N): Stock will perform in line with the market index to within +/-10 pp

e Underperform (UP): Stock will trail the performance of the relevant index by more than 10 pp

Coverage Suspended: Coverage of a company under the Autonomous research brand has been suspended. Ratings and price
targets are suspended temporarily, are no longer current, and should therefore not be relied upon.

Not Rated: A rating assigned when the stock cannot be accurately valued, or the performance of the company accurately
predicted, at the present time. The covering analyst may continue to publish research reports on the company to update investors
on events and developments.

Those denoted as ‘Feature’ (e.g., Feature Outperform FOP, Feature Under Outperform FUP) are our core ideas.

Not Covered (NC) denotes companies that are not under coverage.

Autonomous brand common stock ratings are based on a 12-month time horizon.

Autonomous brand - preferred stocks

The Autonomous brand has three categories of preferred stock ratings:

e Qutperform (OP): The total return of the preferred instrument is expected to outperform preferred securities of other issuers
operating in similar sectors or rating categories over the next six months.

¢ Neutral (N): The total return of the preferred instrument is expected to performin line with preferred securities of other issuers
operating in similar sectors or rating categories over the next six months.

¢ Underperform (UP): The total return of the preferred instrument is expected to underperform preferred securities of other
issuers operating in similar sectors or rating categories over the next six months.

Autonomous preferred stock ratings are based on a 6-month time horizon.

AUTONOMOUS CREDIT RESEARCH
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Where this report contains investment recommendations for credit instruments, as defined in article 3(1)(35) of the Market Abuse
Regulation, the information below is presented to comply with its disclosure requirements.

The report may also include reference(s) to published opinions by other Autonomous or Bernstein analysts covering the equity
securities of the issuer(s) referenced herein. Please note an investment recommendation for credit instruments published by the
author(s) of this report may differ from the published view of the analyst covering equity securities for the issuer(s) contained in
this report and vice versa.

CREDIT RATINGS DEFINITIONS

The Autonomous brand has three categories of credit ratings:

¢ Credit Outperform (C-OP): The total return of the Reference Credit Instrument is expected to outperform the credit spread of
bonds of other issuers operating in similar sectors or rating categories over the next six months.

¢ Credit Neutral (C-N): The total return of the Reference Credit Instrument is expected to perform in line with the credit spread
of bonds of other issuers operating in similar sectors or rating categories over the next six months.

e CreditUnderperform (C-UP): The total return of the Reference Credit Instrument is expected to underperform the credit spread
of bonds of other issuers operating in similar sectors or rating categories over the next six months.

Autonomous credit ratings are based on a 6-month time horizon.

A list of all investment recommendations produced by the author(s) of this report alongside credit ratings history are available
upon request.

It is at the sole discretion of the Firm as to when to initiate, update and cease research coverage. The Firm has established,

maintains and relies on information barriers to control the flow of information contained in one or more areas (i.e. the private side)
within the Firm, and into other areas, units, groups or affiliates (i.e. public side) of the Firm

DISTRIBUTION OF EQUITY RATINGS/INVESTMENT BANKING SERVICES

Outperform BUY 51.1% 16.5%
Market-Perform (Bernstein Brand) . 5

Neutral (Autonomous Brand) AIOLD) SRR D
Underperform SELL 12.6% 14.9%

* These figures represent the percentage of companies within each equity rating category for which affiliates of Bernstein have
provided investment banking services within the previous 12 months.
As of March 31, 2026. All figures are updated quarterly.
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PRICE CHARTS /7 RATINGS AND PRICE TARGET HISTORY

Honeywell International Inc (HON) Rating History for Bernstein as of 06/09/2026
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( Outperform (O); Market-Perform (M); Underperform (U); Coverage Suspended (CS); Not Covered (NC) )

Closing Price Price Target )

All price target and closing price data in the chart(s) above are denominated in the currency noted in the Ticker Table of this report.

CONFLICTS OF INTEREST

Bernsteinand/or affiliates have received compensation for investment banking services in the past twelve months from Honeywell
International Inc.

Bernstein and/or affiliates have received compensation for non-investment banking securities-related products or services in the
previous twelve months from the following clients: Honeywell International Inc.

Bernstein and/or affiliates expect to receive or intend to seek compensation for investment banking services in the next three
months from Honeywell International Inc.

Certain affiliates of Bernstein act as market maker or liquidity provider in the equities securities of: Honeywell International Inc.

Bernstein and/or affiliates had an investment banking client relationship during the past twelve months with Honeywell
International Inc.

Affiliates of Bernstein managed or co-managed in the past twelve months a public offering of securities of Honeywell International
Inc.

OTHER MATTERS

The legal entity(ies) employing the analyst(s) listed in this report, and their location, can be determined by the country code of their
phone number, as follows:

+1 Bernstein Institutional Services LLC; New York, New York, USA

+44 Bernstein Autonomous LLP; London UK

+212 Société Générale Africa Technologies & Services; Casablanca, Morocco
+33 BSG France S.A.; Paris, France

+34 BSG France S.A.; Madrid, Spain

+41 Bernstein Autonomous LLP; Geneva, Switzerland

+49 BSG France S.A,; Frankfurt, Germany

491 Sanford C. Bernstein (India) Private Limited; Mumbai, India

+852 Sanford C. Bernstein (Hong Kong) Limited 218 % &4& R4\ &]; Hong Kong, China
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+65 Sanford C. Bernstein (Singapore) Private Limited; Singapore
+81 Sanford C. Bernstein Japan KK; Tokyo, Japan

Where this report has been prepared by research analyst(s) employed by a non-US affiliate, such analyst(s), is/are (unless
otherwise expressly noted below) not registered as associated persons of Bernstein Institutional Services LLC or any other SEC-
registered broker-dealer and are not licensed or qualified as research analysts with FINRA. Accordingly, such analyst(s) may not
be subject to FINRA's restrictions regarding (among other things) communications by research analysts with a subject company,
interactions between research analysts and investment banking personnel, participation by research analysts in solicitation and
marketing activities relating to investment banking transactions, public appearances by research analysts, and trading securities
held by a research analyst account.

Where this report has been prepared by research analyst(s) employed by Société Générale Africa Technologies & Services (part
of the Société Générale group of companies), it has been prepared on behalf of a Bernstein company under a Global Services
Agreement in place between Bernstein and Société Générale.

CERTIFICATION

Each research analyst listed in this report, who is primarily responsible for the preparation of the content of this report, certifies
that all of the views expressed in this publication accurately reflect that analyst's personal views about any and all of the subject
securities or issuers and that no part of that analyst's compensation was, is, or will be, directly or indirectly, related to the specific
recommendations or views in this publication.

1. ADDITIONAL GLOBAL CONFLICT DISCLOSURES

Separate branding is maintained for “Bernstein” and “Autonomous” research products.

e Bernstein produces a number of different types of research products including, among others, fundame
quantitative analysis under both the “Autonomous” and “Bernstein” brands. Recommendations contained
research product may differ from recommendations contained within other types of research products, whe
differing time horizons, methodologies or otherwise. Furthermore, views or recommendations within aresear
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Analysts are compensated based on aggregate contributions to the research franchise as measured by acc
productivity and proactivity of investment ideas. No analysts are compensated based on performance in, ol
generating investment banking revenues.

This report has been produced by an independent analyst as defined in Article 3 (1)(34)(i) of EU 596/20
Regulation (“MAR”) and the same article of MAR as it forms part of United Kingdom domestic law by virtue of th
(Withdrawal) Act 2018.

To our readers in the United States: Bernstein Institutional Services LLC, a broker-dealer registered with t
and Exchange Commission (“SEC”) and a member of the U.S. Financial Industry Regulatory Authority, Inc. (“FINI
this publication in the United States and accepts responsibility for its contents. Where this material contains a
product(s), such material is intended only for institutional investors and is not subject to the US independen
standards applicable to debt research prepared for retail investors.

Bernstein Institutional Services LLC may act as principal for its own account or as agent for another person (inc
in sales or purchases of any security which is a subject of this report. This report does not purport to meet the o
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of any specific individuals, entities or accounts.

To our readers in Canada: If this publication pertains to a Canadian domiciled company, it is being distributed in Canada by
Sanford C. Bernstein (Canada) Limited, which is licensed and regulated by the Canadian Investment Regulatory Organization. If the
publication pertains to a non-Canadian domiciled company, it is being distributed by Bernstein Institutional Services LLC, which
is licensed and regulated by both the SEC and FINRA, into Canada under the International Dealers Exemption.

This document may not be passed onto any person in Canada unless that person qualifies as "permitted client" as defined in
Section 1.1 of NI 31-103.

To our readers in Brazil: This report has been prepared by Bernstein Institutional Services LLC, and Banco BTG Pactual S.A.
("BTG") is responsible for the distribution of this report in Brazil.

To readers in the United Kingdom: This publication has been issued or approved for issue in the United Kingdom by Bernstein
Autonomous LLP, authorised and regulated by the Financial Conduct Authority and located at 60 London Wall, London EC2M 5SH,
+44 (0)20-7170-5000. Registered in England & Wales No OC343985.

This document is for distribution only to persons who (i) have professional experience in matters relating to investments falling
within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the “Financial
Promotion Order”), (ii) are persons falling within Article 49(2)(a) to (d) (“high net worth companies, unincorporated associations,
etc”) of the Financial Promotion Order, (iii) are outside the United Kingdom, or (iv) are persons to whom an invitation or inducement
to engage ininvestment activity (within the meaning of section 21 of the FSMA) in connection with the issue or sale of any securities
may otherwise lawfully be communicated or caused to be communicated (all such persons together being referred to as “relevant
persons”). This documentis directed only at relevant persons and must not be acted on or relied on by persons who are not relevant
persons. Any investment or investment activity to which this document relates is available only to relevant persons and will be
engaged in only with relevant persons.

To our readers in the member states of the EEA: This publication is being distributed by BSG France SA, which is authorised
and regulated by the Autorité de Contréle Prudentiel et de Résolution (ACPR) and Autorité des Marchés Financiers (AMF).

To our readers in Hong Kong: This publication is being distributed in Hong Kong by Sanford C. Bernstein (Hong Kong) Limited
BiEEEBR/A R, which is licensed and regulated by the Hong Kong Securities and Futures Commission (Central Entity No.
AXC846) to carry out Type 4 (Advising on Securities) regulated activities and subject to the licensing conditions mentioned in
the SFC Public Register (https:/www.sfc.hk/publicregWeb/corp/AXC846/details)). This publication is solely for professional
investors, as defined in the Securities and Futures Ordinance (Cap. 571). The purpose of this report is solely to provide an analysis
of the issuers referred to in this report and is not intended for any purpose contrary to the laws of Hong Kong.

To our readers in Singapore: This publication is being distributed in Singapore by Sanford C. Bernstein (Singapore) Private
Limited, only to accredited investors or institutional investors, as defined in the Securities and Futures Act 2001 of Singapore
("SFA"). Recipients in Singapore should contact Sanford C. Bernstein (Singapore) Private Limited in respect of matters arising from,
or in connection with, this publication. Sanford C. Bernstein (Singapore) Private Limited is regulated by the Monetary Authority of
Singapore and licensed under the SFA as a capital markets services licence holder for dealing in capital markets products that are
securities and collective investment schemes and an exempt financial adviser for advising on, issuing and promulgating analyses
and reports on securities. Sanford C. Bernstein (Singapore) Private Limited is registered in Singapore with Company Registration
No.20213710W and located at One Raffles Quay, #27-11 South Tower, Singapore 048583, +65-6230-4612.

To our readers in the People’s Republic of China: The securities referred to in this document are not being offered or sold and
may not be offered or sold, directly or indirectly, in the People's Republic of China (for such purposes, not including the Hong Kong
and Macau Special Administrative Regions or Taiwan, the “PRC”) in contravention of any applicable laws of the PRC.

This document does not constitute an offer to sell or the solicitation of an offer to buy any securities in the PRC to any person to
whom it is unlawful to make the offer or solicitation in the PRC.

We do not represent that this document may be lawfully distributed, or that any securities may be lawfully offered, in compliance
with any applicable registration or other requirements in the PRC, or pursuant to an exemption available thereunder, or assume
any responsibility for facilitating any such distribution or offering. In particular, no action has been taken by us which would permit
a public offering of any securities or distribution of this document in the PRC. Accordingly, the securities are n

or sold within the PRC by means of this document or any other document. Neither this document nor any advert :»

offering material may be distributed or published in the PRC, except under circumstances that will result in comr T
applicable laws and regulations.

To our readers in Japan: This publication is being distributed in Japan by Sanford C. Bernstein Japan KK (
C: N—rR&A ¥ £%t), which is registered in Japan as a Financial Instruments Business Operator with
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Finance Bureau (registration number: The Director-General of Kanto Local Finance Bureau (FIBO) No.3387) and regulated by the
Financial Services Agency. It is also a member of Japan Investment Advisers Association. This publication is solely for qualified
institutional investors in Japan only, as defined in Article 2, paragraph (3), items (i) of the Financial Instruments and Exchange Act.

For the institutional client readers in Japan who have been granted access to the Bernstein website by Daiwa Securities Group Inc.
(“Daiwa”), your access to this document should not be construed as meaning that Bernstein is providing you with investment advice
for any purposes. Whilst Bernstein has prepared this document, your relationship is, and will remain with, Daiwa, and Bernstein
has neither any contractual relationship with you nor any obligations towards you.

To ourreadersin Australia: Sanford C. Bernstein (Hong Kong) Limited 2518 % 54 fR4 T is responsible for distributing research
in Australia. It is regulated by the Securities and Exchange Commission under U.S. laws, by the Financial Conduct Authority under
U.K. laws, which differs from Australian laws. Sanford C. Bernstein (Hong Kong) Limited 218 % & R4\ 7 is exempt from the
requirement to hold an Australian financial services license under the Corporations Act 2001 in respect of the provision of the
following financial services to wholesale clients:

¢ providing financial product advice;

¢ dealingin a financial product;

¢ making a market for a financial product; and
e providing a custodial or depository service.

To our readers in India: This publication is being distributed in India by Sanford C. Bernstein (India) Private Limited (SCB India)
which is licensed and regulated by Securities and Exchange Board of India ("SEBI") as a research analyst entity under the SEBI
(Research Analyst) Regulations, 2014, having registration no. INHOO0006378 and as a stock broker having registration no.
INZ000213537. SCB India is currently engaged in the business of providing research and stock broking services. Please refer to
www.bernsteinresearch.in for more information.

e SCB India is a Private limited company incorporated under the Companies Act, 2013, on April 12, 2017 bearing corporate
identification number U65999MH2017FTC293762, and registered office at Level 3A, 4th Floor, First International Financial
Centre, Plot Nos C-54 and C-55, G Block, Near CBI Office, Bandra Kurla Complex, Bandra (East), Mumbai 400098,
Maharashtra, India (Phone No: +91-22-68421401).

e For details of Associates (i.e., affiliates/group companies) of SCB India, kindly email MUM-BERNSTEIN-
InCompliance@bernsteinsg.com.

¢ SCB India does not have any disciplinary history as on the date of this report.

e Exceptas noted above, SCB India and/or its Associates (i.e., affiliates/group companies), the Research Analysts authoring this
report, and their relatives

¢ do not have any financial interest in the subject company

¢ do not have actual/beneficial ownership of one percent or more in securities of the subject company;

¢ is not engaged in any investment banking activities for Indian companies, as such;

¢ have not managed or co-managed a public offering in the past twelve months for any Indian companies;

¢ have not received any compensation for investment banking services or merchant banking services from the subject
company in the past 12 months;

¢ have not received compensation for brokerage services from the subject company in the past twelve months;

¢ have not received any compensation or other benefits from the subject company or third party related to the specific
recommendations or views in this report; and

¢ do not currently, but may in the future, act as a market maker in the financial instruments of the companies covered in the
report.
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¢ do not have any conflict of interest in the subject company as of the date of this report.

¢ Except as noted above, the subject company has not been a client of SCB India during twelve months preceding the date
of distribution of this research report. Neither SCB India nor its Associates (i.e., affiliates/group companies) have received
compensation for products or services other than investment banking, merchant banking or brokerage services from the
subject company in the past twelve months.

¢ The principal research analyst(s) who prepared this report, members of the analysts' team, and members of their households
are not an officer, director, employee or advisory board member of the companies covered in the report.

e Our Compliance officer / Grievance officer is Ms. Rupal Talati, who can be reached at +91-22-68421451, or MUM-
BERNSTEIN-InCompliance@bernsteinsg.com / Scbin-investorgrievance@bernsteinsg.com

e TheResearchinvestor charter and Terms & Conditions of SCB India are available on its website and may be accessed at Sanford
C. Bernstein (India) Private Limited (https:/bernsteinresearch.in/) for your reference.

¢ Disclaimer: Registration granted by SEBI, and certification from NISM, is in no way a guarantee of performance of the
intermediary or provide any assurance of returns to investors. Investments in securities market are subject to market risks. Read
all the related documents carefully before investing.

To our readers in Switzerland: This document is provided in Switzerland by or through Bernstein Autonomous LLP, and is
provided only to qualified investors as defined in article 10 of the Swiss Collective Investment Scheme Act (“CISA”) and related
provisions of the Collective Investment Scheme Ordinance and in strict compliance with applicable Swiss law and regulations.
The products mentioned in this document may not be suitable for all types of investors. This document is based on the Directives
on the Independence of Financial Research issued by the Swiss Bankers Association (SBA) in January 2008.

To our readers in the Middle East: Bernstein Autonomous LLP, DIFC branch has its principal office at Gate Village 06, DIFC,
Dubai, UAE. Bernstein Autonomous LLP, DIFC branch is regulated by the Dubai Financial Services Authority (DFSA) with the
registration number CL10040 and is provisioned for Arranging Deals in Investments and Advising on Financial Products. All
communications and services are directed at Professional Clients and Market Counterparties only (as defined in the DFSA
rulebook). Persons other than Professional Clients and Market Counterparties, such as Retail Clients, are not the intended
recipients of our communications or services.

LEGAL

All research publications are disseminated to our clients through posting on the firm's password protected websites,
bernsteinresearch.com and autonomous.com. Certain, but not all, research publications are also made available to clients through
third-party vendors or redistributed to clients through alternate electronic means as a convenience.

This publication has been published and distributed in accordance with the Firm's policy for management of conflicts of interest
in investment research, a copy of which is available from Bernstein Institutional Services LLC, Director of Compliance, 245 Park
Avenue, New York, NY 10167. Additional disclosures and information regarding Bernstein's business are available on our website
www.bernsteinresearch.com.

The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors where that
permission profile is not consistent with the licenses held by the entities noted herein. This document s for distribution only as may
be permitted by law. This publication is not directed to, or intended for distribution to or use by, any person or entity who is a citizen
or resident of, or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use
would be contrary to law or regulation or which would subject any of the entities referenced herein or any of their subsidiaries
or affiliates to any registration or licensing requirement within such jurisdiction. This publication is based upon public sources
we believe to be reliable, but no representation is made by us that the publication is accurate or complete. We do not undertake
to advise you of any change in the reported information or in the opinions herein. This publication was prepared and issued by
entity referred to herein for distribution to eligible counterparties or professional clients. This publication is not an offer to buy
or sell any security, and it does not constitute investment, legal or tax advice. The investments referred to herein may not be
suitable for you. Investors must make their own investment decisions in consultation with their professional advisors in light of
their specific circumstances. The value of investments may fluctuate, and investments that are denominated in foreign currencies
may fluctuate in value as a result of exposure to exchange rate movements. Information about past performance of an investment
is not necessarily a guide to, indicator of, or assurance of, future performance.

This report is directed to and intended only for our clients who are “eligible counterparties”, “professional clients”, “institutional
investors” and/or “professional investors” as defined by the aforementioned regulators, and must not be redistributed to retail
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clients as defined by the aforementioned regulators. Retail clients who receive this report should note that the services of the
entities noted herein are not available to them and should not rely on the material herein to make an investment decision. The result
of such act will not hold the entities noted herein liable for any loss thus incurred as the entities noted herein are not registered/
authorised/ licensed to deal with retail clients and will not enter into any contractual agreement/arrangement with retail clients.
This report is provided subject to the terms and conditions of any agreement that the clients may have entered into with the entities
noted herein. All research reports are disseminated on a simultaneous basis to eligible clients through electronic publication to
our client portal.

The information in this report was prepared by Bernstein solely for the internal business use of our clients. Clients may store,
display, analyze, reformat and print the information in this report for this limited use only. Clients may not copy, alter, create
derivative works, resell, reverse engineer, commercially exploit, share or distribute any part of the information contained herein
for any purpose without Bernstein’s express written consent. These restrictions include extracting data or using the content to
develop indices or other products. Further, you may not use this report, or any portion of this report, to train or finetune any third-
party machine learning or artificial intelligence system, or as a prompt or input into any such system. You also may not, without
Bernstein’s express written consent, do any of the foregoing in connection with your own internal machine learning or artificial
intelligence system.

Bernstein may use artificial intelligence tools in the preparation of its materials. Any such materials are reviewed by Bernstein’s
research analysts prior to publication.

This report has been prepared for information purposes only and is based on current public information that we consider reliable,
but the entities noted herein do not warrant or represent (express or implied) as to the sources of information or data contained
herein are accurate, complete, not misleading or as to its fitness for the purpose intended even though the entities noted herein
rely on reputable or trustworthy data providers, it should not be relied upon as such. Opinions expressed are the author(s)’ current
opinions as of the date appearing on the material only and we do not undertake to advise you of any change in the reported
information or in the opinions herein.

Any references to Societe Generale herein are purely factual, based upon publicly available information, and included for
comparative purposes only. They do not constitute an opinion or recommendation with respect to the securities of Societe
Generale.

This publication was prepared and issued by the entity referred to herein for distribution to eligible counterparties or professional
clients. The information in this report is intended for general circulation and does not constitute an offer to buy or sell any security,
investment, legal or tax advice nor a personal recommendation, as defined by any of the aforementioned regulators. It does not
take into account the particular investment objectives, financial situations, or needs of individual investors. The report has not been
reviewed by any of the aforementioned regulators and does not represent any official recommendation from the aforementioned
regulators. The investments referred to herein may not be suitable for you. Investors must make their own investment decisions in
consultation with advice sought from a financial adviser regarding the suitability of the investment product, taking into account the
specific investment objectives, financial situation or particular needs of any recipient of the recommendation, before the recipient
makes a commitment to purchase the investment product.

The analysis contained herein is based on numerous assumptions. Different assumptions could result in materially different
results. The information in this report does not constitute, or form part of, any offer to sell or issue, or any offer to purchase or
subscribe for shares, or to induce engagement in any other investment activity. The value of any securities or financial instruments
mentioned in this report may fluctuate subject to market conditions. Information about past performance of an investment is
not necessarily a guide to, indicative of, or assurance of future performance. Estimates of future performance mentioned by
the research analyst in this report are based on assumptions that may not be realized due to unforeseen factors like market
volatility/fluctuation. In relation to securities or financial instruments denominated in a foreign currency other than the clients’
home currency, movements in exchange rates will have an effect on the value, either favorable or unfavorable. Before acting on any
recommendations in this report, recipients should consider the appropriateness of investing in the subject securities or financial
instruments mentioned in this report and, if necessary, seek independent professional advice.

The securities described herein may not be eligible for sale in all jurisdictions or to certain categories of investors where that
permission profile is not consistent with the licenses held by the entities noted herein. This document is for distribution only as may
be permitted by law. Itis not directed to, or intended for distribution to or use by, any person or entity whois a citizen or resident of or
located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary
to law or regulation or would subject the entities noted herein to any regulation or licensing requirement within such jurisdiction.

Source: Bloomberg Index Services Limited. BLOOMBERG® is a trademark and service mark of Bloomberg Finance L.P. and its
affiliates (collectively “Bloomberg”). Bloomberg or Bloomberg’s licensors own all proprietary rights in the Bloomberg Indices.
Neither Bloomberg nor Bloomberg’s licensors approves or endorses this material, or guarantees the accuracy or completeness of
any information herein, or makes any warranty, express or implied, as to the results to be obtained therefrom and, to the maximum
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extent allowed by law, neither shall have any liability or responsibility for injury or damages arising in connection therewith.

No part of this material may be reproduced, distributed or transmitted or otherwise made available without prior consent of the
entities noted herein. Copyright Bernstein Institutional Services LLC Bernstein Autonomous LLP, BSG France S.A., Sanford C.
Bernstein (Hong Kong) Limited {5 5 PR /2 7], Sanford C. Bernstein (Canada) Limited, Sanford C. Bernstein (India) Private
Limited (SEBI registration no. INHOO0006378), Sanford C. Bernstein (Singapore) Private Limited and Sanford C. Bernstein Japan
KK(H#>7+—F - C- "= A X E1t). Allrights reserved. The trademarks and service marks contained herein are
the property of their respective owners. Any unauthorized use or disclosure is strictly prohibited. The entities noted herein may
pursue legal action if the unauthorized use results in any defamation and/or reputational risk to the entities noted herein and
research published under the Bernstein and Autonomous brands.
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